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= Rocnester, N. Y., Sept. 24.—In a recent bulletin, Secretary Paul 
in Centra | have been looking over the S. Collier of the Northeastern Retail Lumbermen’s Association ad- | The American Lumberman 
= = Sept. 15 issue of American vised that in practically every community dealers have contacted certainly is doing its part to 
‘ Lumberman and want to con- their bankers and find them willing to co-operate in the repair and stimulate interest in the Na- 
nberman, gratulate you upon the very modernization campaign under the National Housing Act. He said: tional Housing Act and you 
—_ interesting material contained “Dealers report that loans already have been made in Albany, Bell- are to be congratulated on 
e therein. —E. H. Batchelder, Jr., more, Hornell, Whitesboro, Utica, N. Y.; Worcester, Springfield your efforts. We certainly 
sion | vice president in charge of and Amherst, Mass.” hope there will be a lot of 
j , The Insulite Co., Minne- P : : i d odeling done 
—— — Mi . ’ aaa WASHINGTON, Sept. 24.—In a bulletin addressed to secretaries of all sage apc geen Md d 
apolis, Minn. bast “hee a Te this fall and next spring an 
. Se affliated associations, Frank Carnahan, secretary of the National that it will mean business for 
ioe oo ————! Retail Lumber Dealers’ Association, said: “We have just been many manufacturers in the 
ry . a te oe te advised by the Administration that they now have over 6,000 banks building line—C. A. Rasey, 
ry GETTING QUICK lined up to make loans under the National Housing Act and that Richards Wilcox Manufactur- 
id ACTION ing Co., Aurora, Ill. 
: Mattoon, Ixx., Sept. 24. — : ———s 
Twelve FHA loans of from , 
9 ig i ogee g MILLION DOLLARS DAILY REPAIR LOANS FOUR HUNDRED LOANS 
: | nik ik See ‘ann ee 2 is ; : SPRINGFIELD, ILL., Sept. 24.— 
wz, ioe og vp tie: Meo — — WASHINGTON, Sept. 24.—In a letter to Wilson Headquarters here of the Illi- 
“ity J opula ’ . : : 
le Pe pe Hey arco" te hea eels Compton, general manager National Lumber Manu- nois Lumber & Material Deal- 
and wile three loans, one of $200 and facturers’ Association, James A. Moffett, Federal aie ae ae ee bg 
— a i pov ge an ago Housing Administrator, said: the territory south of a line 
ae as eS 2 a - ‘ : irawn from the southern end 
FHA authorization and forms | | wish to repeat a statement which | made publicly some days pr ‘Conk Conte axeees te 
Lands on Sunday, advertised that ago, to the effect that all of the leading items entering into build- Rock Island County, 400 re- 
fact on Monday, the first bor- ing costs are below the 1926 price level and that repairs or new pair and modernizing loans 
eons rower applied on Tuesday and construction at the present price levels constitute in my judgment a have been made under the 
, BARGAIN the money was paid to him on proper and sound basis for investment on the part of the American provisions of the National 
pan W. Wednesday. [ Nore—Read the people. If a general improvement in business is to occur as a Housing Act. While no de- 
rate 68%¢ story on pages 14-14 of how result of the increase in modernization and repair work and in the tailed reports have come from 
_— this community is staging a construction of new homes and if industry is to be fairly profitable, other districts, it is understood 
successful os sand ym a an eventual general advance in price levels is to be expected. This that the work is getting under 
pr bs ete g c es _ would appear to be particularly true in the case of lumber, for Gov- way all over the State and 
or o> pean ¢ ‘tail pee gre ernment figures indicate that present price levels are relatively low that many repair and remod- 
erating ot ogg Reve aie aa and may be expected to advance in the event of a healthy improve- eling projects are under hed 
Erttor.} ; _ ment in demand. That such an improvement will occur as a result financed by loans from banks 
of home modernization and construction seems highly probable. under the housing act. 
FOR SALE : TE Increasing numbers of people are taking advantage of opportuni- = — ——_—__—_—_— 
“100 feet ties afforded under the Housing Act. Reports of loans by insured 
d for sale We have noticed particu- lending institutions are showing daily improvement and this admin- | We would like to have two 
’ larly the Sept. 15 issue of the istration has estimated that the $1,000,000-a-day mark already has more copies of American 
chigan ’ y P 
—_ American Lumberman. What been passed. | Lumberman of the Sept. 15 
you are doing in promoting issue. We feel that your pub- 
ee home modernization and in | lication carries more live news i 
supporting the general ideas = te -_ | in the industry of the building 
LNY, Real § of the Federal Housing Act is loans are being made at the rate of over $1,000,000 a day. At the | trades —_ any other and = 
—_——_ certainly of very great value Code Authority meeting, the dealers said that they are already cash- | lieve it should be pert of the 
to 4 —_— aaa — ing in on the new housing program and they felt that we should | pa aor . sem — “~ 
nent re elieve the lum i an all bend every effort to get everything we possibly can out of the | oh o-date ri “ p ese 
AA hans i ot i. act. We believe it is going over big, but we must help push it along.” hp an 7 a mm oak fe 
ms q 
OR = io Gon ants tx oon a set ees ae oe oe || the hands of every lumber 
ders. pny seater: thet © ts 6 cle te W ASHINGTON, Sept. 24.—Among several thousand modernization dealer in the country, we feel 
é int & cee ele Oe and repair loans_officially reported to the Federal Housing Admin- || that the live reading matter 
, West Ve f industry such os yourselves fer istration, up to Friday, Sept. 21, a study was made of a group of 718 || in it would have the most in- 
—— edvice and suggestions which | | which shows that this particular group secured loans for $415,719, || vigorating effects for com- 
we know are not colored by making the average dollar amount of loans $579. [Note: Further | | munity building and re-em- 
rs politics or biased by anything details as to this group of loans will be found on page 20 of this || ployment of anything that is 
— outside the lumbermen's own issue.— Eprror. | | published by any publisher in | 
best interests. — H. J. Plun- . , ‘ | this country.—Richard Goeh- 
aiametet kett. Plunkett.Webster Lumber || portant housing stories on pages 14, 15, 16, 17, 18, 19, 20, || ring, Jr., Goehring-Sothman 
Used five Co., Inc., New Rochelle. N. Y. || 21, 22, 23, 26, 34. | Co., Grand Island, Neb. 
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Longleaf Excels 






Sills 
Studs 
Joists 
Rafters 
Flooring 
Timbers 

Etc. 


You know from your long experience with 
lumber that Longleaf Yellow Pine does have 
special merits for sills, studs, joists, rafters, 
flooring, timbers, etc. 


These are uses which require strength, dur- 
ability, wearing qualities—and Longleaf has 
‘em. It's the best and most economical wood 
available for these and other purposes. 


Make it a rule—SELL Longleaf where Long- 
leaf excels. Your customers will be better 
satisfied—and you know satisfied customers 
with low upkeep buildings are just naturally 


going to boost for you. Moreover, you're 
sure of your fair profit margin—when you sell 


Crowell's Virgin Longleaf which is worth every 
cent you ask. 


We are definitely interested in co-operat- 
ing with good, conscientious dealers. May 
we serve you? 


The Crowell & Spencer 


Lumber Co., Ltd. 
LONG LEAF, LA. 


Frank Hortig, Sales Manager. 


Meridian Lumber Company, Ltd. 


E. H.‘'Pap"’ Williamson, Sales Manager. ALCO, LA. 
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Same Sales Policy 
TODAY as Always 


In view of the prominence being given to dis- 
tribution policy, we should like to go on record 
that— 


1 We shall adhere strictly to the policy which we 

* have maintained over many years—that of cater- 
ing to and protecting the retail lumber dealer 
whom we recognize as the major distributor of 
our domestic production and our chief contact 
with the actual consumer. 


2 While our domestic sales are largely to retail 

* dealers either through salaried or commission 
representatives, we shall continue to market a 
certain percentage of our domestic sales through 
wholesalers or directly to railroads and large 
industrials. We recognize the wholesaler as a 
very important cog in distribution to dealers— 
and believe that he is entitled to a fair commis- 
sion or discount, as provided under the Lumber 
Code—but that this wholesale discount is in no 
way intended for the retailer, and it is our policy 
today as always to refrain 100% from such pro- 
cedure. 


We believe that any other handling of the distribution 
question is fraught with tremendous danger to all divisions 
of the industry. 


Eastman, Gardiner & Co. 


LAUREL, MISSISSIPPI 
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AVES $100% PER MONTH 





Writes R. H. Molpus, president of Henderson-Molpus 


Co.: “Our Moore Cross-Circulation Kiln is saving us 
$100.00 per month. At this rate, it won't take long to 
pay for itself. It has certainly paid us to modernize 
our old kiln.” 


Can you afford to be without this saving—the better 
quality lumber seasoned on lower temperatures—the 
larger capacity, which the modern Moore Cross-Circula- 
tion System will give you? 


Write NOW for full information 


gladly sent without obligation. 
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Moore DRYKILNCOMPANY 


World's Largest Manufacturers of Dry Kilns and Equipment 
JACKSONVILLE, FLORIDA 
NORTH PORTLAND,. ORE. 


Entered as second-class matter March 28, 1932, at the Post Office a: Chicago, Illinois, under the Act of March 3, 1879. 
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AMERICAN LUMBERMAN 


“An Observation of NIRA and Its 


Model 


By Innocent Bystander 

[A correspondent, who prefers that a nom de 
plume be used rather than his name, sends this 
comment on a subject that just now is occupy- 
ing the attention of the lumber industry almost 
to the exclusion of everything else. While 
written in a flippant vein, it contains much 
food for thought.—Eprror.] 


Ty )1O MANY folks are trying to tag 


NIRA as the illegitimate off- 
spring of the “Brain Trust.” 
There is no truth in this. It is an 


acknowledged fact that she was sired 
by the U. S. Chamber of Commerce, 
damed by “G. O. P.” and adopted by 
F. D. R. 

Likewise, Lumber Code is of strictly 
legitimate parentage, and no accusing 
finger may be pointed at NRA or Gen. 
Johnson. 

The Lumber Industry wished and 
prayed for such a child over a long 
period of years. Therefore, following 
the advent of NIRA and after consid- 
erable intercourse with prominent and 
handsome association __ secretaries, 
Lumber Industry went through much 
labor and pain to give birth to Lumber 
Code. 

The only part played by NIRA, rep- 
resenting the Administration, was to 
sit in as midwife and later guide and 
chastise to some extent, even as any 
loving nurse-maid might. 

Lumber Industry, the fond parent, 
was overjoyed at the beauty and per- 
fection of this lusty child; but, having 
many and diverse interests, secured 
appointment of a guardian: Lumber 
Code Authority, or, alphabetically 
speaking, L.C.A. 

L.C.A., having taken cognizance of 
the many conflicting wishes and emo- 
tions of the fond parent, laid out a 
strict routine and diet, for it was early 
recognized that such a perfect child 
might succumb to the rigors of the un- 
healthy environment of human frail- 
ties, such as greediness and suspicion, 


or the machinations of jealous “in- 
laws” (wholesalers and commission 
men) who had not been consulted in 


the matter and who considered them- 
selves the rightful heirs to Lumber In- 
dustry’s profits. 

In order to keep on the good side 
of Uncle Sam and his favorite ward— 
Labor—L.C.A. included in Lumber 
Code’s diet minimum wages and maxi- 
mum hours, and then, to appease the 
fond parent, production-control and 
cost-protection prices were provided. 

The latter part of this schedule was 
not in harmony with one of Uncle 
Sam’s principles, known as the Sher- 
man Act and established during the 
regime of “Trust-Busting Teddy,” but 
Uncle Sam agreed to wink at that for 
a couple of years in the emergency, 


Code” 


provided they 
age costs 
rights. 
L.C.A. didn’t want any more regu- 
lation from Uncle Sam than was ab- 
solutely necessary, so his formal ap- 
proval of final price schedules was not 
requested, but Lumber Industry was 
led to believe Uncle Sam had approved 
and would help enforce them. 
However, it is a well known fact 
that a chisel is a woodworking tool 
and it naturally follows that experi- 
enced lumbermen are adept in its use. 
Suffering from light demand and 
aided and abetted by the jealous “in- 
laws,” Lumber Industry began to 
chisel in on the baby’s diet. At first 
the inroads were slight and surrepti- 
tious. But when no “cracking down” 
followed the old lady became bolder, 
and being only partially sold on this 
modern diet anyway she slipped fur- 


didn’t go beyond aver- 
and infringe Consumer’s 


ther and further back into the old 
habit of widespread chiseling. 
Then L.C.A. had to go to Uncle Sam 


The “World’s Fair 


Torch of Progress 


HE Century of Progress Exposi- 
tion (Chicago World’s Fair) is a 
remarkable exhibition in a thou- 

sand ways, and the AMERICAN LUMBER- 
MAN hopes that many more of its 
readers will have seen this great dis- 
play of the products and the progress 
of modern times before its gates close 
forever at midnight Oct. 31. 

A person could hardly spend even a 
day in this great exposition without 
getting a heartening idea of the re- 
sourcefulness of the human race. This 
good cheer arises not only from the 
advances already made, but also from 
the promise of future achievements. 
The creative capacity of the human 
spirit is far from being exhausted. 

The writer of these lines has been 
told that one of his great-grandfathers, 
who crossed the divide before said 
writer was born, used to say during 
the hard years of the late ’70s that the 
Civil War and the succeeding depres- 
sion had completely bankrupted the 
United States; that its debts never 
could be paid; that life in this country 
was doomed to continuing poverty. 
But the old pioneer lived to see the re- 
sumption of specie payments and the 
beginning of a new period of advance- 
ment more amazing than any he had 
seen previously in his more than four- 
score years. 

An interesting fact about this hap- 





September 29, 193; 
for help and get approval of price. 
schedules. Mawr i .C.A. is again threat. 
ening dire punishment for chiseling 
but a considerable part of Lumber Jp. 
dustry thinks this is the old “Wolfp 
cry again and that part is demanding 
that the diet be simplified by the elim. 
ination of price fixing. And so it may 
be that a major operation will be nee. 
essary and Lumber Code will have 
muddle through life without the bene. 
fit of price fixing. 

In the meantime Production Cop. 
trol, although it has been rather rig. 
idly adhered to, is exceedingly distaste. 
ful to part of Lumber Industry. There. 
fore, it is felt that the same chiselers 
providing they are successful in elim. 
inating price protection, will be em. 
boldened to start cutting on produe. 
tion control. 

If this is taken away 
that Lumber Industry will find itself 
burdened with an undernourished 
child with nothing left but minimum 
wages and maximum hours. 

That would be enough to spoil the 
disposition of any mother who has 
seen fulfillment of a lifetime wish 
only to have it snatched away from 
her because of her own foolish, con- 
flicting nature. 


” Holds Aloft the 


it is possible 


pily mistaken prophecy is that, if the 
United States had been forced to rely 
upon the tools for creating prosperity 
that were known at the time of the 


Civil War, the forecast might have 
been accurate. But new tools and 
new processes were evolved. Some 


persons make much of the facts that 


after the Civil War the country turned } 


to the exploitation of the vacant lands 
in the West, and that this public do- 
main is now gone. True, but the gen- 
eration after the Civil War turned to 
the task nearest at hand. It was the 
vigor and ingenuity and adventurous 
ness of the human spirit that really 
counted. 

One of the revealing and heartening 
services of the World’s Fair has been 
the proof that this adventurous vigor 
is still with us. A few hours spent it 
the Hall of Science, in the Transporta- 
tion Building, or in the vast structures 
housing the splendid exhibits of indi 
vidual industries, must bring to a per 
son of any imagination the conviction 
that America is building for a new era; 
and if the greatness of that era cam 
only be guessed, the promise is unmis- 
takable. 

The difficulties of the present art 
gloomy enough. They call for hard 
work and for endurance. They will 
not be met by dreams alone or by wait 
ing for something to happen. But that 
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september 


hard work is being performed. The 
wonders revealed by A Century of 
Progress Exposition are the products 
of dreaming to good purpose and of 
work harder than most of us ever have 
experienced. A person who would 
understand these times can not stop 
with difficulties. He must include in 
his survey the energy and skill and 
imagination that are being brought to 
bear upon these difficulties. When he 
sees these things in full circle he is 
justified in expecting great things of 
the United States. 

“Thou who tellest good tidings to 
Zion, get thee up on a high mountain.” 
Suspends Schedules Proposing 

Higher Rates 


Wasuincton, D. C., Sept. 24.—The Inter- 
state Commerce Commission has suspended 
from Oct. 1 to May 1, next year, the operation 
of certain railroad schedules which propose to 
cancel the present commodity rates on lumber 
and other forest products, in carloads, between 
points in Official Classification Territory, and 
apply in lieu thereof the sixth class rates, or 
9714 percent of first class rates, which would 
result in material increases on this traffic. 





Plan Dealer Loans for Repairs 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, Sept. 27.—Officials of the Na- 
tional Retail Lumber Dealers’ Association are 
making an effort to work out a plan whereby 
housing renovation loans can be made by lum- 
ber dealers with the understanding that these 
notes will be taken up by the local banks. L. P. 
Lewin and Frank Carnahan will discuss this 
matter with New York banks early next week. 
—_—_—_—_—_— 


Appointed Special University 
Lecturer 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, Sept. 26.—Wilson Compton, 
general manager of the National Lumber Manu- 
facturers’ Association, has been appointed spe- 
cial economic lecturer at George Washington 
University in this city. He will give a seminar 
on Government control and industry planning 
which will deal with contemporary problems in 
relationship between Government and _ business. 








Roofers Ask Suspension of 


Code Prices 


Cotumsus, Ga., Sept. 25—The Roofer Man- 
ufacturers’ Association, in session here today, 
after lengthy discussion passed a resolution re- 
questing the National Recovery Administration 
to suspend the minimum cost price on lumber. 
The action was practically unanimous. 

_The resolution was introduced at the last pre- 
vious meeting about six weeks ago by H. Dixon 
Smith and others, and was referred to a com- 
mittee named by President Hallman Bell, of 
Richland, Ga., composed of C. R. Mason, of 
Madison; D. G. Bland, of Lumpkin, and Allen 
Dougherty, of Allentown, all Georgians. 

At the meeting today the committee submit- 
ted majority and minority reports, which were 
discussed at length, these discussions taking up 
practically the entire time of the session. Wages 
and hours provisions of the code also entered 
into the discussion but were eliminated in the 
resolution as passed. 

The next meeting of the association is sched- 
uled to be held here on Tuesday, Nov. 13. The 
session today was well attended by members 
from Georgia and Alabama and was concluded 
with a luncheon. W. R. Melton, secretary, was 
in charge of the records of the session. 
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Prepare to Tap Timber as 
Indians Modify Contracts 


HoguiAM, Wasu., Sept. 22.—The Quinault 
Indians, at a special tribal gathering this week, 
ratified a report of a council committee favor- 
ing the reduction of prices on Indian timber 
contracts with the Polson Logging Co. Ratifi- 
cation of the committee’s report removes one of 
the final barriers to construction of a common 
carrier railroad from Grays Harbor to the Hoh 
River by the Polson company. The tribe’s ac- 
tion authorizes individual Indians to deal with 
the company for the modification of timber con- 
tracts. The formal contract also must be pre- 
sented to the Indian Department for approval. 

N. O. Nicholson, superintendent of the Ta- 
holah Indian Agency, explained that the for- 
mal contract will provide that Indian timber 
holders will be given an increase in their stump- 
age prices if the market conditions for lumber 
warrant it. 

Polson company officials announced that con- 
struction of the line will be launched as soon as 
the formal contract, and the individual con- 
tracts with the Indians, are signed. Prelimi- 
nary survey work for the line already has been 
completed, and company officials are hopeful 
that actual construction soon will be under way. 





A Finance Service for Dealers 


St. Pau, Minn., Sept. 26—L. M. Lilly, 
president First Bancredit Corporation, an- 
nounces that that concern, representing a large 
group of banks, is extending a finance service 
throughout the country to lumber and building 
material dealers, the plan being open to any 
legitimate dealer. Commenting on the plan, 
Mr. Lilly said: 

We are really supplementing services of 
the banks in that there are localities where 
banks have indicated they would not be in- 
terested in making loans under the National 
Housing Act. In addition, we have found 
that many lumber and building material 
dealers prefer to secure the applications in 
their own offices, approve them as to credit, 
and go ahead with the work without the 
necessity of sending their customers to the 
local banks. Rates on modernization notes 
are in exact conformance with those per- 
mitted by the National Housing Administra- 
tion. 

—__oooOoOoOoOoOoOoOS- 
Wins Contract for Garages 

Kansas City, Mo., Sept. 24.—The William 
McDonald Construction Co., St. Louis, was low 
bidder Sept. 21 on a project for the construc- 
tion of forty-three garage buildings at the Fort 
Peck (Mont.) reservoir site. The McDonald 
company’s bid was $33,072. With one excep- 
tion, the garages will be of temporary frame 
construction. The single exception is the hotel 
garage, which will be a permanent building. 
The remainder of the structures will be erected 
in conjunction with residences at the site. 


Getting Coulee Dam Work 
Started at Once 


SPOKANE, WaAsH., Sept. 22.—Contract for 
construction of the first unit in the big Grand 
Coulee Dam power development on the Colum- 
bia River, 94 miles west of Spokane, has just 
been consummated between the Bureau of 
Reclamation and the Silas Mason group of con- 
tractors, which for the purpose of building this 
dam are incorporated under the name of Ma- 
son-Walsh-Atkinson & Kier, of Delaware. 
This contract represents $29,339,301.00. Offi- 
cials of the new corporation are headed this 
way by rail and plane, and will meet in Spo- 
kane Monday to plan this extensive undertak- 
ing and get it immediately under way. 

The contractor has announced that it is ready 
to receive estimates on a large list of building 
materials, including lumber, wallboard, roofing 
etc., for the town at the damsite. Speed is ex- 
pected in the beginning of this work, as the 
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contractor’s town will be ready to accommodate 
some 2,000 workers and their families by the 
middle of November, it is reported. 

The Potlatch Lumber Co., of Coulee City, has 
received the contract for furnishing twenty car- 
loads of lumber to the National Construction 
Co., of Tacoma, which has the contract for 
building a number of houses at the engineers’ 
camp. The lumber is dimension, lath, shingles 
etc. The order will be shipped from the mills 
to Coulee City and trucked the remaining 
twenty miles. 


"Might Be Some Chiseling" 


WASHINGTON, Sept. 25.—At a press confer- 
ence today James A. Moffett, housing admin- 
istrator, stated that reports reaching him show 
that lumber prices in some sections of the 
country are going down, this indicating to him 
that there might be some chiseling. 








Wood Cooperage Preferred 
by Big Distillery 


Battimore, Mp., Sept. 24.—Some breweries 
may show a preference for steel enamel-lined 
vats, installing them in place of wooden cooper- 
age, but that oak, cypress and other woods con- 
tinue to maintain their important position in the 
brewing and distilling industry is shown by 
the extensive use of wooden containers made 
by the Maryland Distillery (Inc.), one of the 
largest establishments devoted to the produc- 
tion of whisky. The big fermenting tubs in the 
establishment are made of cypress, which is 
noted for its capacity to protect the natural 
taste of mash. There are sixteen of the tubs, 
each having a capacity of 25,000 gallons. They 
were built by the Atlantic Tank Co., of Bergen, 
N. J. Another of the important facilities em- 
ployed are oak barrels, 30,000 of which have 
been turned out up to date by the Kimball- 
Tyler Co. (Inc.). This company has filled 
orders for many other concerns, and its plant is 
one of the busiest in the industry, never having 
been shut down, even at the depth of the de- 


pression. 
—_—_"— 


Public Works Building Project 
Launched 


BIRMINGHAM, ALA., Sept. 24.—A $260,000 
public works building project in Jefferson 
County was launched Sept. 5 as advertisements 
for bids on forty schools were published by the 
State Department of Education in Montgomery. 
These first bids include the approved PWA 
projects. Construction work has begun on the 
$119,000 Sylacauga waterworks, and will begin 
in a few days on Winston County’s $96,000 
school project. Total approved Federal projects 
run above $500,000 for this district. 





Big Inquiries Out for Longleaf 


New ORLEANS, Sept. 24.—Inquiries are in the 
market for 1,600,000 feet of longleaf yellow 
pine for the Board of Transportation of New 
York, according to O. N. Cloud, secretary- 
manager Long Leaf Yellow Pine (Inc.), who 
states that the current list is the third of this 
type. The list includes principally short lengths 
of 6'4x10'-inch dressed to 6x10-inch, and 8- 
foot 6'4x8'4-inch dressed to 6x8-inch in three 
corner heart. 

In addition to the materials needed in New 
York, the National Rail Lines of Mexico are to 
be in the market for approximately a million 
feet of car material for reconditioning box cars 
and stock cars. 

The Central of New Jersey is placing orders 
for from two million to four million feet of 
car materials for use in reconditioning 1500 box 
cars and 300 gondola cars. 

A recent development of interest to the luim- 
ber world has been the uve of knotty pine for 
interior trim, chairs, bar etc., in the new buffet 
cars built for use by the Illinois Central System. 
The cars are “air conditioned” and have in- 
teriors like a fine residence. 
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Under FHA, Already 
$4,400 FOR HOME REPAIRS| 


in One Illinois Community 


LUMBERMAN 
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Marroon, Ixt., Sept. 24.—Twelve FHA loans of from $160 to $600 each, total- there is need and also inclination to buy, on the moat 

ing £4,000, up to last Thursday had been made or approved by one bank in this =< a yasmin = gen at the "an 

little city of 16,000 population, and the cther local bank within the past week had rows id cians a wake ai that moe east 

made three loans, two of $100 each and one of #200, a total of $4,400 in loans for paperman has developed something worth while cnaierst 

this community since the FHA became operative. in a home building page. “wa 

Be °.s . . . . ° . Owners 

Simplicity of the FHA system of lending and borrowing money is indicated by Mamteer.ta tow of Lumber Industry Ly 

the fact that the first-mentioned bank got its FHA authorization and forms in on Pat sig 7 : mS an 

: . : : ‘ This excellence of the newspaper page itself ro ot 

a Sunday, advertised that fact on Monday, the first prospective borrower arrived is due to something more than professional a 

on Tuesday, and he got his money on Wednesday. newspaper ability, although Mr. Hamel and his ing remo 

Local lumber dealers are co-operating—all three of them—in advertising every advertising manager, Ed Cummings, have plenty — 

Saturday in the well-planned home-building page which is being run on a 13-weeks of that. But more—Mr. Hamel is personally F 
° : , interested in home building. His wife is , 

schedule by the Mattoon Journal-Gazette. daughter of the late J. D. Andrews, who for Pat! 

In town there is a considerable amount of repair and modernization work, and years was a prominent lumber dealer in Mat. Beer 

out in the country farmers are building new barns and homes or repairing old ones, toon, and Mr. Hamel keeps personally in touch rer 

and looking for a bigger income than in years—probably as big as 1928. Lumber with the yard, which - operated by J. D, : 

> . : Andrews, jr., and associates. So, being a PAL 

dealers are busy again. “member-in-law” of the lumber industry, Mr. — 

For six months there has been plenty of funds available for building and repair- Hamel, the newspaperman, has an unusual — 

ing for anybody that was “good” for it and now the FHA loans are expected to knowledge and interest in home building ac- we 

make more available and let everybody know it’s available. Banks and building tivities. al SCE 
ges . “ 2 : : He saw opportunities for both the construc- 

and loan associations holding real estate have been doing a lot of repair work on tion industry and the newspaper industry when — 
their properties, to preserve values. HOLC money has been getting in some “good he read news of the National Housing Act in 
licks” at putting homes in repair. his Washington dispatches, and when Ward M. 
In Mattoon, at least, the construction industry appears to have a future, and a Canaday was appointed publicity director Mr, 
. Hamel immediately asked Mr. Canaday and Aéd- 
present. And the industry and the residents of this summer, when he lined up the construction ministrator James A. Moffett for publicity and 
the community know it. industry in a 13-weeks drive for home mcdern-_ facts for the Journal-Gazette home building 
Initiative in the drive for home repair and _ ization. It was the same group of advertisers page. It seemed quite certain that this would 
modernization work here was taken by William that is taking part in the present effort, and the be released Aug. 15 so with that expectation 
B. Hamel, energetic and resourceful general success of the plan is readily apparent from the Mr. Hamel sold the local advertisers on the 
manager of the Mattoon Daily Journal-Gazette, fact that all these firms, including the three series of pages to start Aug. 18. The FHA 
and although he has had active co-operation of | lumber dealers, were willing so quickly to start releases did not arrive in time for his use, how- 

dealers, bankers and contractors, to him should a new series. Another good indication is that ever, so he made up the page anyhow, using 
go much of the credit for success of the cam- in the series ended July 16 the participating material from other sources, later using the 

paign thus far. It appears that he has. been, firms contracted for 92 inches of space but used FHA releases. 

as it were, a sort of field general lining up the 118 inches, and that already in this new series But all the stories are localized as much as Ne 

individual firms to place them to the best ad- the advertisers are using more space than they possible, to increase their interest to Mattoon fee 

vantage. He started this type of activity in contracted for. residents—-further indication that this is no list- Th 

1930; when a million-gallon swimming pool in Because business men do not for long pay out less effort to fill a page, but the work of a o 

Lytle Park was opened to the public a series money for advertising unless there is some re- newspaper that is really “on its toes” and real- ws 
of special pages in the Journal-Gazette, run- turn, this continuation and step-up of spacetaken izes the widespread interest now in home mod- 
ning for thirteen weeks, popularized the pool assuredly means that home repair and mod-_ ernization and repair. The advertisers help 
and made good money for the advertisers on  ernizing business now is ready and waiting for swell the total of local building news by telling 

the page. His second special-page venture was the dealer or contractor who goes after it— the editor about the repair and remodeling jobs - 











An old but good bungalow was bought and now $2,000 is being spent on it to make it modern and more comfortable. Asbestos shingles on side : 
walls, asphalt shingles on roof, a new porch in front and a room removed at the rear are the exterior changes, and the built-in kitchen cabinets 
constitute an important interior improvement 
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PROPERTY REPAIR IN FULL SWING IN THIS COMM 











Out tm the rura) districts. farmers 
who see better times ahead are do 
ing remodeling and paint jobs they 
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Protect Your Home With Paint 
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Co-Operating with 
THE FEDERAL 
HOUSING ADMINISTRATION 


* 


This bank will make loans 
from 
$100 to 


SOR ONE TO THREE YEARS ¢ 


5% 


FOR THE IMPROVEMENT OF HOME AND 
BUSINESS PROPERTY* 


No co-makers, no mortgages, no collateral, and no 
fees are required on such loans. 
The United States Government, through the Federal 
Housing Administration, g a sufficient part 
of your property improvement loan to enable us to 
Waive these requirements. 
“Loans will be made to improve single-family dweilings 
Mmultiple-family dwellings, apartment, houses, farm buld- 


ings, garages, office buildings, stores, , ware- 
Douses. and other business property. 





EXPLANATORY BOOKLETS AND APPLICATIONS FREE UPON 
REQUEST BY TELEPHONE, MAIL, OR IN PERSON 


THE NATIONAL BANK 
OF MATTOON 





— 


JOHN A. GOETZ 


ENGINEER : CONTRACTOR 


trosceo CONCRETE 


OFFICE AND WORKS 1: : : 2217-21 COMMERCIAL AVENUE 


BUILDING 
PRODUCTS 




















WE ARE INSTALLING THE 
FAMOUS 


TORRID ZONE WARM 
AIR FURNACES 


In accordance with the financing plan of 
Federal Housing Administration 


NO DOWN PAYMENT 


lowest financing rates in history 

















Small monthly payments 


1 TO 3 YEARS TO PAY 
NO DELAYS ... + NO RED TAPE 
Torrid Zone Alr Conditioning Units which 
warm, humidify, clean and circulate the air 
tm your home all winter are also financed on 
the above terms. 


PHONE, WRITE, OR COME IN AND SEE US 


INDUSTRIAL ROOFING 
COMPANY 


124 North 15th St.—Phone 2600 








THE MOST 
CONVENIENT, ECONOMICAL, 
'TOMATIC HEAT 








taken G8 active part in the work) On Sept. 13, 1923, the thermam- 
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too slowly to dry properly. A good 
scnewatsay eel] MULE-HIDE ROOFING 
vides these conditions of dry eu» 
face, dry air and proper tempera- 
ture. 





NU-DA PAINTS 


MASONITE and BALSAM WOOL 
INSULATION 


STORM SASH 


A COMPLETE LINE OF EVERYTHING 
IN THE BUILDING LINE 
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Blistering and peeling in the ‘FOR YOUR HOME OR 
same places time after time is « APARTMENT 
Sign that water is getting into 
the surface from the back. Take| Complete—Instalied— 
Off loose paint with a scraper, and $ 
after finding and closing the leaks, 
Give the bare places a few coats to 
bring them to the level of the rest and ep—terms 
before general repainting. —_——_ 
Por painting the outside of the| Used Stokers and Used Therme- 
house, get the highest quality paint} | static Damper Reguisters 
that you cam find Even at high —_e_-__— 
cost it is the cheapest in the end] “Sickels Have Been Tested and 
because of the logg time that it Found Satisfactery by 
lasts and the greater intervals be- Your Neighbors” 
tween payments for labor, in money 
if the job is done ptofessionally Dr Irl J Neal 
or in time and effort if you do it bd ° 
yourself. DISTRIBUTOR 
Por one thing, the surface must! Phemes 3323-3395 1618 Broadway 





In your OLD home you can 
add NEW comfort . . . save fuel 


floor or between the roof 





ESTATE OF 





The Better Program is @ na- 

tional ante ng bn conducted by 

ity co-operati Make your ap- 

| plication for credit right in your own 
apy 





community—right with this wer 
financial institution. 


CENTRAL ILLINOIS TRUST and 
SAVINGS BANK 


| AN INSTITUTION OF REAL PUBLIC SERVICE 











A New Cement Basement Floor 
and a 
Cement Driveway 
Will Add Value to Your Property! 


So Many Homes Are Needing 
These Two Improvements! 


This company can be depended upon to lay cement 
floors and walks in the most practical and suitable 
manner, Our 25 years experience means an extra 
fine job for you. If yon need any cement work of 
any type around your home or business property, 
communicate with us, and we will promptly farnish 
an estimate. 

Improve under the Better Housing Program—apply 
to your own bank for modernization credit under 
terms of the 


NATIONAL HOUSING ACT 








James and Shinn Co., Inc. 











Cycione § 


have advantages that are not found 


combined in any other single type of 
asphalt shingle. 

Double locked butt which prevents cup, 
side lap, and 2, 3 4 at_all 
points on the roof give 100% protection. 
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Let us explain the features of Cyclone 
€ yen end femnich an enthonbe. 


AEN Lumber and Coal 


Company 


PHONE THE LUMACR NUMBEK 











HEATING 
PLANTS 


We Construct 
Rugged, Durable 
Heating 
Plants 


They are properly 
sized to heat the 
building easily and 
have never failed 
to give satisfac- 
tory service. 


Fred White 
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YOU NEVER SEE THE — 


© The coal man fills your bin. The 
"“Bio-Fed™ Irom Fireman carries the 


WHEN THE “BIN-FED” MODEL 


IRON FIREMAN 


takes over the heating job! 


Models for practically every type of 
home beating plaot or basement ar- 
c ; 
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coal, quietly aad ically, direct 


need never see the coal! 





1 < 
: 6 Get the complete story, including « 
to the fre, just as it is needed to i a the odvabé of 
maiotain uniform temperature. You , “Bin-Fed™ Iron Fireman installation 
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116 North 16th Street 
RETAIL DIVISION 
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North End of 


12th St. 


H. W. CLARK CO. 


Phone 
85 
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of various kinds that they have, and in the page 
published Sept. 15 many of these jobs, large and 
small, were listed. 

Mr. Hamel personally made a survey of the 
farm situation in the vicinity of Mattoon and 
discovered that the income of the farmers in 
this territory will reach the 1928 level. As will 
be more fully described later, this is resulting 
in considerable farm business for the lumber 
dealers, but most of their trade has been due 
to activity in town. The residents of Mattoon 
are evidently becoming aware that the banks 
will lend money for home repairs, and this fact 
alone is enough to engender public confidence 
in rea! estate. 


THE BANKERS’ ATTITUDE 
“We have been greatly surprised at the char 


acter of people who have come in here to apply 
for FHA loans,” said Fred Grant, vice presi- 


dent of the National Bank at Mattoon, in com- 
menting on this demand for home renovizing 
cash. He and his associates had feared that 
when the news of this Federal loan system was 
broadcast, the people who had been unable to 
because they 


borrow were not loanable risks 





would constitute the bulk of applicants. “But,” 
he added, “those who do come in for FHA 
loans are people we know can pay and will pay 
—good, substantial citizens, the best people in 
town !” 


Sitting at an adjacent desk the cashier, J. 
Stanley Weis, quickly disposed of the complaint 
which an official of another bank had made, 
that FHA loans are too bound up with red tape. 
He said: 

We can't see that there is any red tape at all. 
It is remarkably simple, and easy for both our 
customers and ourselves to understand and use. 
We even use our regular note form, with just a 
few changes printed on it. At the top, where 
our regular note reads “——— days after date” 
we had the printer strike out the word “days” 
by printing a rule over it, and then filled the 
blank space with “As per Schedule of Install- 
ments on the reverse side hereof,” and printed 





A. J. Yoder’s barn near Arthur was struck by lightning last July, and 
this fine structure, nearly completed, will replace it 
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On the farm of Ken- 
neth Ullrich near Gal- 
ton, Ill., have been 
built this summer the 
corn crib at the left of 
this picture, the cow 
barn at the right, and, 
back across the field, a 
broomcorn crib as large 
as both of these build- 
ings. At the extreme 
right is the horse barn 
shown at the bottom of 
this page 





a ruled form on the reverse side, 
room for thirty-six payments. 


which has 
When the loan 
is made we fill this form in for the number 
of payments, indicating the date due and the 
amount due, and then when an installment is 
paid, we indicate the date paid and the amount 


paid, and the balance due. Then, on the face 
of the note, where our regular form reads, 
“For value received, with interest at 7 per cent 
per annum from (date/maturity)" we cross out 





Everett F. Kent, retail 
lumberman of Mattoon, 
Ill., is building a beau- 
tiful nine-room home 
for himself. Most of 
the Celotex insulation 
is already applied, and 
later there will also be 
Balsam Wool  insula- 
tion. It is the only new 
house being built in 
Mattoon now, but more 
are _ confidently  ex- 
pected next spring 





everything except “For value received,” as the 
schedule of installments takes care of the amount 
of interest automatically. Also, at the bottom 
of the FHA note we print the extra line: 
“Makers also agree to pay five cents for each 
dollar for each payment more than fifteen days 
in arrears as per schedule of installments.” 
There is no “red tape” about that, and as for 
the application blank itself, we use our own 
“Customer’s Financial Statement” form instead 
of the standard FHA form, because we are ac- 
customed to our form and it gives us a better 
picture of the situation than a new kind of form 
would. Besides, in a place like this we don’t 
need all the details of information on the FHA 
blank—that is needed in the big cities, all right, 
but here we know the people already. Among 
the factors in which our form differs from the 
FHA form are: The FHA form lists the bor- 
rower’s installments which must be paid on his 
present accounts, while our form describes his 
debts; the FHA form shows his salary, ours 
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his gross sales; ours does not describe his em. 
ployment, nor list his family connections, 


3ut there is more to banking and lending 
money than the mere filling out of forms, what- 
ever the forms may be, and Mr. Weis explained 
that a bank official carefully goes over the 
situation with the prospective borrower, to 
make sure that the estimates for work are rea- 
sonable and that the applicant’s finances are in 
such condition that he will be able to repay the 
loan as he plans. One man, for whom a loan 
of $520 was approved, intended to repair his 
garage, enclose a back porch, build a cabinet in 
the kitchen, install a pantry door, paint the out- 
side of the house and paint and paper the in- 
terior, and repair the furnace. This, to be 
liquidated over three years at the rate of $14.45 
a month, at first appeared too big a load for 
the man to handle, because of debts already 
contracted, but a bank official checked the man’s 
income carefully and it was discovered that this 
could be done with a safe margin. All these 
facts were noted on the memorandum which 
was presented to the members of the discount 
committee of the bank, and the loan was ap- 
proved. 

This is a complete service but it is not com- 
plicated nor slow, for as already mentioned, Mr, 
Weis said that the first FHA applicant came 
the day following the bank’s first advertisement 
and made an application for a loan of $250. It 
was approved and he got his money the next 
day. Within fifteen or twenty days he dis- 
covered some more work he wanted to have 
done, and returned to borrow another $100, 
which was easily and quickly accomplished. His 
was the first of twelve loans which this bank 
had approved when Mr. Weis and Mr. Grant 
were interviewed by AMERICAN LUMBERMAN 
representatives; ten of these had already re- 
ceived their money and the other two had their 
money waiting for them as soon as they were 
ready to come in after it. 


Because in one community a dealer had com- 
plained that his banker would not make loans 
of only $100 or so “Because he says it costs as 
much to service a $100 loan as a $500 loan, 
and he wants to save his funds to lend on $500 





Repairs had been postponed too long, but new cedar siding will give 
Mr. Ullrich a good horse barn again. Note burned crib at left 














september 


joans,” this | 
of these tw’ 
They repliec 
4s much ex] 
as the $500 ) 
is ready to 
FHA realm 
would rathe 
jew large © 
work and de 
Similar w 
large was © 
the Central 
reported the 
had made < 
gnder the 
banks had 
people who 
for the past 
so much ca 
clined to be 
what he ter 
great mass | 
he read as § 
mistakes sh 
enthusiasm 
the other b 
tending to 
ticipants in 
said that ti 
activity in 
Illinois, he 
the political 


Wt 


With suc 
the newspaj 
ing that th 
busy supply 
repairs, retr 
dally brigh' 
amount of v 
ing and lo 
they own t 
deterioratin 
tive to buye 
realizing th 
repair if the 
the attitude 
quite kind]; 
stitutions. 
Lumber & 
the home 
lumbermen 





Besides 
properties 
loan assoc 
bought up 
have obtait 
tional. M 
homes is cc 
toon is def 
has this te 
Ing and p; 
the Journa 
ment is n 
higher thai 

In the n 
‘looking 1 
save this « 
the drouth 
mcome of 
will be eq 








4 





Lis 


it- 


m- 
ans 


an, 
100 








september 29, 1934 


1s,” this matter was brought to the attention 
ro two bank officials for their comment. 
“iy replied that while it is true that there is 
js much expense to the bank for the $100 loan 
* the $500 loan, the National Bank of Mattoon 
-s ready to make loans of all sizes within the 
FHA realm. In fact, Mr. Grant said, “We 
yould rather have a lot of small loans thari a 
jew large ones, lor the small ones spread the 
work and do the community more good. 

Similar willingness to make small loans or 
large was expressed by W. C. Shy, cashier of 
the Central Illinois Trust & Savings Bank, who 
reported that within the past week his bank 
had made one $200 loan and two $100 loans 
under the FHA. In Mattoon, he said, both 
banks had had plenty of money to lend “to 
people who are good for it” on home repairing 
jor the past six months but there had not been 
«o much call for it. He is one of those in- 
dined to be skeptical of the FHA because of 
what he termed its quantities of red tape and 
creat mass Of rules and regulations which must 
he read as soon as they come so that no costly 
mistakes shall be made. He did not have the 
enthusiasm for the plan that was manifest in 
the other bank, but the Central Illinois is in- 
tending to “carry on” and is one of the par- 
ticipants in the weekly home building page. He 
said that the HOLC has caused considerable 
activity in construction; like many others in 
Illinois, he reported fair headway in this after 
the political stage in Chicago had heen cleared. 


WHAT LUMBERMEN SAY 


With such enterprise and energy shown by 
the newspaper and the banks it is not surpris- 
ing that the lumber dealers have been quite 
busy supplying the needs of home owners for 
repairs, remodeling and modernizing. An espe- 
cially bright aspect of the situation is the great 
amount of work being done by banks and build- 
ing and loan associations on property which 
they own themselves, to keep the houses from 
deteriorating further and to make them attrac- 
tive to buyers and renters. “Give them credit for 
realizing that a house or store must be kept in 
repair if the investment is to be protected,” was 
the attitude expressed by lumbermen, who feel 
quite kindly disposed toward the financial in- 
stitutions. The advertisement which the Kent 
Lumber & Coal Co. ran in its Sept. 1 space on 
the home page is typical of this attitude of 
lumbermen : 





We Thank the Bankers of Our Com- 
munity for Their Splendid Co- 
Operation in the New 
Housing Program. 


We urge all thrifty people in our 


service is available. 


Estimates Without Obligation! 


KENT 
LUMBER AND COAL CO. 


PHONE 62 














Besides this repair work by banks, several 
properties have been bought from building and 
ian associations by individuals who have 
bought up the equity-holders’ shares and then 
lave obtained the properties for but little addi- 
tional. Money spent on repairing these good 
homes is considered a good igvestment, for Mat- 
toon is definitely “home conscious.” Especially 
tas this tendency improved the market for roof- 
ng and paint, and it will be observed that in 
the Journal-Gazette page reproduced the state- 
ment is made that sale of these products is 
tigher than it has been since 1929. 

: In the meantime, out on the farm things are 
looking up,” for rains came just in time to 
save this community from the worst effects of 
the drouth and it is expected that the $4,000,000 
mcome of the farmers of this territory in 1928 
will be equalled this year—$1,800,000 from sale 
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of broomcorn, $800,000 or more from sale of soy 
beans and Indian corn (both of which are in 
abundance), and $1,390,000 in Federal corn-hog 
contracts. Some of the results of this may be 
seen in new cribs, and in barns rebuilt after the 
old ones burned maybe a year or two ago, and 
one farmer bought $250 worth of paint to give 
his place that long-needed coating. 

In the retail lumber office of the Estate of 
J. D. Andrews a farmer had come in with a 
house bill and J. D. Andrews, jr., was too busy 
to talk about anything but the figures on that 
bill. ‘The farmer, however, explained that his 
home had burned down three years ago and he 
and his family had been living in the tenant 
house since. Two years ago his wife had de- 
clared that they must get a new house up as 
soon as possible, but the man couldn’t see the 
possibility—then. “And now you feel you are 
able to build the new house?” was the question 
to which he replied, “Well, I’m a whole iot 
better able to build it now than I was two years 
ago.” 

Over at the Kent yard Everett F. Kent and 
his cousin, Theo Kent, are busy with other 
people’s homes and also the former is building 
a new home of his own—a beautiful nine-room 
structure on a fine residential street—and from 
indications it will be something of which he can 
well be proud. It is being insulated throughout 
with both Celotex and ™%-inch Balsam Wool, 
has Wolmanized sills, first-floor joists and sub- 
floor, will be equipped for partial air-condition- 
ing (with provision for full equipment later if 
and as desired), and has other good structural 
features. 

Alexander D. McKamy, head of the McKamy 
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Lumber Co., also reported a lively trade, mainly 
within the city, and was particularly well 
pleased with his sales of paint and glass. Pres- 
ence of these products has brought him many 
new customers, he said. He led the way to a 
splendid example of home remodeling and mod- 
ernization—a man had bought up an old house, 
was spending $2,000 (cash, no loan required) 
on it, and certainly was due to have a beautiful 
dwelling. The room arrangement was being 
changed, one room at the rear was being re- 
moved entirely, a cabinet maker had come in 
and had built some beautiful cabinets into the 
kitchen, utilizing the old sink, the floors were 
being refinished, and the rooms all newly dec- 
orated. A new porch was being built on the 
front, and the exterior was being sided with 
Ambler asbestos shingles. 

Practically all these jobs, the lumberman ex- 
plained, have been done by the usual and well 
known methods of financing or by HOLC and 
only a little, thus far, by funds under the Na- 
tional Housing Act, which is so new that it 
can not have had a chance to be much of a 
factor yet. With the addition of this impetus 
the local dealers, and other business men gen- 
erally, feel optimistic indeed about the future. 
They do not expect any great amount of busi- 
ness from it this fall, and are inclined to look 
upon the autumn efforts as a sort of “dress 
rehearsal” for the purpose of getting ready for 
the big rush of business next spring. 

They confidently believe it will come, for 
they know that Mattoon has the need for new 
and repair construction, and now there is no 
reasonable doubt about the customers being able 
to get the money. 


Plan a Million Dollar Remodeling Drive 


Mapison, Wis., Sept. 24.—After several 
weeks of preliminary work with the local busi- 
ness men, J. J. Fitzpatrick, local lumber whole- 
saler, was successful in organizing a_ get- 
together meeting, which was held at the Park 
Hotel last Wednesday, for the purpose of in- 
augurating a repair and remodeling drive under 
the National Housing Act. The principal 
speaker was Matt Werner, State director of the 
FHA. Mayor James R. Law also outlined 
what could be done in Madison to get a re- 
modeling campaign under way. There were 
more than fifty business men at the meeting, 
much interest was manifested and many ques- 
tions were asked Mr. Werner about how to get 
money for repairs and remodeling. 


A better housing committee has been organ- 
ized with Mayor James R. Law as chairman, 
and the following executive committee : 

William Marling, Marling Lumber Co., re- 
tail lumber dealer; Bernard Mautz, president 
Mautz Paint & Glass Co., manufacturer and 
wholesaler of paints and varnish; August 
Paunak, president Commercial State Bank; 
Paul Irwin, Struck and Iron Coal Co.; Alvin Gil- 
lett, secretary Association of Commerce; J. J. 
Fitzpatrick, J. J. Fitzpatrick Lumber Co., 
lumber wholesaler. 


This committee will meet once a week and 
discuss with Mayor Law questions with refer- 
ence to the remodeling campaign. A _ special 
meeting will be called during the next week 
with the bankers, building and loans and trust 
company to enlist their full co-operation in 
making loans for repairs and remodeling. 

Remodeling jobs already are getting under 
way and many people are inquiring about how 
to get loans. 

The Madison business group has set up a 
smali fund and has engaged the services of 
George Miller, who formerly was connected 
with a bank, to serve as contact man and con- 
duct an information bureau. Mr. Miller has 
been given quarters in the office of the city treas- 
urer, and each day more and more people come 
in to ask for information about the Housing 
Act. The committee felt that if a man was 
engaged to supply information to people who 
are interested, they would feel freer to seek 
this information than they would if they went 


direct to a bank. Under this method the pros- 
pect fills out a blank, his credit is investigated 
and if found all right, his name is turned over 
to some bank to follow up and make the loan. 

The banks and building and loan associations 
at first were not inclined to interest themselves 
in making loans. In fact, at a meeting of the 
trust company of which Mr. Fitzpatrick is a 
director, the statement was made that they did 
not intend to do much toward making repair 
and remodeling loans. Following this meeting, 
Mr. Fitzpatrick wrote the AMERICAN LUMBER- 
MAN in Chicago to ask if a Federal building and 
loan association could be organized in Madison. 
The editor of this publication replied that this 
could be done, but he thought after the local 
bankers had a more thorough understanding of 
the proposition they would be willing to make 
loans, under the Housing Act. It has worked 
out that way and the banks now are making 
remodeling loans to anyone able to qualify. 

It is planned to have a home exposition in 
the spring and from this exposition raise a fund 
with which to continue a remodeling program. 
An experienced man who has conducted a suc- 
cessful remodeling campaign in another city and 
secured pledges of more than a million dollars is 
coming to Madison to take charge of the cam- 
paign. For the present, George Miller, as 
assistant to the mayor, is arranging for the 
meetings of the business group each week. Both 
the local newspapers are co-operating and will 
conduct an advertising campaign this fall, urg- 
ing people to remodel this fall and winter. A 
special meeting will be called to discuss this 
advertising campaign. 

Among those present at this organization 
meeting representing the lumber and building 
material interests, were the following: 

R. I. Badeau, Badeau Plumbing & Heating 
Co.; E. E. Berg, C. A. Hooper Appliance Co.; 
M. E. Halsor, E. M. Ulve, Gateway Lumber 
Co.; D. E. Kelly, Capital City Lumber Co.; 
J. S. Mabrey, W. W. Marling, Marling Lumber 
Co.; Bernard Mautz, jr., Mautz Paint & Glass 
Co.; B. R. Mavis, Mt. Horeb Lumber Co.; R. A. 
Messner, Johns-Manville Sales Corporation; 
W. R. Muehl, Crescent Electric Supply Co.; 
A. R. Mueller, Economy Wall Paper Co.; J. J. 
Fitzpatrick, J. J. Fitzpatrick Lumber Co.; O. 
B. Stavoe, Crane Co. 
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About five hundred members of the Chicago 
Retail Lumber Dealers’ Association met Thurs- 
day evening, Sept. 20, in the Red Lacquer room 
of the Palmer House to consider means of 
stimulating their business through the aid of 
the Federal Housing Administration’s campaign 
for modernizing and repairing buildings. The 
meeting was called to order, explained J. W. 
Embree, jr., of Rittenhouse & Embree, to assist 
a Chicago committee of earnest workers—of 
which committee he is a member—who have 
been appointed to explain the features of the 
Housing Act to the different branches of the 
building trades. Mr. Embree felt that this was 
one of the best things that had come out of 
Washington, because business men do not have 
the work done for them but have to go out and 
do their own leg work. He thinks that it gives 
the lumbermen a fine opportunity to lift them- 
selves out of the awful period of depression in 
the building trades that has lasted for about 
eight years. Mr. Embree had been in Washing- 
ton the preceding week, and he received the 
impression that the men co-operating in putting 
this campaign over are putting into the work 
everything they have got, having left their own 
organizations to aid in this major movement. 
To make it known to the public that you are in 
a position to secure loans or furnish the ma- 
terial, asserted Mr. Embree, is not enough. Per- 
sonal contact with prospective customers is nec- 
essary. He then thanked Carroll H. Sudler, 
district director of the Federal Housing <Ad- 
ministration, for having sent to this meeting 
L. T. Henderson, of its educational department, 
to display the Visomatic machine—it shows a 
series of still pictures synchronized with a rec- 
ord—which will, it is believed, be a _ useful 
means of getting across the story of the cam- 
paign. 

Building Revival Will Bring 
National Recovery 


John R, Fugard, of Chicago, was then intro- 
duced by Mr. Embree as an energetic and en- 
thusiastic member of the local committee, who 
is widely known as an architect. Mr. Fugard 
thought that “architect” might be a misnomer, 
since for the last few years he has had little 
“architecting” to do—a fact that explains his 
interest in the housing campaign, which is the 
same as the lumbermen’s, for the more lumber 
is sold the more call there will be for his serv- 
ices. The Government has at last realized, he 
declared, that to start revival of the building 
industries is to start economic recovery of the 
nation. It has now provided the means, and it 
is up to the building industries to help them- 
selves. He then read a general review of the 
technical features of the Housing Act, and at 
the end of his speech was called upon to answer 
a good many questions from the floor. The in- 
formation he presented is already in the pos- 
session of readers of the AMERICAN LUMBER- 
MAN through the numerous articles that have 
appeared in these pages in regard to every fea- 
ture of the Housing Act. Of local interest is 
his report that the Housing Administration has 
ruled that Chicago taxes that are delinquent 
because they have been protested, or are unpaid 
for a legitimate reason, the taxpayer showing 
an ability and willingness to meet reasonably 
adjusted bills, would not be a bar to securing a 
loan. 


Chicago Is Demolishing Numerous 
Useless Buildings 


An interesting Chicago matter touched upon 
by Mr. Fugard was the movement by the 
Metropolitan Housing Council to demolish use- 
less and unsightly buildings. There are a thou- 
sand men at work on such structures, he said. 
The movement has the support of local-govern- 
ment officials and civic organizations. Buildings 
are coming down at the rate of fifty a month, 
and if such demolition is kept up for a number 
of years, its effects will be evident in a demand 
for new construction. He gave the estimate of 
the Housing Administration that of the 29 mil- 
lion buildings in the United States, 2 million 
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to pieces through lack of proper repairs. To 
supply this lack, the present modernizing and 
repairing campaign was started, and there is a 
means of satisfying the demand for such work, 
as the country now has been provided with ade- 
quate credit. At present the United States is 
building only about one-twentieth enough to take 
care of obsolescence and fire and other losses, and 
even if the country started new building next 
spring, at the peak war-time rate, it would 
take six years of such activity to make up for 
the present inadequacy. 


The Repair Stitch in Time That 
Is Real Economy 


Mr. Fugard suggested that lumbermen pre- 
sent to their customers the facts that building 
material prices are still 10 percent below 1926 
and will probably rise; that the “stitch in time” 
—repairs made now, will effect a saving in the 
long run; that they will begin at once to pro- 
vide additional comfort and convenience. 

He emphasized that if the applicant for a 
repair loan were known to his local bank, the 
details of the transaction took no time at all. 
He advised giving out loan application blanks 
only to those who the dealer knew could qual- 
ify, for to encourage an application that might 
be refused, would only create ill feeling. If 
banks refuse loans that would comply with the 
Act, the Housing Administration will take 
measures to rectify the situation. In the Chi- 
cago region, banks have been qualifying at the 
rate of 25 a day—in fact as fast as they are 
approached by a Housing Administration rep- 
resentative; and Mr. Fugard knew of no banks 
that had refused to co-operate when they un- 
derstood their part. 

The Visomatic “talkie” was shown while the 
meeting awaited the arrival of Gerhardt F. 
Meyne, chairman of the Chicago Building In- 
dustries Committee formed to organize promo- 
tion efforts under the Housing Act, who was 
present at another meeting the same evening. 
Mr. Embree said that Mr. Meyne had twenty- 
five years’ experience in remodeling work, and 
would give valuable practical suggestions for 
getting business to start flowing in. The film, 
as Mr. Meyne explained after his arrival, was 
the wrong one, and made an appeal to bankers 
to get behind the campaign, so was of little 
direct interest to the lumbermen—but they 
would see the right one at a later meeting. It 
made clear at least the nature of this combina- 
tion picture-talk appeal, and Mr. Meyne ex- 
plained that full equipment for such a showing, 
suitable for use by retail lumbermen before an 
audience of contractors or carpenters, could be 
hought for only a few dollars, its low cost heing 
a decided advantage in this work. 


Interest the Contractors—They're 
Industry's Salesmen 


The plan for putting over this Federal repair 
and modernizing program, said Mr. Meyne, 
means a method of doing business just a little 
different from what the supply men were ac- 
customed to. Usually they awaited calls from 
the contractors for quotations, and then sent 
out a salesman. Today, unfortunately, there are 
few calls from contractors, and this campaign 
is designed to stimulate business. Mr. Meyne’s 
thought is that the dealers should try to get 
the contractors interested, because the contrac- 
tor is the high-powered salesman of the build- 
ing industry. He buys the material from the 
dealer and installs it, and if the job is not in- 
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CHICAGO SAYS ‘I WILL 
TO MODERNIZATION 


should be demolished, and 13 million are going 


stalled correctly, it does not reflect credit 
the dealer’s material. 

It is necessary for the legitimate dealer 4 
forestall the shysters, who are already at work 
busily trying to take advantage of the public }, 
means of the Housing Campaign. Some of then 
have advertised themselves as “approved” unde, 
the Act; but there is no such thing as officia) 
approval for a manufacturer of building ma. 
terials or a dealer under the Act. Others offe 
free information, and when a prospective cys. 
tomer inquires he is sometimes tricked into mak. 
ing a loan at 1 percent a month, or a smaj 
personal loan at 42 percent a year. Some sy) 
concerns try quick trigger one-bid sales, anj 
something will have to be done to warn th 
public on that. To preserve the reputation , 
the industry, and to maintain the momentyy 
of the campaign, something will have to 
done to protect the public against unethic, 
practices. and the Chicago Committee will bh 
glad to be advised of any that come to the 2. 
tention of dealers. 


Invite Contractors to Meetings— 
Show Them How to Proceed 


My main purpose is speaking to you, con- 
tinued Mr. Meyne, is to urge each one of yo 
to send out notices to contractors, who have in 
the past done business with you and whos 
credit is good, and get these men into you 
offices or into an assembly hall, perhaps in- 
viting them to a dinner, and show them how to 
interest home owners in getting work done. The 
smaller contractors are not organized, several 
thousand in Chicago having no association with 
a group, and the only way they can be reachei 
is through the retail dealer or the jobber. Ge 
them into your place of business, urged Mr 
Meyne, and explain to them the possibilities «i 
this Housing Act. To do this successfully, you 
yourselves must first become well informed o 
the Act, and must see that it is understood by 
each employee who meets customers, so that 
you can sell a prospect on doing a job with 
the help of this financing, and can take the cus- 
tomer to a bank if necessary and help him 
negotiate a loan. 


Make Your Office a Bureau 
of Information 


Speaking on behalf of the Chicago Committee 
Mr. Meyne said that its members would like 
to see every material dealer make his place @ 
business a bureau of information in regard t 
remodeling, with copies of the Governmett 
pamphlets made available there; and to sé 
every contractor supplied with blanks for finan- 
cial statements and applications for loans. The 
committee has promises from real estate mat- 
agement offices that they will make their office 
such bureaus of information, and that they wil 
urge owners to improve their property. If 2 
owner complains of inability to rent property, 
he will have suggested to him the making 0 
repairs that will turn it into a profitable m™- 
vestment. Departmént stores and mail order 
houses are also becoming information bureat 
on the Housing Act. 

When the contractors are organized behin( 
the campaign, they will be able to show th 
public what can be done in the way of repaits. 
and the benefits to be expected. Small cor 
tractors, whether plumbers or masons or Cat 
penters, know what people in their neighbor 
hood have places that need repairs. They att 
known to many customers whom they have 
served in the past. The financial position @ 
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Central Committee of Leading Citizens Organizes to Co- 
operate With Housing Administration in Stimulating Sales 
Under Government's Financing Plan; Purposes to Do 
Exhibit Jobs on Old Homes—City's Architects Are to 
Hold Year-'Round Shows in All Neighborhoods 


these prospects is known to them. They are 
therefore in a strategic position to go out and 
set business for the building industries. The 
pipe trades, Mr. Meyne was glad to report, 
were showing very creditable results in push- 
ing this work, and he asked the lumbermen so 
to organize their efforts that they can push 
through to a sale each contact with a pros- 
pective user of the new financing facilities. 


Should Make Run-down Look 
Again Unfashionable 


C. L. Perkins was then introduced by I. 
Callner, of the Chicago retail association. Mr. 
Perkins, who is publisher of a real estate maga- 
zine, came as representative of the Architects’ 
Club of Chicago. The reasons why people have 
not been buying materials and building, he 
thought, were principally two: (1) Money was 
not available. (2) It has been fashionable to be 
poor. People got into the state of mind where 
they felt their neighbors would think them rack- 


tirely new principles. Here Mr. Perkins dis- 
played a couple of models of portable booths, 
patterned after those that had won the greatest 
attention at A Century of Progress, which pro- 
vide panels for showing forms of construction, 
with an automatically changed diorama on a 
small screen above, and in front a pedestal! for 
showing materials. Such building shows in the 
past have always been held in a central loca- 
tion, so that many were discouraged from mak- 
ing the trip, especially in a city where distances 
are long, and there were admission charges of 
from 25 to 75 cents. The club’s show will be 
put on for the purpose of selling building ma- 
terials, with the hope that the architects will 
get some work as a result. It will be moved 
weekly from one Chicago neighborhood to an- 
other, so that fifty-two Chicago city and subur- 
ban centers will be covered during the year, 
and the show will operate for 365 days. Ad- 
mission may be 10 cents, or perhaps free. It 
will capitalize for the building industry the ex- 
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lowa, were $3,271.91. 
ing coal bin and fruit room. 


and siding there is tarred felt. 
Y/yx4-inch C grade Ponderosa pine. 








This house is described as "Example No. 4"" on page 37 of the Sept. | issue 
Detailed costs of this house, built in 
It has five rooms and bath, with full basement contain- 
Front part of the house is 30 feet wide, and 
the rest, 26 feet wide; and length is 34 feet. 
and also the side walls there is Balsam Wool insulation. 
Roof is "Master Slab." 
Floors are select plain red oak. 
sash and screens are included. Built-in fittings are medicine cabinet, kitchen 
cabinet, broom closet and ironing board. 


Attic is floored. In the attic 
Under the floors 

Bevel siding is 
Storm 








eteers if they started spending a little money on 
home improvements; but Mr. Perkins got over 
that feeling and after reading the Housing 
Campaign literature he started doing his part 
by modernizing his home. Other people must 
be got out of it by the right kind of promotional 
work, and the money to aid them is available, 
80 it is up to the dealers in building materials 
to start merchandising their products. They 
will have to make the people want to bring 
their properties up to date and, when in a few 
weeks money becomes available for new con- 
struction under the Housing Act, make them 
want to build new homes. 


Architects’ Club Promises 
Neighborhood Shows 
_ To aid in the movement, the Architects’ Club 


is planning a home modernization and home 
building show, that will be organized on en- 


perience of A Century of Progress, and will 
make clear the application and use of building 
materials. An attendance of a million people 
can be expected, thinks Mr. Perkins, and the 
exhibits will put them into the buying mood. 
Architects will be on hand to give free advice, 
and as a drawing card there will be an exhibit 
of architects’ drawings. The architect’s organ- 
ization will contact women’s clubs and social 
and civic service organizations and other groups 
to promote attendance. 


Will Make Strong Appeal to 
Woman's Love of Home 


Howard J. White, famous Chicago architect 
of the firm of Graham, Anderson, Probst & 
White, asserted that the Housing Act brings to 
the building industries an opportunity to start 
going again. The banks are co-operating, and 
they have millions of dollars of funds that they 
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have recently been unable to place in com- 
mercial loans. The scheme should succeed, for 
everyone is familiar with instalment buying. 
After things get started, the Government will 
have very little to do with its operation. The 
committee of citizens of Chicago is organized 
to help the local building industry, and the city 
as a whole. It includes men who could not be 
hired, but they will work for nothing, and 
will help put the campaign over in a way that 
will be a credit to Chicago. Volunteer speakers 
will cover the entire city. A fine woman speaker 
has volunteered her services .to address the 
women’s clubs—and home modernization is a 
woman’s proposition, asserted Mr. White, and 
women are going to be the ones to put over the 
movement. An effort will be made to re-create 
the “keep up with the Joneses” feeling, as jobs 
get started in different neighborhoods. We will 
plan to put on a radio program, to keep modern- 
ization before the minds of the people, for it is 
said you have to repeat a sales message fre- 
quently to make an impression deep enough to 
interest all your possible prospects, he said. We 
want everyone in Chicago whose homes or 
other buildings are in need of repair to do the 
work NOW, and success in the effort will put 
a lot of money into circulation. Where one man 
is put to work locally, there will be eight other 
men working back of him—at the distant lum- 
ber mills, for instance. 

The committee has a plan, said Mr. White, 
for getting two old houses, twin houses, setting 
them up in some central location, fixing up one 
of the houses or perhaps part of each house, 
to show the public what results may be ex- 
pected from modernization. The scheme is being 
sponsored by one of the newspapers without 
cost to the building industry or the committee. 

Expenses of the central committee, it was 
estimated by Mr. White, would amount to about 
$50,000, for literature, etc., and his request that 
the lumbermen shoulder their share of this ex- 
pense was referred to a committee for action. 


Harvard Orders Cedar for 
Racing Shell 


RIpGEFIELD, WAsH., Sept. 22.—An order for 
western red cedar lumber to be used in con- 
structing a racing shell for the crew of Har- 
vard University has been placed with the 
Bratlie Bros. mill here, by the Harvard Ath- 
letic Association, of Cambridge, Mass. The 
specifications call for all strictly clear ver- 
tical and close grained lumber of the highest 
quality, with the planks to be 22 inches wide, 
22 feet long and ¥s of an inch thick. 


Books Order for Ship Spars 


CHEHALIS, WAsH., Sept. 22.—The market 
for fir ship spars is improving. This week 
a double freight car was loaded here with 
southern fir poles 100 feet in length. The 
poles, destined for New York City, were 
shipped by George A. Robinson, of Chehalis. 
They are hand-hewed, octagonal in shape 
and are destined to become ship spars. They 
required special loading, with the weight 
resting on the center of each car, to enable 
the flat-car trucks to take railroad curves. 








War Planes Will Require Much 
Spruce 


PorTLAND, OrE., Sept. 22.—Approval by 
President Roosevelt of the Baker Board report, 
and authorization by the War Department for 
the purchase of 1,000 new planes in its 1936 
budget, will mean a new demand for spruce 
lumber of the highest grade. The Baker com- 
mittee, headed by Newton D. Baker, former 
secretary of war, recommended an aerial armada 
of from 2,300 to 2,400 army planes. The air 
corps estimates it has now about 1,300 service- 
able planes. 
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|OOO Chicagoans Applaud Program 


“For twenty years | have been working to 
help ‘put over’ every sort of community drive 
that could be imagined, all of them for worthy 
causes, but this is the first time I have ever had 
every civic organization and group in town, 
from the Commercial Club to the Boy Scouts, 
working to HELP ME SELL LUMBER!” 
A Texas retail lumberman expressed himself 
above to Walter D. Cline, Southwestern 
director of the FHA, who related the incident 
to an audience of more than 1,000 Chicago busi- 
ness leaders, including representatives of banks, 
material dealers, contractors and many other 
groups, assembled in the grand ballroom of the 
Palmer House, Sept. 18, to launch the Better 
Housing program in this city. 

The story aptly illustrates the co-operation 
now being given, through a hundred agencies, 
including the Federal Government itself, to the 
lumberman in his effort to sell modernization 
and home repair. He no longer fights the battle 
single-handed. Rather, it is a co-ordinated ad- 
vance of strong, allied forces. 

If the interest and enthusiasm manifested at 
the above meeting is any criterion, the success 
of the Chicago campaign is assured. A strong 
committee, headed by Howard J. White, promi- 
nent architect, has matters in charge. 

The “heavy gun” of the above occasion was 
Ward M. Canaday, of Washington, D. C., 
director of public relations of the Federal Hous- 
ing Administration. Cold-blooded realism, un- 
camouflaged by any pseudo-patriotic appeal or 
sentimental reference to “the American home,” 
characterized his address. The keynote was 
“profits’—not only for the material dealer, the 
banker, the contractor, the manufacturer and 
distributor of home equipment and furnishings, 
but for producers and merchants in every line 
from automobiles to soap. On the sole basis of 
self-interest he appealed to each of his hearers 
to constitute himself “a committee of one” to 
promote the modernizing campaign. And the 
hard-headed business men who listened as he 
expounded the “profit motive” applauded him to 
the echo. After a long and weary trek over the 
desert of depression, they were being given a 
glimpse of the Promised Land; and it was no 
mirage that the speaker painted, but a substan- 
tial framework of solid accomplishment in plan- 
ning and organization, needing only the whole- 
hearted co-operation of those who will benefit 
directly and indirectly by the success of the 
program for its full realization. 

“This thing can’t be put over from Washing- 
ton,” said Mr. Canaday, “you men must do it 
in your own communities.” 

Stressing the need for modernization and re- 
pairs, he asked how many persons in the audi- 
ence had within the last year made even a 
cursory inspection of their properties to see 
what was needed to check obsolescence, calling 
for a show of hands on the proposition. The 
result was rather startling. _s hands were raised 
by less than 2 percent ot the audience; illus- 
trating, said the speaker, the need for educa- 
tional and promotive work. 

He especially urged corporation executives 
to inspect their plants and ascertain what is 
necessary to put them in condition for the ac- 
celerated activity sure to come; and, wherever 
practicable, to have the needed work done at 
once, 


as 


Mr. Canaday made the practical suggestion 
that all sales managers instruct, or request, 
their companies’ traveling representatives to 
contact the campaign committees in every city 
and town they visit, and to give whatever co- 
operation and aid is possible: in short, in all 
their contacts to spread the idea of moderniz- 
ing, and all that goes with it. 

Mr. Canaday emphasized the economic 
soundness of modernizing at this time, on the 
ground that building prices are now approxi- 
mately 10 percent below the 1927 level, with 
little prospect of their going down—a_ trend 
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in the upward direction to 1926 levels being 
much more likely. Besides the advantages of 
the present relatively low prices, the speaker 
showed how the progressive deterioration of 
buildings hastens obsolescence and loss, where- 
as immediate repairs would check this depre- 
ciation; also, that modernizing increases the 
value of buildings by improving the community 
in which they are situated. He enumerated 
other advantages and said, “Finally, by making 
repairs and improvements now you will put 
men to work, thereby enabling them to buy your 
goods and products.” 

“By each of you constituting yourself a ‘com- 
mittee of one’ to advance the Better Housing 
Campaign,” said Mr. Canaday, “you will be 
doing far more than you realize to get the 
Government out of business, and to put profits 
into business.” The hearty applause evidenced 
approval of this sentiment. 


St. Paul Headquarters Established 


St. Paut, Minn., Sept. 14.—Headquarters 
for carrying into effect the modernizing provi- 
sions of the Federal Housing Act in St. Paul 
have been established at 348 Cedar Street. The 
Government has furnished the services of a 
director, in the person of H. J. Hadlich, also 





LOANS FOR NEW HOMES 
EFFECTIVE NOV. | 


James A. Moffett, Federal Hous- 
ing Administrator, in a radio address 
last week, said that it was expected 
that the second part of the program 
called for by the Nationa! Housing 
Act, for the releasing of funds for 
the construction of new homes, 
would be under way by Nov. |. This 
announcement is of great importance, 
as it means that Federal-insured loans 
for constructing new homes will be 
available considerably earlier than 
was previously expected. 





office assistants, 14 supervisors and 200 can- 
vassers to make a survey of the property in 
St. Paul, owners of which would be eligible to 
secure financing under the Government plan, 
for modernizing, remodeling and repair. 

A. Ingvoldstad, president Ingvoldstad Lum- 
ber Co., informs the AMERICAN LUMBERMAN 
that his concern already has had several in- 
quiries and that other lumber dealers also re- 
port quite an improvement in their sales be- 
cause of the National Housing Act. 

“IT really think that in a short time we shall 
find good results coming from the new Act,” 
said he. Mr. Ingvoldstad is running an ad- 
vertisement in the St. Paul Daily News, featur- 
ing the National Housing Act, and also is pro- 
moting it in other ways. 


Louisiana City Wheels into Line 


SHREVEPORT, LaA., Sept. 25.—Representatives 
of the local lumber fraternity took an active 
part in a meeting of one hundred business men, 
bankers and other citizens, at which the local 
committee operating under the Federal Hous- 
ing Administration announced it was ready to 
receive applications for loans running from 
$100 to $2,000 with which improvements may 
be made to property in Shreveport. R. T. An- 
dress presided and Philip Lieber, president of 
the United States League of Building and Loan 
Associations, was the principal speaker at the 





September 29. 193) 


meeting, which was for the purpose of acquaint. 
ing the public with FHA plans and methods of 
securing improvement loans. Randle T. Moore 
vice chairman of the local committee, who jg an 
officer of the Peavy lumber companies, aj 
addressed the gathering on the importance of 
the service to be rendered by the FHA. y,; 
Moore recently attended a conference at Wash. 
ington regarding the matter. E. A. Frog 
president of the Frost Lumber Industries, wa, 
unable to attend the meeting but sent a te. 
gram urging support of the movement as , 
stimulus to business and providing employment 
for labor. : 





Purposes of 718 Loans 


Wasuineton, D. C., Sept. 24—Study of 
group of 718 modernization and repair loans 
among several thousand officially reported to 
the Federal Housing Administration as of Sept. 
21, show an interesting breakdown as to wha 
the repairs and modernization were for. The 
total dollar amount of these 718 repair loans 
was $415,719, making the average dollar amount 
of loans $579. 

Of the loans made, following are the number 
of jobs and the purposes: 


Purpose No. of Jobs Percentage 
NE 5 Lis og usr te ea 265 14.53 
Inside Painting & Re- 

Gecorwatimg .....ccsecs 264 14.47 
i. - ere 252 13.82 
Exterior Repairs....... 177 9.70 
OE are 169 9.27 
Outside Painting....... 168 9.21 
Remodeling—General .. 155 8.50 
Interior Repairs....... 102 5.59 
RE hb aandw ace ive 72 3.95 
eee er 64 3.51 
Remodeling—Bathroom. 56 3.07 
Additional Rooms...... 44 2.41 
Remodeling—Kitchen .. 36 1.97 

1824 100.00 


The total number of jobs exceeds the num- 
ber of loans because a given loan may have 
been made for two or more purposes. 


Ninety-five percent of the loans were made | 


for home improvements and five percent for 
improvement of business property. 


Spokane Home Owners Like 
Modernization Plan 


SpoKANE, WasuH., Sept. 22.—The new Fed- 
eral Housing Act is proving popular with Spo- 
kane home owners, the Spokane housing com- 
mittee reports. Applications are being received 
by the local banks at a satisfactory rate, anda 
surprisingly large number of them are proving 
acceptable. Details are being worked out for a 
city-wide educational campaign, to further home 
modernizing. 


Louisville to Remodel Old 
House as Example 


LovisviLte, Ky., Sept. 24.—A practical les- 
son in the improvement of undesirable property, 
through modernization of an old home set up 10 
Lincoln Park, is being planned by the Building 
Congress of Louisville. ; 

As a means of furthering the better housing 
promotion campaign, the congress has decided 
to remove an unattractive house from a dilapi- 
dated section of the city to the downtown park, 
and there remodel it. The work will be started 
as soon as arrangements for obtaining an old 
house have been completed. 

Alfred S. Joseph, architect, and M. J. Chag- 
nard, supply dealer, will be in charge of. the 
rebuilding, which is to be carried out jointly 
by architect members of the congress, con- 
tractors and material supply men. The idea 
was suggested by William G. Schott, chairman 
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of the publicity subcommittee for the campaign. 

The project has been given the approval oi 
the Louisville Round Table, which is support- 
ing the Federal housing program and the cam- 
paign urging the city to take advantage of its 
provisions. ; , 

A demonstration of the visomatic machine, 
sed to instruct field workers by motion pic- 
tures’ and lectures, was held in the office of 
judge Lorenzo K. Wood, State director. 


Plan Campaign for 
Improvements 


>,:7/ MORE, Mop., Sept. 24.—The Baltimore 
Building Congress is joining with the Baltimore 
Better Housing Committee in a campaign to 
launch a large improvement program. The 
project is to be gotten under way within the 
next month. At a meeting of the congress held 
last night in the Southern Hotel it was stated 
by Henry G. Perring, vice-president, that there 
js $10,000,000 worth of work to be done here 
in the way of repairing and renovating homes. 
The Better Housing Divisicn of the National 
Emergency Council is expected to help edu- 
cate home owners to take advantage of the op 
portunity presented by the Federal Government. 
There were present about 200 members of the 
builders organization, and to them Arthur E. 
Hungerfold, director of the housing division of 
the council, explained how the plan can be put 
into operation. 


Building Gains as Result of 
Federal Stimulus 


SuREVEPORT, LA., Sept. 25.—Building activ- 
ity here is steadily gaining, under the influence 
of the Renovize Campaign conducted here sev- 
eral months ago, during which many property 
owners pledged to make improvements. The 
Home Owners’ Loan Corporation refinancing 
is still having good effect on building, and the 
Federal Housing Administration is beginning to 
make its influence felt also, with a much larger 
stimulation of building activities expected, after 
its program is in full operation. 


. 
Colorado Organizes for 
ao 
Campaign 

Denver, Coro., Sept. 24.—The campaign for 
home modernization was discussed at a meet- 
ing of the Denver Retail Lumber Dealers’ Asso- 
ciation one evening last week. Thomas A. Duke. 
State director for the FHA, and Samuel John- 
son, chairman of a committee of business and 
civic leaders selected by the Denver chamber 
of commerce to take charge of the program here, 
outlined the Government’s plans to aid home 
owners. The campaign during the past few 
days has gained headway in many parts of the 
State. Committees formed in nineteen towns 
and cities are planning meetings with civic 
organizations and trade groups to explain the 
aims of the housing administration, and are pre- 
paring for house-to-house canvasses. 

The first loan on record in this State was 
made last week to George V. Otson, of this 
city, foreman of a Denver upholstering com- 
pany. The loan, for $900, will be used to con- 
struct an addition to his house. 


Permits for Repairs Increasing 


NW ASHINGTON, Sept. 24.—In 25 leading cities 
ot the country permits for additions, alterations 
and repairs officially reported for August 
showed a total of 9,315 projects on which the 
estimated costs were $7,769,451. Inasmuch as 
the better housing program did not get under 
Way until the middle of August, officials of the 
housing administration believe that reports for 
September will begin to give a more accurate 
picture of just what the present effort is devel- 
oping in actual accomplishment. 
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More Business Possible Than 


Millis Can Handle 


San Francisco, Cauir., Sept. 22.—Reporting 
to the California Redwood Association on a 
conference with the Federal Housing Adminis- 
tration in Washington, which was attended by 
250 men from all over the country representing 
all of the varied building materials industries, 
H. W. Cole of the Hammond-Little River Red- 
wood Co. among other things said: 

Personally, since I read the Federal Hous- 
ing Act I have been rather cold on the 
probability that it would meet with any gen- 
eral favorable reaction from the public. I 
am frank to say that after the meeting on 
Thursday, and some examinations prior to 
that day on the extensiveness and contem- 
plated agressiveness of the Governmental 
program, I changed my mind. 

The class of men Mr. Moffett has enlisted 
in his department is just different from any 
other governmental group that we have run 
across here. They appear to have gone into 
the housing improvement aspect of the build- 
ing program in a_ thoroughly’ business- 
like way, and have outlined a program 
which was endorsed apparently by every man 
who attended the meeting. If the enthusi- 
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read over carefully, and that each man, after 
studying it, draw his own conclusions as to 
the possibilities involved for the market- 
ing of redwood products. I feel there never 
was a more favorable opportunity to increase 
the sales of redwood throughout the country; 
and if the campaign on the whole is success- 
ful to the extent of only a fraction of pres- 
ent indications, there will be more business 
offered inside of six months or a year than 
the mills will be able to handle, I believe. 


Will Operate Small Mills in 
Virgin Timber 


TuscaLoosa, ALA., Sept. 24.—J. M. and J. P. 
Nettles, operating as the Nettles Lumber Co., 
recently have bought a tract of timber near 
3utler, in Choctaw County, containing approxi- 
mately 50,000,000 feet of virgin longleaf and 
Rosemary pine timber, and are removing to this 
tract the sawmill they formerly operated near 
Panola, Ala. They plan to move to the new 
set also their planing mill equipment, now at 
Panola, just as soon as it has completed dress- 
ing the lumber on the yard there. All lumber 
from the new operation will be shipped over the 
\. T. & N. railroad. Grover Scott also is in- 
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Money for Home Repair and Modernization Is Offered 
Banks Throughout the Nation, in Co-operation with the Federal 


If Your Banker Has Not Yet 


Begun to Offer Housing Loans 
Show Him the Following Pages 


of Bank Advertisements > 


Tell him that pushing this campaign will be good busines for him 
and for every merchant in your community: that timely repairs 
are a real economy and a protection of investments in homes; 
and ask him to do his part in starting the march toward national 


by 





astic acceptance of the program by the men 
who attended the meeting is any indication 
of the acceptance of that program by the 
public, there can be no doubt about its being 
a success. 

The building materials organizations, as 
well as companies furnishing fixed housing 
equipment, with headquarters in the East, 
have in quite a large number already laid 
their plans to take advantage of the Govern- 
ment campaign. The Johns-Manville Co. 
has had quite a number of men working 
with the Administrator, while Philip Carey 
Co., General Electric, American Radiator, and 
the concrete companies have had numbers of 
men here for some time, and some of these 
people already have issued great quantities 
of high class advertising matter. If a large 
amount of money is going to be spent on 
household repairs and equipment there is 
going to be strenuous competition among 
the industries for that money. 

I have asked H. B. Northup, whom the Na- 
tional Lumber Manufacturers’ Association 
has in the Administration office represent- 
ing the lumber and millwork industry, to 
forward to all our sales managers on the 
Coast, in Chicago and in New York, a com- 
plete set of Federal Housing Administration 
literature. I suggest that this literature be 


stalling a sawmill on this same timber, and S. 
W. Henderson, formerly of Tuscaloosa, is plan- 
ning to move his mill into that timber in the 
near future. The entire output of these mills 
and others in Aubama is handled by the 
Parker-Manderson Lumber Co. (Inc.), of this 
city. 


Beer Box Revenue Stamp Ruling 


Hurts Wood Box 


SPOKANE, WaAsH., Sept. 22.— The timber 
products bureau of the Spokane Chamber of 
Commerce voted last week to co-operate with 
wooden box manufacturers in asking for a 
modification of a ruling by the internal revenue 
bureau, which the bureau was informed threat- 
ened to take the beer box business away from 
the lumber industry of the Inland Empire. The 
internal revenue department has ruled that a 
stamp must be placed across the top of all beer 
cases. As the largest use of wooden beer boxes 
is for local deliveries, they have no tops, and 
the brewers must either use fibre boxes or put 
tops on the wooden ones. The latter method 
appears impractical on account of the cost. 
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MORE AID FOR OWNERS OF HOMES 
AND BUSINESS PROPERTY 


This Bank has already made a num- 
ber of repair and improvement loans un- 


der the terms of the National Housing 
Act—the money has been paid to the 
property owners and the work is now 
under way. Prompt action will be given 


to applications from all who qualify un- 
ler the regulations of the Federal Hous- 
ing Administration. The National Hous- 
ing Act seeks to help the home owner 
to put his property in good condition; 
to assist re-employment in the building 
trades and elsewhere, and to help gen- 
erally the forces of recovery. In that 
spirit, this Bank, as a leader in home 
and business property financing, offers 
its facilities and courteous, prompt con- 
sideration to qualified applicants. Call 
for illustrated booklet. 


FIRST SECURITY TRUST, SALT LAKE CITY 








YOU CAN CONSULT US ABOUT 
FINANCING IMPROVEMENTS 
UNDER THE FHA 


We Are Co-operating in the National 
Housing Program 


Home Owners! Get the facts about the 
new National Housing Act. It is a plan 
designed to enable enterprising home 
owners to make the necessary improve- 
ments in their homes that they could not 
otherwise afford. If you own a home, 
don't fail to consult us. We are empow- 
ered under the supervision of the Federal! 
Housing Administration to give you sound 
advice and co-operation in financing the 


improvements you need. A start in the 
right direction is assured you if you 
first use the consultation privileges we 


offer on the subject. It is a service we 
offer willingly and without obligation 
whether you are one of our regular cus- 
tomers or not. 
THE FIRST NATIONAL BANK IN GRAND 
JUNCTION, COLO. 








LOANS TO REPAIR AND MODERN- 
IZE YOUR PROPERTY 


This bank will make loans, under the 
Federal Housing Administration, from 
$100 to $2,000 for one to three years at 
5% discount for the improvement of 
homes and business property, and to re- 
employ local labor. Complete informa- 
tion on request. 


NATIONAL BANK OF ep mmanceE, LINCOLN, 








LOANS TO IMPROVE YOUR 
PROPERTY 


This bank is ready to make repair and 
improvement loans to property owners 
who qualify under the terms of the Na- 
tional Housing Act. Under this Act and 
the regulations received from Washington, 
any property owner whose annual income 
is at least five times the yearly payments 
that would be due on the borrowed 
amount, and whose mortgage loan, if any 
(and taxes) are in good standing, may 
apply here for a loan of from $100 to 
$2000 to repair or improve his property, 
if the location and condition of the build- 
ing justify the expenditure. The Na- 
tional Housing Act seeks to help the 
home owner to put his property in good 
condition; to assist re-employment in the 
building trades and elsewhere; and to 
help generally the forces of recovery. In 
that spirit, this bank, as a leader in 
home and commercial financing offers its 


facilities, and courteous, prompt con- 
sideration to qualified applicants. 
BENNETT STATE BANK, BENNETT. IOWA 
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HUDSON COUNTY 
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Broadway at 23rd Street 
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(The following editorial in 
the Aug. 30 issue of Print- 
ers’ Ink is so appropriate 
at this particular time that 
it is reproduced, in its en- 
tirety, as the second in a 
series of advertisements de- 
voted to the Federal Hous- 
ing Act program, sponsored 
by the Tacoma Clearing 
House Association.) 


“SELFISH HORSE SENSE” 


“The impression that the Government's 
Better Housing Program will be of value 
only to the building trades overlooks sev- 
eral important and interesting facts. 

“One-third of those now on relief rolls 
are idle members of the building trades, 
according to most reliable Government 
estimates. Their removal from. these 
rolls will not only lift a burden from the 
taxpayer—always an important factor— 


but also will put back into the buying 
market consumers who have been living 
right at the margin of subsistence. This 
should bring about an immediate de- 
mand for consumers’ goods, a demand 
that will soon make itself felt in the 
durable goods industry. 

“An employed bricklayer doesn’t eat 


bricks, wear bricks, buy bricks for his 
children, build brick houses for amuse- 
ment. His wages go into more and bet- 
ter food, new clothing, cosmetics, auto- 
mobiles, motion pictures, travel 

“Getting behind the housing program 
is not a patriotic nor a charitable duty 
[It is just selfish common sense. Industry 
is made up of a great many inter-de- 
pendent units. One of the most important 
of these is building. And a boom in build- 
ing means prosperity for all.’’ 


The Tacoma Clearing House As- 
sociation heartily endorses the Fed- 
eral Housing Act program and, for 
the benefit of those interested in 
applying for loans, has set up a 
Central Information Bureau in the 
Tacoma Chamber of Commerce of- 
fices in the Tacoma Building. This 
bureau is under the supervision of 
Herbert E. Post, and information 
furnished him will determine your 
eligibility for a loan. He will as- 
sist you with your application. 
which must be presented by you 
to the bank of your preference. Of- 
fice hours are from 1 p. m. to 5:36 
daily. 

THE NATIONAL BANK OF TACOMA, THE 

BANK OF CALIFORNIA NATIONAL ASSOCIA- 

TION, PUGET SOUND NATIONAL BANK, 
NORTH PACIFIC BANK, CENTRAL BANK 








We Want to Help the Government 


to Carry Out the Plans of the 
NATIONAL HOUSING ACT 


If you desire a loan for building, buy- 
ing, repairing or modernizing your 
home, we are ready to assist you now 
Come in and let us show you how in 
financing the purchase, repairs or im- 
provements of your home you can bor- 
row to advantage from 

SECURITY SAVINGS AND 


LOAN Co., 
COVINGTON, KY. 








NATIONAL HOUSING ACT 


The First National Bank in Marion is 
prepared to make loans to home owners 
in accordance with the National Housing 
Act as specified by the National Hous- 
ing Administration. Call at this bank 
for detailed information about the Better 
Housing Program sponsored to enable 
property owners to finance repairs, alter- 
ations and improvements. 


FIRST NATIONAL BANK IN MARION, IND. 









The First National 
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All Deposits Up to $5,000 Fully Guaranteed by the 
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LOANS TO REPAIR AND MODERNiZ¢ 
YOUR PROPERTY 


Under the National Housing Act 


In co-operation with the Federa] Hous. 
ing Administration, the United States 
Bank announces that it is prepared to 
receive applications for loans of from 
$100 to $2000 to be used for alterations 
repairs and improvements on real prop. 
erty. This step is in conformity wit, 
United State Bank’s established policy 
of making loans to aid employment ang 
stimulate the entire building industry, 
Under the provisions of the new Housing 
Act, the modernization of homes, farm 
buildings and business properties may be 
undertaken. 


UNITED STATE BANK, DYERSVILLE, lows 











Uncle Sam Says— 
REPAIR — MODERNIZE YOUR HOme 
. ... We will help you finance 


Under the terms of the National Hous- 
ing Act—The Better Housing Program, 
sponsored by the U. 8S. Government— 
property owners are enabled to finance 
repairs and improvements at low cost. 
The Bank is co-operating in this pro- 
gram, and applications for loans up to 
$2000 will be granted if applicant can 
qualify under the terms of the Modern- 
ization Credit Plan. 


WEST HEMPSTEAD NATIONAL BANK, 
WEST HEMPSTEAD, N. Y. 








A FINANCING PLAN TO REPAIR AND 
MODERNIZE YOUR PROPERTY 


You are invited to apply for credit to 
make housing improvements, if you can 
repay in regular instalments over a period 
of from one to three years. Repairs and 
alterations often do wonders by adding 
to the value of your home or other prop- 
erty. Do you want to Know about the 
plan sponsored by the United States Gov- 
ernment, the American National Bank 
and other approved financial institutions? 
Inquire of our officers. 

AMERICAN NATIONAL BANK, 
PORTSMOUTH, VA. 








FOR BETTER HOMES 
We're Co-operating with Property Own- 
ers Under the Federal Housing Act 


Your building is an investment in liv- 
ing. Neglected, it pays no dividends 
Protected and improved, your home pays 
many times over in convenience, happi- 
ness and comfort for your family. A 
well maintained business property pays 
for itself in efficiency and _ stimulated 
trade. List, today, the property improve- 


ments that will bring YOUR building “up 


to the standard of the times.” The 

money is ready, the workmen are ready 
the time is ripe to act! : 
To property owners who can qualify, 


the Wellsburg Banking & Trust Co. will 
make loans to repair or improve dwell- 
ngs, apartment houses or business places 
inder the terms of the National Housing 
loans 
obtain 
existing 
must be in 
of ap- 
must be atleast five times the 
Ask for 
application 
co-operate 


Act. Act, 
To 


and 


As provided in the 
range from $100 to $2000. 
such a loan, your taxes 
debts against the property 
sood standing. Annual income 
plicant 
yearly payments on 
further information and 
blanks at our bank. We'll 
wholeheartedly with you! 
THE WELLSBURG BANKING 
WELLSBURG, W. 


the loan. 


& TRUST CO. 
VA. 
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UNITED STATE BANK 


DYERSVILLE, 1OWA 
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po YOUR REMODELING NOW 

¢ you would help yourself under the 
e nent’s remodeling and renovizing 
— do it now while material costs 


agit low. We shall be glad to do 
¥ part by assisting you financially 


der the most favorable terms. Keep- 
7 ‘our house and place of business in 
pier is always good judgment. 









$ BRANCH OF THE UNITED 
free NATIONAL BANK OF PORTLAND, 








GIVE THE OLD HOUSE A 1934 
FACIAL 


nsecured Loans Are Now Available for 
Remodeling 


This bank is co-operating with the 
ederal Housing Administration, organ- 
ed by the Government to assist home 
ners in making repairs and moderniz- 
g their homes The purpose is to end 
he decline of values on property . . and 
» provide employment. Loans, under the 
brms prescribed by the l‘ederal Housing 
dministration, can be in amounts from 
100 to $2000. 3orrower must own the 
pme, and have earning capacity to meet 
be easy monthly payments. Call on the 
bnk for full information. 

SPOKANE AND EASTERN TRUST CO., 

SPOKANE, WASH. 








IMPROVE YOUR PROPERTY 


The National Housing Act seeks to aid 
operty owners in repairing and mod- 





izing their property. If you wish to 
air, re-roof, re-paint or modernize your 
me or business place we will be glad 


Co-operating With the Federal Housing 
Administration 


THIS BANK WILL MAKE LOANS 
FROM $100 TO $2000 
For One to Three Years at 5% for the 
Improvement of Home and Business 


Property 

No co-makers, no mortgages, no col- 
lateral, and no fees are required on such 
loans. The United States Government, 
through the Federal Housing Administra- 
tion, guarantees a sufficient part of your 
property improvement loan to enable us 
to waive these requirements. Loans will 
be made to improve single-family dwel- 
lings, multiple family dwellings, apart- 
ment houses, farm buildings, warehouses 
and other business property. 


Explanatory Booklets and Applications 
Free Upon Request, by Telephone, Mail 
or in Person 
CATTLE NATIONAL BANK, SEWARD, NEB. 








LOANS FOR REPAIRING AND RE- 
MODELING THE HOME 


We are co-operating with the Govern- 
ment in making money available for re- 
pairing and remodeling homes. Call or 
write us and we'll explain how advan- 
tageous_the plan is. It may enable you 
to protect that home investment. Re- 
pair and remodel now—it means more 
employment. 

ST. HELENS BRANCH OF THE UNITED 

STATES BANK OF PORTLAND, ORE. 


———— 





explain the requirements of this new 





ancing plan Amounts from $100 to 
000 may be applied for, based on the 
plicant’s income. Any property owner 
good credit standing is eligible. Your 
plication will be given courteous and 
mpt attention at this bank. 

HE FIRST NATIONAL BANK OF WEST 

BEND, WIS. 








ANS FOR THE ALTERATION, RE- 
IR AND IMPROVEMENT OF REAL 
* ESTATE 


Provided For in the National Housing 
Act 


n co-operation with the Federal Hous- 

Administration, we offer this service 

property owners, subject to the pro- 

ions of said act. 

DLAND BUILDING & LOAN ASSOCIATION, 
GOODLAND, KAN. 











HAVE BEEN LICENSED TO MAKE 
LOANS 


Under the National Housing Act 


IRST NATIONAL BANK, PORTAGE, WIS. 
Unit Wisconsin Bankshares Group 


REHABILITATION 


ith vacation over and winter ahead, 
at about the necessary repairs to your 
me The First National is making 
ortizing loans for building, repairing 
modernizing homes. Work done at 
Stime will not only be an advantage 
you, but will benefit the Community 
ough providing additional employment. 
are particularly glad to make this 
0 loan, since it is sponsored by 
‘overnment as part of the National 
’ram for Recovery. Ask any of our 
fers about the Plan. 


ST NATIONAL TRUST & SAVINGS BANK, 
SANTA BARBARA, CALIF. 
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THE FOLLOWING BANKS ARE 
CO-OPERATING 


With the Federal Housing 
Administration 


Financial institutions of this city are 
ready to extend to Bayonne home owners 
the loans that will further the Govern- 
ment’s program to multiply jobs and as- 
sist in the process of recovery. 
BAYONNE TRUST CO., HUDSON COUNTY NA- 

TIONAL BANK, MECHANICS NATIONAL 

BANK, BAYONNE, N. J. 








BORROW NOW TO HELP IMPROVE 

YOUR HOME OR BUSINESS PROPERTY 

This Bank Will Handle National Hous- 
ing Act Loans for Those Eligible 


The cash to make repairs and tmprove- 
ments can now be had as a result of the 


National Housing Act. Terms are easy. 
Loans from $100 to $2000, payable in 
regular instalments, extending as long 


as three years. Eligible parties are in- 
vited to make application for such loans 
through this bank. We will answer alli 
your questions, handle all the details, 
help you to improve your property, and 
to make life safer and more comfortable 
for your family See about it now. 
THE FARMERS & MERCHANTS BANK, 
JEFFERSON, WIS. 








LOANS FOR REMODELING AND 
IMPROVING YOUR PROPERTY 


We make loans to responsible owners 
in accordance with the provisions of the 
Federal Housing Administration. Infor- 
mation will be cheerfully given. 


JEFFERSON TRUST & SAVINGS BANK, 
PEORIA, ILL. 
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Bank & Y Natio 
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‘First Security Trust 
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DO YOU WISH TO MODERNIZE 
YOUR HOME? 


Have you planned to paint, or put on 
a new roof, re-decorate or install new 
plumbing? This bank is prepared to 
make loans from $100 to $2000 for such 
purposes under the Federal Housing Ad- 
ministration plan. Such loans will be 
made on 5% basis. When you repair, re- 


model or modernize your home, you gain 
in comfort and satisfaction. Hinton gatns 
in increased business activity and les- 


sened unemployment. We will be glad 
to discuss this timely plan with you... 
no obligations. 
NATIONAL BANK OF SUMMERS, 
HINTON, W. VA. 








YOUR PROPERTY AND THE NA- 
TIONAL HOUSING ACT 


The Jefferson Banking Co. has been of- 
ficially designated by the Federal Hous- 
ing Administration as an approved lend- 
ing agency through which loans may be 
secured to renovate or improve property 
under the terms of the National Housing 
Act. If you wish to re-roof, re-paint or 
modernize your home, we will be glad 
to explain the requirements of the financ- 
ing plan. Any property owner of good 
credit standing is eligible. It is not neces- 
sary that you be an established customer 
of this bank. 

THE JEFFERSON BANKING CO., 
JEFFERSON, OHIO 








IS YOUR HOME UP TO DATE? 


Does Your Home Need 
A New Roof, Porch, Bathroom 
We loan money for these and other 
improvements and repairs under terms 
of National Housing Act. 

Give Your Home a New Dress—''Pro- 
crastination Is the Thief of Time"—Do 
It Now 
Ask the Bank for a Booklet of Ex- 

planation. 


THE PEOPLES NATIONAL BANK 
CO., FREEPORT, N. Y. 


& TRUST 








RENOVATE—REPAIR—MODERNIZE 
Your Real Estate 


We are co-operating with the Federal 
Government in their Better Homes cam- 
paign. 

BOWLING GREEN TRUST CO., 
BOWLING GREEN, KY. 








PRESIDENT ROOSEVELT SAYS 
Repair, Re-Build, Re-Paint and 
Modernize Your Home 


It would be wise for you to improve 
your home or property by repairing, re- 
painting, altering or modernizing, as it 
will not only enhance its beauty but often 
adds to the value. You may apply for 
credit to make housing improvements, if 
you can repay in regular instalments 
over a period of from one to three years. 
The plan is sponsored by the United 
States Government and approved finan- 
cial institutions. The Citizens State Bank 
is co-operating with the Administration, 
and will be glad to receive applications 
for loans subject to the rules and re- 
quirements of the Federal Housing Ad- 
ninistration. 


We Are Now Accepting Applications 
for Loans 
CITIZENS STATE BANK, BIG RAPIDS, 
MICH. 
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to qualified epplicents 


Bennett State Bank 
Bennett, Iowa 


Deposits in this Bank iosured in the manser and to 
the extent provided under tbe 
Beoking Act of 1933, as amended 
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Suppose, in this hitch of the 
department, we take an air- 
minded view of several things 
and fly around from place to 
place, finding out what a number 
of dealers think about them. 

We'll start with a hot one that 
we'll drop before it gets into 
politics; namely, the NRA, the 
Codes, Federal building money 
and the Frazier-Lemke morato- 
rium. A good many dealers 
talked about these things, much 
as they talked about the weather. 
Nobody seemed to think the reg- 
ulations were coming up to ad- 
vance notices, but not agreed 
about the reason. F. L. Tinkey, 
of Mansfield, Ohio, operator of 
a yard and planing mill, thought 
the Federal loan idea was a good 
ene, and was inclined to think 
the slowness of money in getting 
out to the home owner was no 
fault of Washington, but rather 
of administrators along the pipe- 
line somewhere—men who didn’t 
like the idea of public lending, 
anyway. 

Ben C. Taber and E. Carroll 








AMERICAN LUMBERMAN 





This sign of the 
West Side Coal 
& Lumber Co., 
Bloomington, Ill., 
painted on the 
section of a tree, 
seems highly ap- 
propriate to the 
lumber business; 
it is sure getting 
lots of attention 
from the trio of 
boys atop 





Taber, of the Taber Lumber Co., 
Keokuk, Iowa, didn’t like the 
basic idea of the NRA and its 
attempt to administer details of 
local businesses; in fact, thought 
it all wrong. But they did volun- 
teer the opinion that the Codes 
had one excellent possibility if 
it could be realized. It reduced, 
or could reduce, local fights over 
prices. They thought the real 
test of the Code would be in 
what the authorities did with the 
mail-order competition and the 
various concerns (operating 
sometimes on a cash-and-carry 
plan, sometimes as mail-order 
houses or what not) that spread 
building materials over a wide 
area by such means as livestock 
truckers who want a back haul. 
If these lumber persons, with 
their rubber grades and other 
sleight-of-hand, can’t be brought 
into line, it’ll be but a short time 
until there'll be no line. 

Walter P. Prenzler, of the 
Corn Belt Lumber Co., Bloom- 
ington, Ill, agreed about the 
sleight-of-hand artists, and that 





"Be Safe—Burn 
COAL—It's Eco- 
nomical. We sell 
the Best From 
All Fields,” says 
this sign in front 
of the entrance 
to coal pockets 
of the Schwulst 
Lumber & Coal 
Co., of Lima, 
Ohio 





at 


they must be formed into ranks 
if the plan is to succeed. “There’s 
no reason,” he said, “why local 
competitors can’t be friendly on 
a fair-price basis and serve the 
public with efficiency and hon- 
esty. Bloomington dealers have 
been doing that for years; get- 
ting prices fair both to buyer 
and seller, and competing on 
service and not with a sharp 
knife.” His neighbor’ dealer, 
C. H. Baumgart, manager of the 





This is the home-like office of the 

West Side Coal & Lumber Co., of 

Bloomington, Ill—one of that city's 

yards which have a tradition that 

calls for competition not on prices 
but on service 





West Side Coal & Lumber Co., 
said the same thing and added 
that the Code had made business 
rather more difficult, because of 
its administrative stiffness. 
Henry I. Poor, of the lumber 
company which bears his name, 
in LaFayette, Ind., seemed to be 
most irritated by the NRA; 
chiefly because, from where he 
sat, it looked as though part of 
the Administration was dictated 
by considerations other than 
those strictly mercantile. He is 
pretty well persuaded from long 
experience that good business 
means recovery, and that good 
business is to be had by follow- 
ing practices that experience 
have proved to be productive of 
business. “When the new regu- 
lations came along,” he said, “we 
accepted them in good faith. We 
didn’t know whether they’d be 
temporary or permanent; but we 
put our prices and _ practices 
squarely on the line. Prices 
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REALM OF 


The Realm Drops in 


Many Yard; 


were advanced; some too fag: 
but people began to get useg to 
them, and we began to sell. The 
came the summer announcemey 
that prices would be cut. Pay 
of that cut was provided for py 
a certain wholesale reduction 


People here don’t buy on a fall.) 


ing market, and our gales 
stopped. We have a book log 


that’ll eventually become a req! 
one, of several thousands of do. 
lars, because we bought on the 


supposition that prices would be 
kept stable. I might extend my 
comments a good deal further; 
but it’ll be enough to say that, 
while experimenting may be 
necessary sometimes, it doesn't 
seem necessary to make mis 
takes that dealers learned to 
avoid years ago. We have some 
right to expect that a change 
forced on us will bring about an 
improvement.” 

W. D. Wiesemann, of the In 
dependent Lumber Co., Keokuk. 
Iowa, thought the idea of march- 
ing prices up the hill and then 
marching them down _  agail 
hadn't been the happiest of ideas. 
He was interested in the Fra 
zier-Lemke moratorium and wo 
dered if it wouldn’t mean that 
farmers would have hard going 
in getting future loans, unless 
from Uncle Sam. He suspected 
that a good many farmers were 
worried over this, too. 


MOVEMENT OF CONSTRUC- 
TION-LOAN MONEY 


Well, that’s enough of these 
criticisms. They seemed to be 
made ina constructive way, and 
in the hope that rough edges 
might be smoothed off. Appar 
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AMERICAN LUMBERMAN 


CUSTOMERS AS PEOPLE 


ently most of the critics,felt that 
the law makers, and at least 
some of the administrators, 
didn’t know, or overlooked for 
the moment, the fact that busi- 
ness at best is in a delicate bal- 
ance, and that theories have to 
pe considerably honed by experi- 
ence before they’re sharp enough 
to deal with facts. There’s con- 
siderable disappointment that 
Federal loans were coming 
through so slowly. HOLC money 
seems to be moving at last, but 
there’s a rather widespread feel- 
ing that money under the hous- 
ing act will not show up until 
next year. Maybe that’s wise. 
Maybe it’ll avoid some of these 
mercantile china-shop bulls, by 
waiting to get a good prelimi- 


corn prospect thereabouts, but 
added that in one way or another 
this crop was thoroughly mort- 
gaged. Mostly it is by open ac- 
counts owed by the farmers, not 
a formal mortgage, but the gen- 
eral effect is much the same. 
None the less, a good many 
dealers are trying, in one way or 
another, to encourage sales. I. M. 
Means, of the R. G. Mackemer 
Lumber Co., Macomb, IIl., re- 
marked, however, that, before he 
could solicit much business by 
advertising or by personal calls, 
it would be rather necessary to 
have some information about the 
source of necessary loans. For 
this reason he regrets the slow- 
ness and involved methods of 
home 


Government financing of 





Display windows of the Marion Lum- 

ber Co., Marion, Ohio, are like 

qlassed-in porches; garden trellises 

and arbors are on show at the side 
of the office 





lary look-see—though some peo- 
ple are disappointed, in the light 
of the glowing promises of the 
prospectus. 

We've struck part of the dry 
area on this little trip, and 
drouth is as hard to do anything 
with as are Federal regulations, 
Where it has used up the crops, 
a3 in southern Iowa, farm trade 
has dwindled, and mercantile 
Promotion can’t well overcome it. 
Parke Enlow, of Bloomington, 
lll, told us there was a good 


building and repair. Mr. Means 
is looking for some good sideline, 
both for the Macomb yard and 
for other points in the line. The 
company handles building hard- 
ware with some success, and Mr. 
Means says that lumber will sell 
hardware, but that the reverse is 
not so apparent. 


WHAT TO DO WITH 
ROOFING MATERIALS 


Mrs. B. M. Norton, who is an 
experienced business woman and 
who is manager of the Chas. O. 
Foulke Lumber Co., in Macomb, 
has made a remarkable record 
of roofing sales. Some time ago, 
we believe, this journal carried 





These display 
windows have 
been built out 
from the office 
of the Slanser 
Lumber & Coal 
Co., of Marion, 
Ohio, and add 
new merchandis- 
ing facilities to 
the yard equip- 
ment 





a special story about her. Last 
year, almost wholly by personal 
solicitation, she sold thirteen car- 
loads of roofing, and she has 
carried practically an equal vol- 
ume of roofing sales forward into 
this year. “If I wait for people 
to come in,” she said, “they don’t 
come. JI don’t like solicitation, 
but it’s the way to make sales.” 

Harry O. Smith, of the LaFay- 
ette Lumber Co., LaFayette, Ind., 
made some incidental comments 
about what makes a goud sales- 
man. He doesn’t give the “‘good 
mixer” much—not if that’s all 
the qualification he has. Good 
mixing usually costs more than 
it’s worth. It depends upon in- 
fluence and pull and being a 
good fellow and a lot of other 
things that have little to do with 
adequate service and mercantile 
value. It’s better to know your 
stuff and how to use it to the 
best advantage. You don’t pick 
a lawyer or a doctor because he 
sings a mean tenor on Sweet 
Adeline. You pick him because 
he’s had good success hustling 
law or medicine. Incidentally 
Mr. Smith takes a pardonable 
pride in his record as a collector. 
His losses in bad accounts, over 
a period of sixteen years, run 
well below one percent. You 
can’t beat that record much, un- 
less you manage to collect some 





The Taber Lum- 
ber Co., of Keo- 
kuk, lowa, is not 
pleased with re- 
ductions in Code 
prices, especially 
as uncontrolled 
truck delivering 
concerns offer 
keen competition 
with rubber 
grades 
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of your bills a couple of times. 


BRINGING IN THE 
SHEAVES! 

We heard one sales story we’ll 
not identify. It was told us by 
a yard foreman, and the chief 
might not like it. This happened 
in a county that went Demo- 
cratic in ’32, for the first time 
in many years; and we guess 
that doesn’t locate the place any 
too exactly. This dealer was the 
only Democratic lumberman in 
the whole county, or at least in 
the town. He hadn’t been doing 
any too well on public works 
since the time of the Civil War 
or thereabouts; but now, things 
have changed. He’s getting the 
whole hog. Try to turn him 
against the Government! I has- 
ten to add that these sales were 
to county and not to Federal 
agencies. Of course, the other 
boys think it’s rotten; now. The 
record doesn’t show any tower- 
ing indignation on their part 
when the shoe was on the other 
toot. 

In the F. A. Miller yard, in 
Gibson City, Ill., we heard a 
piece of selling wisdom that 
sounded reasonable; though it 
hasn’t been popular with go-get- 
ting convention speakers since 
the war. T. W. Sessions re- 
marked to this general effect: 
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“I’ve heard a lot of high-power 
orators tell us dealers we're a 
poor lot of truck if we let our 
customers, especially farmers, 
spend money for cars and radios 
and such ‘non-essentials’ before 
they fix up their buildings. As 
soon as money begins coming in, 
they say, we should go out and 
get it for things the people need, 
instead of letting them spend it 
for what they want, Says they! 
I'd like to see them do it. Of 
course, it can be made to sound 
reasonable and all that; but I’m 
a customer, too, and I guess the 
farmers feel just as I do. When 
a person has gone for about so 
long without the things that add 
color to life, a luxury gets to 
seem more necessary than a ne- 
cessity. Anyway, try to sell what 
people are supposed to need, 
against what they know they 
want, and it’ll cost you about two 
dollars to make one dollar in 
sales. Of course, we don’t let the 
game go by default. We sell 
what we can. There are people 
who really want what they need; 
and we can deal with them. But 
when it comes to getting all hot 
and bothered if a farmer trades 
in a seven-year-old car instead of 
buying a mile or two of fence, I 
don’t get either hot or bothered. 
He’ll do it, anyway. If I preach 
at him, he’ll more or less suspect 
I'm right and get to disliking 
me; and when he gets around to 
that fence he may buy it some- 
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nize that farmers are people and 
that they’re going to act like peo- 
ple. We put that down as proved 
and go on from there. And when 
the returns are all in, this com- 
pany hasn’t been doing so badly.” 

Incidentally the F. A. Miller 
Lumber Co. hasn’t done so badly. 
We learned from sources which 
we credit that Mr. Miller hasn’t 
been in. business for a great 
many years, but that in those 
years he has become the owner 
of five yards, all paid for out of 
the lumber business and all out 
of debt. The line has been in the 
black every year of the depres- 
sion. Also, incidentally, Mr. 
Miller is the kind of man who 
wants what he needs. If he were 
a farmer he’d get that fence and 
drive the ’27 car another year 
or two. We suspect he thinks 
that’s what the farmer should 
do, but he knows his people and 
doesn’t try to re-create them in 
his own image. 


CHANGES MADE 
TO AID SALES 


A good many dealers have 
been making some changes in 
their plants to aid the process of 
merchandising. H. L. Beach, of 
the Streeter Lumber Co., Keo- 
kuk, lowa, has an uptown store. 
For a while after it was opened 
it didn’t pay its way, but it 
slowly pulled into the black and 
is now, in Mr. Beach’s opinion, 
a highly useful and logical part 


some of his friends and acquaint- 
ances didn’t yet know where the 
yard was located. The store not 
only serves as a sales point, 
where goods catch the attention 
of the passer-by, but it is also a 
convenient place for the payment 
of bills. Many people hate to 
write and mail checks, and some 
people don’t have bank accounts 
in these days. However, in this 
connection it may be said that 
Keokuk has one of the best bank- 
ing records of any city in the 
country, having come through 
all the rapids with never a spill. 
But the store, as we started to 
say, is a convenient place for 
people to stop in and pay up. Mr. 
Beach had a seasonal opening in 
his store, some time back, and, 
to create goodwill and get the 
kind of crowd he wanted, he 
offered ladies of various church 
organizations to contribute 10 
cents to the organization treas- 
ury for each visitor a member 
brought in. He considered the 
results well worth the cost. 
The John P. Kenower yard, of 
Huntington, Ind., has rather re- 
cently remodeled its office to 
make a display room for paint 
and hardware and trellis and the 
like; all good lines, and the new 
office is quite satisfactory. The 
order desk has been artfully 
placed at the rear, so that visi- 
tors will be automatically ex- 
posed to the displays. Mr. Ken- 
ower was away at the time, and 
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profit wouldn’t scare anybody, 
and she has hopes that before 
the end of the season this theory 
of courage in the face of ne 
would be put to the test. 


BUILDING DISPLAY 
WINDOWS 


The Slanser Lumber & (oa! 
Co. and the Marion Lumber (Co, 
of Marion, Ohio; have each map. 
aged a clever way of adding dis. 
play windows to their offices, 
These are much like glassed-jp 
porches; full of light and ample 
in space for adequate displays, 
The Avenue Lumber & Supply 
Co., of Marion, a Kuntz yard, js 
widely famous for its display 
windows. Frank M. Brabson is 
local manager. Marion, home of 
the late President Harding, js 
an industrial town specializing 
in heavy machinery. This capi- 
tal-goods industry had not recoy- 
ered all its lost ground; its inac- 
tivity was affecting building 
somewhat. Mr. Slanser has made 
a notable record of maintaining 
the wages of his staff during the 
depression. This yard added a 
paint line last year, and has 
found that it has been a prof- 
itable one to handle. 

In the Marion Lumber (Co.’s 
office we met W. J. Gorton and 
J. T. Matthews. Mr. Matthews 
was well acquainted with the 
late Bolling Arthur Johnson, 
who at one time was on the staff 





where else, just to get even. We of the 
use a reasonable amount of mer- 
chandising effort, but we recog- 


business 


business. 
since 
somewhat stumped to find that 


He’s been in 
1891 and was 
made. 


the lady in charge said a consid- 
able volume of sales was being 
She admitted that more 


of this journal. Mr. Johnson 
was a personal friend of Presi- 
dent Harding and used to visit 
Marion frequently. 


Dealers Show Great Interest in FHA 


The lumber and material dealers of the coun- 
try are becoming aroused to the immense po- 
tential value of the national modernizing pro- 
gram as a creator of business and employment. 
Support to that statement is given by the deal- 
ers’ advertisements here reproduced, much re- 
duced in size. These ads are typical of many 
others, space for reproduction of which is not 
here available. 

A graphic presentation of what the banks of 
the country are doing to publicize home modern- 
ization and repair and to educate the public as 
to requirements for eligibility for FHA loans, 
appears on pages 22 and 23 of this issue of the 
AMERICAN LUMBERMAN. In addition to the 
double-page “spread” of advertisements in fac- 
simile—and also in addition to a similar dis- 
play in the preceding issue—literally hundreds 
of other bank advertisements of similar tenor 
have been received. The fact that the banks are 
buying space—and, as a rule, large space—in 
their local newspapers, inviting applications for 
loans from qualified persons, is good evidence of 
their interest and co-operation. 


H. J. MuNNeRLYN, lumber and building ma- 
terial dealer at Bennettsville, S. C., and a former 
president of the Carolina Retail Lumber and 
Building Material Dealers’ Association, says 
with regard to his advertisement, reproduced 
on opposite page: 

“We are having wonderful response. and are 
more than pleased with the new business that 
is being received. I have just returned from 
Washineton, D. C., where I attended a meeting 
of the Retail Lumber Code Authority, contact- 
ing men from all sections of the country, and 


I am convinced that the National Housing Act 
will be the greatest aid to the building industry 
that we have ever had. The banks and the 
building and loan associations in the Carolinas 
are co-operating with the Federal Housing Ad- 
ministration.” 


The advertisement of the LyMAN FELHEIM 
Co., lumber and millwork, Erie, Pa., occupied 
something over a half-page in a special housing 
edition of the Erie Daily Times of Sept. 18, in 
the preparation of which many of the leading 
business concerns of that city co-operated—a 
splendid example of teamwork. 


Many letters have been received from dealers 
in various sections of the country, these reports 
indicating varying degrees of interest and of 
co-operation. As practical measures many deal- 
ers are advertising the FHA modernizing prop- 
osition in their local newspapers and are also 
seeking to educate the people of their communi- 
ties as to its advantages by other methods, in- 
cluding direct mail. For instance, W. F. Hoppe, 
Lincoln, Neb., president of the lumber concern 
bearing his name, tells us that he has written 
the national advertisers in the lumber and build- 
ing material line with whom he does business, 
asking for samples and information regarding 


their advertising tie-ups with the FHA modern- © 


izing proposition. When these are received he 
intends working out a plan for covering a 
selected mailing list. This looks like a very 
good idea, and probably other dealers may wish 
to avail themselves of it. A number of the large 
manufacturing concerns are tying up their ad- 
vertising to the FHA proposition in an effective 


manner, and doubtless will be glad to co-oper- 
ate with dealers along that line in every way 
possible. 


Numerous dealers report modernizing cam- 
paigns being organized in their communities, 
under leadership of strong local committees. 
Typical of other reports along this line, indicat- 
ing good co-operation and teamwork, is one 
from Paut E. Hansury, president Portsmouth 
Lumber Corporation, Portsmouth, Va., who re- 
ports a great deal of local interest in the mod- 
ernizing feature of the National Housing Act, 
and further says: 

“During the week of Oct. 1 our local dealers 
will have elaborate booth displays of building 
materials in a suitable building at a central loca- 
tion. Preparatory thereto we have planned 4 
joint newspaper advertising campaign in which 
our banks are joining with the dealers. All 
this is now being arranged by a citizens’ com- 
mittee, the personnel of which comprises bank- 
ers and business leaders in whom the people 
have confidence, and the whole situation seems 
most promising. 

“In addition to this joint effort, each dealer 
will direct modernizing prospects to the com- 
mittee or to the co-operating banks for con- 
sultation as to their needs in the way of modern 
izing loans. Doubtless many of these applicants 
when sifted out will prove ineligible, but we 
believe there will remain a sufficient number 
who will, with the fine co-operation of our local 
banks, receive loans for modernizing that will 
greatly increase the sale of lumber and building 
materials. Best of all, the unemployment situa- 
tion will be helped immensely, as there are more 
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more but that is always true in the month of Sep- lumber and lumber products from Evansville ern States for 1932. 











AMERICAN LUMBERMAN 





September 29, 193, 














Retailers Round Table 








A Notable Selling Stunt 


Because the underlying principles of succes- 
ful merchandising are the same in practically 
all lines a lumber dealer may learn something 
to his advantage from a dry-goods merchant, 


and vice versa. Hence a “sampling” stunt re- 
cently indulged in by one of Chicago’s de- 
partment stores—Mandel Bros.—merits brief 


mention in this department. As an example of 
selling merchandise by sample, and particularly 
as to the method of getting those samples into 
the hands of “prospects” the campaign is be- 
lieved to be without precedent, both as to nov- 
elty and magnitude. 

It consisted of affixing small swatches—each 
perhaps a couple of square inches—of the actual 
fabrics offered, to the pages of a four-page spe 
cial “Mandel section” of the Chicago Tribune 
of Sunday, Sept. 15. More than 8,500 yards 
of cloth was required tor these sampies, rep- 
resenting a retail value of over $6,000, which 
is a lot of money to spend just for samples. The 
job of pasting on the sampies required the work 
of 500 girls, day and night, for three days. 

That’s enough about dry-goods, but it’s worth 
remembering that the keen merchandising ex- 
perts of this big department store deemed the 
large expenditure well justified in order to 
show prospective buyers just what they would 
get for their money. It’s the “show me” prin- 
ciple carried into practice. 

Lumber and building material dealers can 
hardly distribute samples of their wares, ex- 
cept possibly in a few lines, but they can make 
much wider use of the advertising literature 
and sales helps furnished them by manufactur- 
ers, many of which contain color illustrations 
showing the various articles and wares offered 
almost as vividly as actual samples would do. 
Whether by sample, display or illustration, the 
customer likes to see what he is buying. 





Knowledge of Building Design 
Is Aid to Sales 


H. B. Wilson, manager of the Metzger Lum- 
ber Co., at Delphi, Ind., has proved to his own 
satisfaction that it’s a good thing to know how 
to design buildings. His proof is of the most 
convincing sort—the sale of a number of bills 
of material. Mr. Wilson is a competent drafts- 
man and of course he adds to his knowledge 
of lines and curves a complete knowledge of 
materials and local building habits. At the time 
—quite recently—that the AMERICAN LUMBER- 
MAN representative called at his office, located 
out in the edge of town, he had half a dozen jobs 
either on the go or at the point of closing, 
and every one of these sales turned rather 
largely upon his ability to plan a building and 
to put those plans on paper. A couple were 
buildings to replace fire losses. One was a big 
dairy barn. One was a country palace of Bac- 
chus and Terpsichore, commonly known as a 
road house. The last-named was being built 
by a farmer with money received from the 
public to pay for a roadway; in an effort to 
see if raising pleasure might not be more profit- 
able, in these times, than raising “garden sass.” 
Every job had certain rather peculiar problems 
of design; but no owner felt like paying out 
a substantial sum to a practicing architect. So 
Mr. Wilson did his stuff on the drawing board, 
with resulting sales. When the signs are right 
there’s quite a bit of cottage trade on the shores 
of a neighboring lake; also calling for drafting 
ability. 

“The yard has made sales enough to keep us 
reasonably busy during the late summer and 


fall,” Mr. Wilson said. “But don’t get the 
impression that there’s a building boom on; 
as a matter of fact there isn’t anything re- 
imotely like a boom.” 

This yard has recently made some alterations 
to bring the paint department up front, where 
callers must see it. The paint is going out 
pretty well, though not quite so freely as last 
year. Mr. Wilson says “the chief,” Roy Metz- 
ger, is busy creating a wholesaling department, 
in addition to his string of yards. 

The Delphi yard carries quite an imposing 
stock of cypress; used chiefly in and around 
the lake cottages. 





A Hundred Years Ago 


ROCHESTER, N. Y., Sept. 24.—The Rochester 
Museum of Arts and Sciences has conferred on 
the Hollister Lumber Co. of Rochester, New 
York, a certificate of commendation in recogni- 
tion of the excellence of its exhibit in the “Vil- 
lage of Early Rochester,” which formed a popu- 





Reproduction of original office of the Hollister 
Lumber Co., Rochester, N. Y., as it appeared 
100 years ago 


lar part of the Centennial Exhibition closed 
Sept. 9. Attendance was 322,768. 

Nine Rochester firms which have flourished 
for a hundred years or more were invited to 
take part in this special exhibit by reproducing 
their original buildings as they might have 
stood in 1834 bordering the village square cen- 
tered by an exact replica of the charming Co- 
lonial Court House and old St. Luke’s Church, 
Rochester’s first house of worship. The re- 
production of the Hollister Lumber Co.’s first 
office stood two doors from the Court House. 
Constructed of red brick with crisp white trim, 
heavily moulded cornice, original windows of 
eighteen lights, and well designed doorway, the 
little building looked very much as the original 
must have done when it stood at 102 Exchange 
Street with its great piles of lumber in the 
“vard” at the rear reaching straight down to 
the Genesee River. 

The interior of the office was carefully repro- 
duced; a high mahogany desk of the period, its 
pigeon-holes packed with old letters tied with 
the neat pink tape of one hundred years ago, 
and on the desk the original ledger open to show 
entries of the year 1834, on the wall an Amer- 
ican “wag-on-the-wall” clock ticked away the 


hours, flanked by an early colored print of the 
Genesee Falls and one of the first maps of 
Rochester. The date of the setting was ep. 
phasized by a calendar of August, 1834, A 
dispatch box, owned by the company for more 
than a century, a pewter ink well with jt; 
quill pen, a pair of pewter candlesticks, and 
an old built-in iron safe gave a vivid impres- 
sion of reality—but all visitors agreed that the 
figure of the founder of the company, George 
A. Hollister, standing near his desk with his 
hand resting on a fine old “fan-back” Windsor 
chair made the office seem “alive.” Mr. Hol- 
lister wore the typical dress of a gentleman of 
1834; a long tailed dark brown coat with light 
tan trousers, a vest of figured brocade in black 
and gold, high linen stock, flowing tie, and 
small ruffles in his sleeves. His hat, a stove- 
pipe beaver of dark brown, lay on the desk 
beside him. As was the custom a_ hundred 
years ago he wore his hair somewhat long, 
with the usual “sideburns.” 

George A. Hollister was born in 1800. He 
came to Rochester as a pioneer from New Eng- 
land in 1826 and founded the Hollister Lum- 
ber Co. in 1832. He was succeeded by his son 
Emmett in 1854, the second generation, who in 
turn was succeeded by his sons Granger A. 
and George C. Hollister representing the third 
generation. The company is still operated by 
the fourth generation of the Hollister family. 


Novelty Item Shows Profit 


A news correspondent of the AMERICAN 
lL.UMBEKMAN reports that the San Diego ( Calif.) 
Lumber Co. in its State College branch (580° 
El Cajon Boulevard) does a nice little business 
in razor blades, which are displayed on an 
easel card. The blades have been selling, three 
in a box, at a dime—24 boxes on the card. 

O. S. Easterly, the manager, says that the 
novelty of a lumber yard selling razor blades 
attracts attention and that dozens of people sud- 
denly remember that they are out of blades and 
dig down in the pocket for a dime. 

The mark-up is good, about 60 percent; no 
effort is required to make sales, the service is 
really an accommodation to customers, and the 
counter card has to be replaced every few days. 











Merchants Stage Big Show ina 
Small City 


Detta, Coro., Sept. 24.—The lumber dealers 
and other merchants of Delta are justly proud 
of the success of the big “Modern Merchandise 
Show” recently held here, which rolled up an 
attendance of nearly 20,000 during the seventeen 
days it was open. It is said on good authority 
that Delta is the smallest town in the United 
States to successfully stage so elaborate a show. 
About fifty exhibitors took part, each having 
his space separated by a wallboard partition. 
The cost of space was about 40 cents per square 
foot, covering all expenses of every sort. Of 
course if more expensive booth construction was 
desired by any exhibitor it was paid for by 
himself. The show attracted attendance from 
all over the western part of Colorado and the 
eastern part of Utah. 

D. H. Hammer, representing the Independent 
Lumber Co., which had an attractive display at 
the show, says: 

“In our case we have benefited to a great 
extent, and we feel sure that most of the other 
exhibitors feel the same way.” 

This show was put on in the old Armory 
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414% which has been standing since 1911, 
Ba measures approximately 50x125 feet. 
Preparatory to the show a complete repainting 

id renovizing job was done, in co-operation 
with the FERA. This required about 25 gal- 
— of paint, 700 pounds of inside wall finish 
and 2,400 man-hours of FE ERA labor. 

The scale on which this successful show was 
staged iS shown by the fact that the attraction 
on the closing night was the famous “House of 
\Yagic,” brought here from the Chicago World 


Fair. 


Good Idea For Contest 


Des Moines, Iowa, Sept. 24.—A definite bid 
jor its share of new business expected to de- 
yelop from the new federal housing program is 
being made by the Century Lumber Co. 

Residents of Des Moines are invited to par- 

ticipate in a contest, announced over local radio 
tations. Those who come the closest to solv- 
ing the question: “How many board feet of 
lumber will the Century Lumber Co.’s ware- 
iouse at South Sixth and Murphy streets hold 
when filled to capacity, eliminating driveways ?” 
_will receive prizes ranging from yard furni- 
ture and roofing shingles to a water boiler 
iacket or concrete floor paint for basements. 
’ Each entrant is required to write in answers 
toa dozen or more questions listed on the con- 
test form, inquiring the type of home, and any 
building plans in prospect. 

Interest in the contest, which was _ started 
early in September, is considerable and much 
valuable information concerning condition of 
householders’ properties is being obtained, ac- 
cording to Harold Weitz of the firm. 

Much direct mail is sent to customers and 
prospect lists periodically by the Century com- 
pany, but in this case the information gained 
through the contest will be so timely it will 
well be worth the time of several outside sales- 
men to make immediate contacts. 

According to the firm’s radio announcement, 
the contest was staged in part to acquaint cus- 
tomers and others with the new location of its 
general offices, which have been moved from 
the downtown district and established in a cor- 
ner section of the main yard. The contest 
forms, a sample of which follows, are obtain- 
able only at the office. 

CENTURY LUMBER CO. CONTEST 





CLOSES OCTOBER 1ST 
PRIZES AWARDED OCTOBER 5TH 
NO ENTRY CONSIDERED UNLESS EACH 
QUESTION IS ANSWERED 
ee eee MI ge croc ici ceca 
Renter........ Home Owner........ 
Do You Live in a Single House?............ 
ae eer 
Is It Frame?.....Brick?.....Kellastone?..... 
Stucco?..... Do You Intend to Build a New 
Home in the Near Future?.............. Do 
You Intend to Build a New Garage?......... 
Install a New Fence?........ pg re 
Repair?...... Remodel?...... TIneulate?...... 
Paint?.......Install Storm Sash?....... Glass 
in Porch?...... Did You Know That You Can 


Buy a Ruberoid Roof, Colonial Asbestos Sid- 
Ing, or Newtile and Use Our Budget Plan? 
coceeoce Where Did You Learn of This Con- 
mac Throwen EE. B: On. ..065%. Through W. 
Would You Rather 
How Many Board Feet of Lumber Will the 
Century Lumber Co.’s Warehouse at South 
Sixth & Murphy Hold When Filled to Capac- 
ty, Eliminating Driveways? 


AMERICAN LUMBERMAN 


My Motimsnte TO. <cccccenses Board Feet. 

Give Three Reasons Why You Would Buy 
Your Materials of Century Lumber Co. If 
You Were Building a Home. 





Picket Fence Encloses Home 


What is said to be the longest board fence 
so far erected in a Chicago suburb serves to 
enclose one side of the property at Touhy Ave- 
nue and Northwest Highway in Park 
Ridge, Ill.,; owned by C. 
M. Himel, principal of 
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A Simple Display Layout 

Walter D. Prenzler, of the Corn Belt Lum- 
ber Co., Bloomington, Ill., states that one of 
the best sales displays for these peculiar times, 
at least among those he has tried, is a very 
simple one. It consists of a series of shelves, 
built like steps, upon which many small ar- 
ticles can be laid out in an informal pattern. 

This display is in the sales lobby of the office, 
where callers see it as soon as they come 





the Maine Township 
High School. It is 165 
feet long and has been 
built entirely of board 
pickets cut from D se- 
lect clear Ponderosa 
and without any waste 
in the sharpening proc- 
ess. A Bear Cat saw 
manufactured by the 
Paxson Co., of Dowa- 
giac, Mich., and main- 
tained in the yard of 
the Park Ridge Lum- 
ber Co. was used to cut 








| 


1 ig 


i as 
Ve 
ca 


tty ere 








the pickets. Two pick- 
ets 5% feet long and 
6 inches wide were cut 
from 10-foot boards, : 
and when the 10-foot stock ran out 16-foot 
was used, three pickets to the board being cut 
out. The contractors were Austin & Winkle- 
man and besides erecting the fence they also 
built an addition to the Himel home and a 


garage at the rear of the lot. 
—_——__— 


Uses Road Signs Extensively 


One hundred and seven roadside signs like 
the one here shown inform autoists, and all 
other persons using the 
highways, that they are 
approaching one of the 
thirteen yards of the T. 
J. Stewart Lumber Co., 
located at various Okla- 
homa points. The sign 
here shown is exactly 6.7 
miles from Oklahoma 
City, where the headquar- 
ters and one of the big 
yards of the company are 
located. 

The company’s sheds 
are of the open-faced 
“umbrella” type, so popu- 
lar in the Southwest. The 
one at Oklahoma City is 
here illustrated. 

The trim-looking office 
building, of Colonial de- 
sign, contains a big dis- 
play room, 30x50 feet, 
equipped with all neces- 
sary fixtures for the ef- 
lective display of builder’s hardware, paints and 
a number of other special lines. 

Barney Stewart, jr., is manager of the Okla- 
homa City retail plant. 

Other yards of this company are located at 
Clinton, Cordell, Earlsboro, El Reno, Erick, 
Foss, Hinton, Lookeba, Sayre, Shawnee, 
Thomas, and Wewoka, all in Oklahoma. 








This shed of the T. J. Stewart Lumber Co., Oklahoma City, Okla., is a good example of the “um- 
brella” type so popular in the Southwest. This shed has a roof overhang of 12 feet on each side 


Close-up of picket fence enclosing grounds of Himel home at Park 
Ridge, Ill., showing also new garage and addition to home 


through the door. The articles are roofing, 
paint, cement, plaster, hardware and other 
things useful in making repairs. This of course 
is a season in which repairs and small sales 
are to the front. Many a person who does not 
even consider heavy investments in new build- 
ing or extensive modernization carries with him 
the uneasy feeling that certain things ought to 
be done around the house. One reason he hasn't 
done them is that his uneasiness has not been 
brought face to face with the articles that 
would cure it. Seeing them in this display 
often shocks him into asking a few prices; 
and that’s the beginning of a sale. 

The Corn Belt company has long been famous 
for its displays, signs and other articles and 
devices of silent salesmanship. The big yard 
has a series of display rooms, fronting on the 
street; and in earlier days these rooms brought 
in many sizable sales. Mr. Prenzler thinks 
they will do it again when conditions are more 
favorable. But at present they are used chiefly 
to show garden furniture and other articles that 
can be bought for no great sums. 

The front of the plant is a kind of mural of 
the home-building business; decorated by com- 
petent sign painters. The place is kept in fine 
order, and Mr. Prenzler savs that to an extent 
he does not remember in former years custom- 
ers have heen anxious to see their lumber be- 
fore they bought it. They still use the ’phone, 
of course, but more of them are coming to the 
yard. The value of a clean and presentable 
series of warehouse alleys, under such circum- 
stances, is obvious. 


Finishes Big, New Shed 


JEFFERSON Park, Itx., Sept. 24.—The Ed- 
ward Hines Lumber Co. this week is finishing 
at its big yard at Milwaukee avenue and the 
Northwest highway one of the most extensive 
lumber sheds ever erected in a Chicago 
suburb. The structure is 280 feet long, 90 feet 
wide and 26 feet high in the center. The roof 
of dressed sheeting and slate surfaced felt ex- 
tends ten feet over sides and ends, the better to 
protect the piled lumber. The lumber piles will 
rest on a framework elevated 18 inches above 
ground surface, built on concrete blocks. Two 
concrete driveways run the width of the struc- 
ture, and on the roof are two 20-foot long 
dormers, affording light from above. The com- 
pany will begin this week to fill the shed with 
dressed lumber to meet the possible activities 
occasioned by the National Housing act. Be- 
sides the large shed a small one has been 
erected at the northwest end of the yard. There 
is an increased display of manufactured lumber 
household pieces. 
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How to Sell More Farm Fence 


Talk the Farmer's Language -- Set Up Fence Displays 


Selling fence for farm use, like 
any other form of retail merchan- 
dising, involves some well recog- 
nized principles. Of course, a cer- 
tain amount of fencing, as of any 
other commodity, will always sell 
itself. When the pigs are getting 
into the corn, for instance, the 
broken stretch of fence through 
which they find entry must be re- 
placed with new wire—unless, in- 
deed, it is the farmer’s deliberate 
intention to “hog down” the corn, 
in which case he will need to see 
that the entire field is well en- 
closed with good fence, so in either 
case there exists a necessity-de- 
mand for fence. 

But it is not by meeting mere 
necessity-demand, in any line of 
trade, that a merchant may build 
up a profitable volume of sales. 
He must create or materialize, out 
of the nebulous, marginal zone 
of what for lack of a better term 
may be called latent sales possibil- 
ities, the additional business needed 
to enable him to write his profit- 
and-loss balances in black rather 
than red. Many merchants do not 
realize this fundamental fact. The 
successful ones do realize and act 
upon it. Ample illustration of this 
principle might be drawn from the 
automobile and other merchandis- 
ing fields; but it is purposed to 
confine this article to the commod- 
ity under discussion—farm fence. 

One of the essentials in creative 
selling of farm fence is that the 
dealer shall thoroughly inform him- 
self with regard to all the many 
ways in which the proper use of 
good fencing enhances the farm- 
er’s profits. It is not enough to 
know the necessity-uses. Mere 
fencing of farm boundaries, for in- 
stance, to prevent unpleasantnesses 
with one’s neighbors because of 
trespasses by one’s own live stock, 
or invasions from that owned by 
the other fellow, is a necessity-use 
of fence that has headed off many 
a potential: lawsuit. Feed-lots and 
pastures of course must be fenced, 
and when the need is upon him the 
farmer buys material for such 
fences as a matter of course. 

It is in the broader realm of 
what used to be called “book” 
farming, or even more sarcastically, 
“scientific” agriculture, but which 
really simply means common-sense 
farming for profit, that the chief 
opportunity for the real merchan- 
dising of farm fence is to be found. 
The division and subdivision of the 


modern farm into fields of the 
proper sizes for facilitating the 
rotating of crops, grazing and 


feeding of live stock, preservation 
of soil fertility etc., are subjects 
which closely relate to the sale 
and the use of fencing. In pursu- 
ing these objectives good fences 
are required—sometimes to keep 
animals in—as for instances where 
cattle or hogs are turned into a 
corn-field to do their own husking 
—and in other cases to keep them 
out of fields in which crops are 
growing. 

“But.” says the dealer, “I don’t 


know enough about such matters to 
feel competent to advise a prac- 
tical dirt farmer about his own 
business. Of course, I know in 
a general way about the common 
uses of fences on the farm, but to 
get right down to brass tacks, I’m 
afraid I might run myself out of 
gas before I had gone very far.” 
That’s commendable caution. Be- 
fore starting on a trip, long or 
short, one should be sure that there 
is gas in the tank sufficient for the 
first hitch anyway. Or, as an aged 
Scotch friend advised (dialect not 





Display of fence, gates, posts etc., 
Co., New Bedford, Mass. 


guaranteed): ‘Me b’y, never put 
out your hand furder than ye can 
aisy draw it back!” 

In other words, 
know, find out! Read up on the 
subject, or subjects. There is 
plenty of information available for 
the asking. Most if not all of the 
principal fence manufacturing con- 
cerns have conducted extensive re- 
search with regard to increasing 
the farmer’s profits by approved, 
modern methods of fencing. The 
results of such research have been 
compiled by the fence manufactur- 
ers into attractive, interesting, il- 
lustrated booklets under various 
titles, which should be at the fin- 


if you don't 


ger-tips of dealers who want to 
build up a bigger volume of fence 
sales. 

Then, too, all State agricultural 
colleges and experiment stations, 
as well as the United States De- 
partment of Agriculture itself, are 
unfailing mines of information 
upon this as upon all other phases 
of agriculture and stock growing. 
Lumber dealers—exclusive of those 
whose business is confined within 
metropolitan trade areas — who 


make no use of the valuable infor- 
mation gathered by these govern- 


in retail yard of Acushnet Saw Mills 


mental agencies, to equip them- 
selves better to go after and secure 
farm business, whether in fencing 
or building lines, are missing a 
chance. 

It is true that much of the fenc- 
ing information to be found in the 
sources that have been mentioned 
has been filtered through the col- 
umns of the AMERICAN LUMBER- 
MAN in previous articles relating 
to agricultural subjects—notably 
that under present discussion—the 
merchandising of farm fencing— 
but, after all, this is a lumber jour- 
nal, with only incidental contacts 
with the practice of agriculture; so, 
why not go direct to the sources 





An effective farm fence display in the yard of the Avenue Lumber & 
Supply Co., Marion, Ohio. 


and get the best and fullest infor. 
mation to be had? 

Our suggestion to dealers inter. 
ested in knowing all the whys ani 
wherefores of farm fencing jn r. 
lation to farm profits is that the; 
write the principal manufacturer, 
of that commodity, in effect som. 
what as follows: 

“I want to sell more farm fey. 
ing, and therefore wish you woy) 
kindly send me any booklets ¢; 
other publications that you ma 
have that explain how farmers ma 
increase their profits by rotatig, 
and diversification of crops, raisin 
of live stock, dairying etc., and why 
good fences are necessary for car. 
rying these modern methods int 
effect.” 

A similar request, of course ap- 
propriately re-phrased, might } 
addressed to your State agricultur, 
college, and to the United State 
Department of Agriculture. 

From all these sources you wil 
receive information which, if prop. 
erly absorbed and used, will mak 
you a better and more efficien 
merchandiser of farm fencing. 

Finally, efficient 
of farm fencing, as of any othe 
commodity, involves wise adver. 
tising and attractive display of th 
goods themsleves—the actual wir 
and posts that you want to sé 
It is not our purpose in this artick 
to touch upon the subject of printed 
advertising of farm fence—becaus 
the dealer who thoroughly soak 
himself in the subject, through 
reading and study of the inform. 
tive literature suggested, will fin 
convincing “copy” and sales argu: 
ments fairly oozing from his pencil 

As to display, any dealer by: 
little thought and ingenuity can fx 
up a display that will catch the 
farmer’s eye; and that, moreover 
will proclaim to the public that hi 
yard is headquarters for farm fene- 
ing. 

By way oi suggestion as to om 
form which such a display might 
take, we reproduce a photograph ¢ 
a very effective fence display 
“snapped” a couple of weeks or s 


merchandising F 


; 





ago by an AMERICAN LUMBERMA) 
representative in the yard of th 
Avenue Lumber & Supply Co 
Marion, Ohio. Two uprights sup 
port a high arch, across the top @ 
which appears, in big letters, the 
legend : “FARM FENCE - 
BARBED WIRE,” flanked o 
either side by the words, “Posts 
Gates.” In front is a ready-mate 
farm gate, and just back of ité 
tepee-like arrangement of _ steé 
posts. Placed upright at each em 
of the gate part of the display * 
a large roll of woven fencing. This 
vard has quite a large farm trade 
and it is the well-founded theo 
of the company officials that thi 
display helps to keep farmer-cts 
tomers reminded of their preset 
and prospective fencing needs. _ 

This, of course, is an out-0 
doors display, situated on_ th 
greensward adjacent to the office 
While outside and shed display 
are very desirable, there also “ 
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e scope for window displays, 
Pe well as ior attractive arrange- 
ments of wire, posts, and farm 
gates (where space permits) on 


ampl 


AMERICAN LUMBERMAN 


good stead in building up an in- 
creasing volume of farm fence 
sales. Now is a good time to start. 


A photograph on opposite page 
shows a 1934 out-of-door display 
of wire fence and steel posts in 
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the retail yard operated by the lum- 
ber department of the Acushnet 
Saw Mills Co., at New Bedford, 
Mass. This is an unusual and 





the floor of the office or salesroom. 
To sum up: Absorb and assimi- 
late authoritative information as 
to how good farm fences may en- 
hance farmers’ profits, then pass 
that information along to your 
farmer-customers through newspa- 
yr advertisements, mimeographed 
hulletins and circular letters, and 
most essential of all, by personal 


contact and conversation with 
farmers. Thus you will gain a 
reputation for “knowing your 





fences” which will serve you in 


Farmers may obtain from their banks FHA 
loans (of not less than $100), for new fences 
as well as for repairing or improving farm 
buildings, or erecting new ones (up to 
$2,000) on same conditions as required for 
loans on homes. Dealers should pass this 
word along to their farmer-customers. 


original method for displaying 
these goods devised by Manager 
B. F. Howe, who expressed to the 
AMERICAN LUMBERMAN the opin- 
ion that it has produced consider- 
able fence business for the company. 
Some details of construction may 
be of interest: The sills are of 
2x6; platform, 1x6; studs, 2x2; 
rafters, 2x4; roof, *s-inch Tem- 
pered Presdwood. The uprights 
are painted white and platform 
gray, which with the trim in light 








green makes an effective display. 





BUILDING SPECIALTIES— RETAIL SALES HELPS 








The Rock That Floats Means 
Comfort and Profit 


Comfort for the customer and profit for the 
dealer—both plenty desirable and both made 
possible by a kind of rock that floats—that is 
the surprising story that came to the AMenrI- 
can LUMBERMAN Offices the other day pack- 
aged in one carton and one envelope just ar- 
rived from Alexandria, Ind.- Within the carton 
were three smaller cartons; one, the smallest, 
contained a piece of meta-silicate stone, and the 
other two contained samples of Gimco rock 
wool which had been made from that same kind 
of rock by the General Insulating & Manufac- 
turing Co. at Alexandria. 

In the envelope were three booklets and one 
small folder of the “stuffer” type. One of the 
hooklets, the company’s Bulletin 100, describes 
how rock wool is made by fusing the rocks, 
annealing the molten mass and blowing it out 
into a cooling room where it floats down in wool 
form; this also mentions the different methods 
of processing the material, and describes the 
characteristics of the resultant different grades 
of rock-wool—a grade and form to fit just about 
any insulating job a person can think of, includ- 
ing the commercial grades for special purposes, 
the granulated variety that licensed Gimco opera- 
tors blow into the walls of old homes, and the 
wall-thick Sealal bat, which fits into and fills 
the spaces between the studding and joists of 
new buildings. A most interesting booklet, that 
No. 100, and its companion piece, which ‘is de- 
signed to familiarize architects with this prod- 
uct and how to specify it for the best results. 

The third booklet is especially attractively 
written and illustrated, and in it “Jim Co.” the 
company’s happy little spokesman, tells home- 
owners why and how they should insulate their 
new or old homes with some form of Gimco 
rock wool. 

And in the little folder is a picture which 
aroused the outburst about the rock that floats. 
For a block of rock wool is shown doing that 
very thing, while alongside it a bunsen burner 
is warming up another bat to 1,350 degrees F., 
to demonstrate that it does not burn. Editors 
being rather cynical fellows, this sample of rock 
wool was taken into the lavatory, the bowl of 
the wash-stand was filled with good Lake Michi- 
gan water, and the block of rock wool was 
tossed down into it. Or rather onto it, for it 
floated lightly on top, while a stenographer 
stopped, looked and believed not that it was 
stone. 

Demonstrations of this kind might well be 
used occasionally by lumber dealers to call atten- 
tion to the remarkable characteristics of this 
material, and if any dealer is not familiar with 
rock wool himself, it probably would be a good 
idea for him to write this manufacturer for 
some information. There is profit in this prod- 
uct, for but little heat can penetrate its many 
tiny air spaces; that means greater comfort sum- 


mer and winter—and people want comfort, and 
now are becoming able to buy it. 
—_—— 


New Table-Top Brush Display 


During the last few years the Wooster Brush 
Co., Wooster, Ohio, has made an extensive 
study of brush merchandising, and has inaugu- 
rated a plan to help the dealers sell the types 
and sizes of Wooster brushes that are in con- 
stant demand and that bring the greatest profit. 
The company has recently announced the addi- 
tion of its new Table-Top Refill Deals to the 





Wooster sampler plan. This gives the dealer 
both the beautiful metal swinging display which 
has been such a successful brush-selling method 
for many years, plus the new table-top display. 
These two methods of selling make a very ef- 
fective combination. With the addition of this 
new item the Wooster sample plan provides the 
dealer with a complete brush department. 
—_—_—_—_—_—_ 


Complete, Well-Rounded Ad- 
vertising That Sells Building 
Materials 


Admiration for a complete and well-planned 
merchandising program must inevitably be felt 
by anyone in the construction industry who 
looks through “Facts About the Johns-Manville 
Home Improvement Sales Plan in Support of 
the National Housing Act,’ a 20-page pub- 
lication just sent out by the Johns-Manville 
Sales Corporation, 22 East 40th Street, New 
York. 

Besides announcing another thirteen-weeks 
radio advertising program starring Floyd Gib- 
bons, which started over forty-four stations 
Sept. 15 (the radio campaign last spring brought 
in more than 50,000 inquiries and produced 


more than $2,750,000 in applied business, the 


company estimates), the booklet describes other 
Johns-Manville merchandising helps for deal- 
ers, including: 

A free tested direct-mail advertising cam- 
paign for each co-operating dealer; national 
magazine advertising; the Johns-Manville 
complete home remodeling exhibit at the 
World's Fair in Chicago; the book ‘101 Prac- 
tical Suggestions on Home Improvement” and 
complete literature on all products in the 
company’s .complete home remodeling line; 


the Johns-Manville Home Improvement Esti- 
mating Guide; a national home improvement 
contest to help dealers and contractors sell 
the company’s products; syndicated news- 
paper publicity; tested newspaper electros. 

The part each of these factors plays in the 
complete merchandising program is explained, 
and it is indeed a revelation in modern selling 
methods. Any AMERICAN LUMBERMAN reader 
who has not received a copy will be sent one 
on request to Johns-Manville, and it will be 
worth his time for itself alone; further, it might 
lead to greater profits in his selling. 





A Plan of Action and Tools to 
Make It Work 


“Throughout the business history of our 
country no industry has ever been the bene- 
ficiary of such an unusual stimulating influ- 
ence as that promised the building trades by 
reason of the United States Government’s 
National Housing Program,” declares the 
3arrett Co., well known roofing manufac- 
turer, in calling attention to the tremendous 
market for building materials, especially 
roofing. This is one of the opening state- 
ments in the company’s handsome brochure, 
“The Chance of a Lifetime! More business 
—More Money—in Barrett Roofings,” which 
contains the details of a direct-mail adver- 
tising plan that the company offers to pre- 
pare and mail for dealers who will pay the 
postage and supply the mailing list. 

This the Barrett Co. is doing because its 
officials feel sure there now is plenty of roof- 
ing business for the firms that will go out 
after it; for, as this brochure explains, due 
to postponement of needed repairs probably 
one-tenth of the roofs should have work 
done on them and now, under the National 
Housing Act, owners can _ finance’ these 
and other repairs. The Barrett plan includes 
four mailings, ten days apart, vividly de- 
scribing the dangers of neglecting the roof, 
the added expenses which such neglect 
causes, the ability of the dealer to give 
expert advice on roof problems and provide 
Barrett quality shingles and roll roofing, and 
in each mailing invites the customer to let 
the dealer (to whom the return cards are 
addressed) help h‘m arrange for the financ- 
ing under the FHA. 

In another Barrett publication, “How to 
Organize for Profit Under the National 
Housing Act,” the dealer is urgently advised 
to help the prospective customer make fi- 
nancing arrangements in this manner, for 
the lumber dealer is in position to become 
entirely familiar with the plan and operation 
of the Act nationally, and with the methods 
of making loans locally, and he can be of 
great service if he will. This second pub- 


(Continued on Page 49) 
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Dealers Can Sell More 


AMERICAN LUMBERMAN 


STORM SASH 


Storm windows have a_ wide 
potential market. A_ surprising 
number of houses otherwise well 
equipped and in good repair have 
no storm windows at all or are but 
partially supplied. These windows 
are about the last item thought of 
in new construction, and often the 
owner is anxious at that stage of 
the undertaking to save money; so 
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of an inch, the inclosed air begins 
slowly to circulate. It rises along 
the warm inner glass, collects heat, 
reaches the top and descends along 
the cold outer glass and loses heat. 
This is a factor to consider when 
the design of the window frame 
permits, and doubtless it will be 
taken into account generally, in 
time, in designing windows. But 


The wise householder puts storm sash on all windows 


he contents himself 
them on the north and west, or 
omits them entirely. A winter or 
two without is usually enough to 
prove their need, and hence a 
potential market appears that will 


with putting 


yield satisfactory sales to some 
search and effort. 

Storm windows have at least 
two functions. They were invented 
originally largely to stop drafts 
through windows. In an earlier 


day, before manufacturers produced 
the present superior designs of 
frames and sash, every window was 
more or less drafty. Many of these 
earlier frames are still in place on 
older houses, and they still let cur- 
rents of air through on windy days. 
This explains the older custom of 


storm windows on the north and 
west, the direction from which 
winter winds usually come, Thou- 


sands of houses need them. 

The second function, of course, 
is to prevent the of heat 
through the panes. Warm air in- 
side touching the glass loses its 
heat by contact; and the storm 
window, by creating a dead-air 
space, checks this loss. While the 
average storm window is not 100 
percent efficient in this regard, it 
stops a large amount of the loss. 
Heating engineers tell us that, 
strangely enough, the dead-air space 
is too wide between the storm win- 
dow and the inner sash. If the dis- 
tance between inner and outer panes 
is more than about three-quarters 


loss 


the checking of heat loss even by 
the old-fashioned storm window is 
so largely efficient that it adds much 
to comfort and speedily pays for 
the investment in saved fuel. 

Storm windows are factors not 
only of comfort but also of health. 
While at first glance it would not 
appear to be so, the lack of storm 
windows is often the enemy of ade- 
quate ventilation. The loss of heat 
through the glass does not mean 
fresh air in the room. It means 
cold air that is likely to be stale. 
Because a room is cold, it often is 
not ventilated at all. Cold, stale 
air is a breeding bed for colds, in- 
fluenza, aural infections and a long 
list of annoying and sometimes dan- 
gerous diseases. It is not only 
cheaper but also more civilized to 
put the windows on than to pay 
doctors’ bills. 

Because the leakage of heat goes 
on through all panes, regardless of 
the direction of the wind, the new 
practice is to put them ali around. 
If the householder must save on his 
investment, storm windows can be 
put clear around on the lower-story 
windows and omitted on the bed- 
room floor. But a thorough job in- 
cludes all windows. 

And the basement windows 
should not be overlooked, for the 
cold air admitted through unpro- 
tected basement glazing can go far 
toward detracting from the effi- 
ciency of the protection afforded by 
putting storm sash on all the other 


By “Getting Across” to Householder; 
the Facts as to Fuel Saving and/ 
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Health Conservation 


windows. One of the accompany- 
ing photographs, taken this week 
by an AMERICAN LUMBERMAN 
cameraman, shows an “early bird” 
in a suburb of Chicago already 
putting on his basement storm win- 
dows—while in the other picture, 
another householder in the same 
area is seen, perched on step-ladder 
adjusting a sash to a first-floor 
window. These believers in “pre- 
paredness” are setting a good ex- 
ample to their neighbors. It pays 
to “check-up” early on storm sash 
requirements, both as to new sash 
and repairs. Dealers will do well 
to impress this point on the house- 
holders of their communities. 

To the householder who takes 
account of appearance and decora- 
tion, the storm windows offer a real 
opportunity. By making them a 
different color from the permanent 
sash, the house can be given a 
winter dress. Suppose the sash are 
painted black. The storm windows 
can be painted green or a proper 
shade of maroon or what not; de- 
pending of course upon the color of 
the house. These touches of cheer- 
ful and harmonizing color will give 
the house a pleasant winter per- 
sonality. This, of course, is not 
the most important point, but it is 
one that may help at times in mak- 
ing sales. 

This is an item that usually must 
be sold; and an excellent way to do 
it is to enlist a capable carpenter 
who is not busy; teach him, if he 
needs instruction, to figure costs on 
the job and give him the sales in- 
formation about savings and health 
that can be conserved by these de- 
vices. An occasional customer will 
come in of his own accord, but 
many more are half persuaded but 
will not act until they are seen per- 
sonally. This is an item of such 


standard and known value that the 
average householder will not con- 





sider a call from a carpenter-sales. 
man in the nature of doorbell 
ringing. 

But whatever method is used, it 
must in most cases be one that 
takes the proposal to the owner. [} 
may be done in part by telephone 
calls. Of course letters are usefyl, 
as are casual meetings with cys. 
tomer friends. Some information 
about the state of the storm-window 
situation on a given house is useful: 
but unless it was collected fast 
winter it will be difficult to get 
without making inquiries. 

But this is the time to make some 
organized effort. Sales can be made 
in rather surprising quantities by 
the right effort. One small-town 
dealer last fall ran his sales to a 
couple of carloads of storm sash 
by organizing and keeping persist- 
ently at the campaign. It will work 
in the country as well as in town. 
It will give occupation to some 
carpenters, will save the customer 
fuel money, discomfort and sick- 
ness, and it will add sales to the 


yard. It’s worth investigation and 
effort. But it should be done now. 
The installation of storm win- 


dows of course comes within the 
scope of home repairs and better- 
ments for which banks may make 
Federal-insured loans to home 
owners under the provisions of the 
National Housing Act. This should 
be an added incentive for actively 
pushing the sale of storm sash at 
this time. The nation-wide pub- 
licity being given to the Better 
Housing program, through the 
FHA sponsored community cam- 
paigns, and other organized and 
individual effort, is supplementing 
the dealers’ efforts to sell home im- 
provements of every sort to a de- 
gree never before seen in this coun- 
try. All this points to the wisdom 
of intensive effort on the part of 
dealers to sell more storm sash. 


Storm Sash on basement windows greatly reduce heat leakage 
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Before a Fire 


A white oak fire, some old desire, 
A pipe, a night alone— 
If these are left us when we tire, 
Few mortals more have known. 
A good oak blaze, thoughts of old days, 
Days better than the new, ; 
What other pleasure men may praise, 
Life brings us very few. 


In these new years of sudden cheers, 
And quite as quick despairs, 
When things the rest should do one hears 
From those who won’t do theirs, 
Then blest the old who may behold, 
If only in a flame, 
The days when goods were bought and sold, 
And all men were the same. 


So let me light a fire tonight, 
With all my loved around, 

Although they come with steps so slight 
I shall not hear the sound. 

We'll here commune of some old June, 
Recall old friends of worth, 

While all the while the same old moon 

Makes fair the same old earth. 


A Perfect Day 


There was a story current during the war 
about an army officer who had been to town, 
and was coming back to camp in the dusk, not 
to say dark, of the evening, and was having no 
trouble following the path, since it zigzagged, 
and who was hailed by the sentry: “Who 
goes there?” “Hic,” said the officer, “I’m the 
end, hic, of a perfect day.” The officer was 
not calling the sentry a hick, y’understand; 
that’s the way they talk when they talk that 
way. 

There is a very popular song, you remember, 
by Carrie Jacobs Bond, called “A Perfect 
Day”; and we have often wondered what a 
perfect day would be. Of course what might 
seem a perfect day to somebody might not seem 
perfect at all to somebody else. We imagine, 
for example, that a perfect day, to the wife, 
would be to go down and shop all morning, 
eat at a tearoom, go to a matinee, and have a 
pound of chocolates, and a good cry, and then 
come home and find supper all ready, and the 
children intact, and hubby in the house, and all 
washed up and good-natured. 

Of course that isn’t our idea or your idea of 
a perfect day at all. If there is anything that 
a normal man hates worse than to shop, that 
is to shop just before Christmas. And, as for 
teashops, when we go to lunch we want to eat; 
what we want is food and not adorable decora- 
tions. We have come out of a tearoom so faint 
with hunger that we hardly had the strength 
to get around the corner or across the street 
to a beanery. They may not have as much 
style over there, but they have more ham- 
burgers and he-man’s pie. 

As for shows, we are afraid our taste runs 
more toward “The Student Prince” than it 
does in the general direction of “East Lynne.” 
We would rather see Charlie Chaplin throw a 
pie than to see Ethel Barrymore throw a fit 
any day. We go to a show to forget our trou- 
bles, not to hear about a lot more. We want 
somebody to make himself so ridiculous that we 
shall do the same thing. If we want to cry 
we can do that at home where it doesn’t cost 
us a cent. If anybody ever makes us weep at 
a show, we want our money back. But our 
wives want theirs back if they don’t. 

Now, our idea of a perfect day—well, you 
may think it would be to lay off, and to do 
nothing whatever, and as little of that as pos- 
sible. But it wouldn’t, because a man soon 
gets sick of that. No, we'd like that day to be 














just like any other day, only perfect. We'd like 
to wake up that morning just in time, neither 
too early nor too late, have breakfast ready 
just at the time we were ready to eat it, the 
coffee just hot enough, and the eggs boiled just 
3% minutes. Then we'd like to get down to 
the corner just when the car came along, and 
get to the mill just when the whistle blew. 

That’s all, except that we would like to have 
it just like that all day. We'd like to have 
the other men cheerful, the foreman good- 
natured, even the big boss pleasant. And, of 
course, the work would go just right. If we 
needed a tool, it would be there at our hand. 
And it would be in shape. Everybody would 
work willingly, speak pleasantly, and act fairly. 
Then we would go home (if we could tear 
ourself away from a shop like that) and find 
that she hadn’t been to a matinee at all, but 
supper was on the table and that there were 
French-fried potatoes, among other things we 
like, and that there was nothing gooey, which 
is what we hate, and that the children were all 
intact, and that everybody was good-natured, 
including us. 

And maybe, by gosh, those last two words 
are the answer! 


We See b’ the Papers 


Miss Columbia ought to try to reduce her 
waste-line. 

A professor is a man who thinks he knows 
all about everything. 


When, like the rest of us, he merely knows 
a lot about something. 


And, as in the lumber business, what he 
knows, at that, may be wrong. 


Now October 7 to 13 has been officially desig- 
nated Fire Prevention Week. 


But how much does the fire department ever 
do to prevent fires, anywhere? 


The motto of the fire department is, “You 
start ’em, and we will put ’em out.” 


There are too many laws now, but none for 
inspection of premises for fire hazards. 


Gen. Johnson’s cracking down was great stuff 
until he cracked dcwn on the wrong people. 


“Chicago Bears Fear Laws,” says headline. 
So even the football business feels that way, too. 


There ought to be a law to compel the British 
not only to take the bally thing but to keep it. 


The textile strike has been called off, but 
that won’t call back the thirteen men who were 
killed. 


We used to say that something was “not a 
boy’s job,” but it seems in Detroit that win- 
ning a pennant is. 


Tt they would just relieve the employers’ 
minds, perhaps they wouldn’t have to relieve so 
many of their employees. 


This department will spend the last week of 
October in Maine, the first two weeks of No- 
vember in Massachusetts, and the last week of 
November in Texas. But we won’t spend much. 


The Rose Beside the Path 


A pathway that has but one rose 
Some daily traveler sees and knows 
Has more of beauty than a hill 
Where myriad blossoms bloom at will 
Beside a pathway no one goes. 


Better to be that single flow’r 
To cheer the pilgrim’s morning how 
Or home-returning journey than 
To live alone, remote from man, 
However great our wealth or pow’r. 
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The book that SHOWS RATINGS 
FOR MORE BUYERS of lumber and 
allied products than does ANY 
OTHER CREDIT RATING BOOK. 


ALSO CHANGES IN RATING 
TWICE - A- WEEK 


The ratings in this book are kept re- 
vised and up-to-date by the TWICE- 
A-WEEK Supplements so that you al- 
ways have CURRENT RATINGS in 
your office. The Supplements also 
advise of suits, judgments, fires, cred- 
itors meetings, deaths, removals, 
change of ownership . . . and give 
names of NEW CONCERNS as they 


start in business. 


TRY IT FOR 30 DAYS — 
NO OBLIGATION 


Use the coupon below to order this 
book and supplements On 30 Days 
Approval. It places you under no 
obligation to subscribe. 


LUMBERMEN’S CREDIT 
ASSOCIATION INC. 


608 So. Dearborn St., CHICAGO 
99 Wall St., NEW YORK CITY 


Without Obligation, send your October, 
1934 Lumbermen's Credit Rating Book and 
Supplements for 30 days use ON AP- 
PROVAL. If we keep it we will pay you 
either $24.25 on your 4-payment plan or 
$47.50 on your semi-annual payment plan 
at the end of the 30-day Approval term. 
lf we decide not to keep it we will return 
your book promptly Charges Collect. 


Signed by Date 


Address. . 
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Twin Cities Conduct Housing Campaigns 


MINNEAPOLIS, MINN., Sept. 25.—Out of a 
scrap heap of conflicting reports about the et- 
fect of long-continued drouth on rural and ur- 
ban welfare in the Northwest, at last has been 
evolyed a yardstick whereby the degree of pros- 
perity may be accurately judged. The yardstick 
is the measure of success of recently inaugu- 
rated better housing campaigns in St. Paul and 
Minneapolis, and the answer, if the early days 
of the drives are indicative of final results, is 
that this region is in much better shape finan- 
cially than was generally believed. 

A representative of the AMERICAN LUMBER- 
MAN decided to take a look around and find out 
at first hand just what is going on, particularly 
frém the viewpoint of the lumber dealer. So 
he dropped in on Oscar Lampland, of the Lamp- 
land Lumber Co., he being one of the live St. 
Paul business men who “in the know” on 
everything worth while in his line. He found 
Mr. Lampland surrounded by persons waiting 
to talk to him, and busy on the telephone. 

“This is the way it goes all day,’ he com- 
mented, “everyone in St. Paul and the suburbs 
seems to be talking about this housing proposi- 
tion, and a good proportion of them are inter- 
ested in improving their homes or rental prop- 
erty.” 

“We lumber dealers are only one unit in a 
big army,” he explained. “We are reaping a 
lot of benefit from this campaign, and expect to 
reap some more, but everyone else in town is 
benefiting too, directly or indirectly. Come up 
to campaign headquarters and you can see the 
wheels go round.” So we flivvered off to the 
loop section of the city, and on the way Mr. 
Lampland detailed some of the joys and tribu- 
lations of the lumber dealer in the “housing 
campaign game.” 

“When a man with a steady job and few 
debts asks about this modernizing plan,’ Mr. 
Lampland explained, “the task is an easy one. 
We find out just what he wants to do, then 
we take the matter up with one of the banks, 
and obtain a loan on an easy-payment basis. 
Usually there are few obstacles to overcome. 

“On the other hand, when a man is burdened 
with debts and mortgages, and wants to clean 
them up and at the same time obtain enough 
money to do some modernizing and repair work, 
we usually have to discourage him. This plan 
involves a purely business proposition and is 
not in the nature of rescue work like the federal 
home loan idea. 

“Then there is the in-between man whose 
property has a good basic value but whose im- 
mediate assets are pretty low. Sometimes we 
can help such an applicant. Sometimes we have 
to argue long and loudly with the bank, and 
sometimes the bank finally says ‘no.’ Well, if 
we are certain the proposition is sound, we may 
finance the job ourselves—we’ve handled lots of 
them that way and have been pretty fortunate, 
or successful, whichever way you want to 
term it.” 

H. J. Hadlich is the presiding genius at the 
headquarters office in the loop, and his title is 
Field Campaign Manager. The chairman of the 
general compaign committee is Carl T. Schune- 
man. 

The measure of co-operation which Mr. 
Schuneman and his aids have succeeded in ob- 
taining is attested by the list of organizations 
having representatives on the advisory commit- 
tee, every one of them pledged to aid in the 
housing campaign. The organizations are: 

Builders’ Exchange, Master Builders’ Associ- 
ation, Plumbing & Heating Association, Elec- 
trical Contractors, Master Painters’ & Decorat- 
ors’ Association, Master Plasterers’ Associa- 
tion, Master Sheet Metal & Roofing Associa- 
tion, lumber group, brick, cement and other ma- 
terial groups, architects’ and engineers’ organi- 
zations, Real Estate Board, ten district im- 
provement clubs, service clubs, the Zonta and 
Business & Professional Women’s organizations, 
veterans’ organizations, labor unions, the Asso- 


is 


AMERICAN LUMBERMAN 


ciation of Commerce, city government, Parent- 
Teachers associations, Junior Association of 
Commerce, besides newspapers and radio sta- 
tions. 

“Generally speaking, we have followed the 
advice given in the booklet ‘Community Cam- 
paign, How Your City Can Get the Greatest 
Benefit from the National Housing Act,’ issued 
by the Federal Housing Administration at 
Washington,” Mr. Hadlich says, “although we 
have found it convenient to depart from the 
outline to some degree. 

“The city was divided into 14 districts, with 
a supervisor for each district. Each district has 
a headquarters office, donated by a commercial 
club or other organization. In some cases 
school rooms are utilized. 

“To get the message directly to the people it 
was necessary to enlist a corps of canvassers, 
and to this end we were aided by a suggestion 
that we employ Federal Emergency Relief 
workers. These workers are given a thorough 
schooling in their tasks before they are put on 
the job. Since the canvassers are employed 
only temporarily it keeps us busy training new 
ones to take the places of those discharged. 
There are 160 of them on the job now, and we 
will utilize the services of 200 steadily in the 
near future.” 

That the campaign, under way as short a 
time as it has been, is showing results, is at- 
tested by the fact that some $100,000 worth of 
work was applied for in the first four days, and 
campaign workers say the amount per day has 
been increasing as the work goes on. All kinds 
of repair and modernizing work is encouraged. 
This being their particular season, dealers in 
furnaces and oil burners are particularly pleased 
with results of the campaign. 

One of the keys to the success of the St. Paul 
campaign, aside from the apparently very com- 
petent people in active charge, is the well-or- 
ganized publicity campaign that has been con- 
ducted through the newspapers and over the 
radio, 

The Minneapolis campaign, while getting un- 
der way a little more slowly than that in St. 
Paul, has now “gotten up steam” and is “show- 
ing fine results,” according to E. W. Dobson, 
general committee chairman. Members of Mr. 
Dobson’s committee. are George D. Dayton, 
merchant; Robert F. Pack, head of the North- 
ern States Power Co.; A. R. Rogers, head of 
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the A. R. Rogers Lumber Co.; and W, R 
Sweatt, of the Minneapolis-Honeywell heat reg- 
ulating firm. Mr. Dobson is vice president oj 
the J. F. Anderson Lumber Co. 

As St. Paul has done, Minneapolis has estab. 
lished a main campaign headquarters office jy 
the loop. This is being fitted out with exhibit; 
placed by various firms, and already a sizable 
office staff is employed, applications are being 
received, and advice and aid meted out. 

More than 100 inquiries as to how to ra 
about the repair and modernizing work were 
received at the office the first day it opened, anj 
already some 75 good “prospects” for entirely 
new homes have appeared, with questions as to 
how the financing can be arranged as soon as 
the second phase of the National Housing Ac 
is put into effect. 

It is stated that more than half the home | 
owners who have submitted improvement plans 
can comply with the federal credit require. 
ments, and that others will be able to get loans 
after adjustments suggested by the committee 

One of the features of the Minneapolis cam- 
paign to date was a meeting on the night of 
Sept. 24 of more than 300 salesmen for the 
building industries. The salesmen heard the 
modernizing program termed “the city’s great- 
est opportunity to join in a campaign which will 





bring direct and far reaching benefits to local § 


labor, business and home owners.” 


Do You Know This Man? 


Information is wanted as to the present 
whereabouts of William R. Dean, in order that 
information to his advantage may be imparted 
to him. Anyone knowing where he can be 
located is requested to communicate with the 
AMERICAN LUMBERMAN, 

Mr. Dean formerly was a resident of Sidney, 
Neb., where he followed the carpenter’s trade 
and did contracting. About 1920 or 1921 he 
moved to either the State of Washington or 
Oregon. Inasmuch as his former occupation 
was that of a carpenter, it seems likely that he 
may still be engaged in that occupation, or in 
some work connected with the lumber business, 
if employed at all. 

Anyone putting the AMERICAN LUMBERMAN 
in touch with Mr. Dean will be doing him a 
distinct favor. 








Movement of Timber Products 


WasHINGTON, D. C., Sept. 24.—Following is 


Lumber Code Authority on the movement of timber products during July: 


Box Unit of No. Production 
Box Measure Mills 1934 1933 

N. W. (Wis. Minn.) M bd. ft. 15 2,563 4.390 

rare M bd, ft. 12 1,351 1,740 
ae 2 20 22,758 23,750 

a M bd, ft. 6 507 1,104 
*Douglas Fir Door....Number { 26,240 49,001 
Plywood Package..... M sq. ft. 28 18,114 32,699 
Be GD ebarveeueees M cases 7 97 264 
*Douglas Fir Plywood.M sq. ft. 1 6,624 10.709 
*So. Rotary Cut Lbr..M bd. ft. 18 3,334 2,201 


*Compiled from Weekly Reports. 


a comparative statement of identical plants to the 


Unfilled 
Orders Gross Stocks 
Shipments Sales July 31 July 31 
1934 1933 1934 1933 1934 1933 1934 1933 
2,369 4,276 2,237 3,971 768 «1,232 321 334 
1,392 1,731 1,845 1,549 851 916 229 224 
22,741 24,208 19,762 21,584 10,513 10,081 32,961 31,291 
491 1,391 321 nana 92¢ <ee 986... 
23,804 48 052 19,790 23,089 154.081 26,127 16,784 27,510 
18,114 32,699 17,604 auch 3,118 ‘ none none 
30 204 23 176 57 G32 ase 
7,005 10,270 6,788 5,086 5,005 6,625 10,730 4,954 
2,624 2,010 3,049 905 2,161 171 none none 





Relation of Unfilled Orders to Stocks 


Wasuinoton, D. C., Sept. 24.—Following is a statement for five groups of identical mills of 
the gross stock and unfilled order footages in thousand board feet, Sept. 8: 


Southern Pine Association..............0000. 
West Coast Lumbermen’s Association......... 
Western Pine Association... ..ccccccccescces 
Northern Hemlock & Hardwood Manufacturers 


Association— 
Hemlock . 
Hardwood 


Hardwood Manufacturers’ Institute........... 








septeml 


WasH 
thirty-se 
of identi 
Two Ww 
softwoo 
Souther 
West C¢ 
Wester? 
Californ 
Norther 


Total 
Hardwo 
Hardwo 
Norther 


Total 

Granc 
HIRT 
Softwot 
Souther 
West C 
Wester 
Califor! 
Northe! 


Total 
Hardw‘ 
Hardws 
Northe! 


Total 
Gran 


\ 


{Sp 
SEAT 
Coast 
produc 
two W 





Produc 
Shipme 
Orders 

A er 
for 19 
lows: 


Ag 
the tw 
feet, r 


Rail 
Dome: 
care 
iexpor 
Local 


Ag 
of pre 
plete | 
lows: 


rodu 
Shipn 
Order 


W 
[i 


Po 
Asse TT 
Inlan 
two \ 
Weel 

nu 


Prod 
thr 


Prod 
Ship) 
Orde 








No. of Gross Stocks Unfilled Orders 

Mills 1934 933 1934 1933 
c« Se 422,772 371,482 55,477 55,427 
-+ 130 1,045,840 909.635 273,841 219,194 
.. 119 1,190,072 1,056,538 83,259 89,499 
a & 56,722 72,775 1,922 2,938 
-» 10 90,734 87,428 3,558 6,77 
« 920 817,348 737,865 96,227 $2,801 
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38 Stocks 
July 31 
34-1933 
22334 
4! 

1 31,291 
7 «00 
4 27,510 


ie none 
> . 
304,954 
e none 
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mills of 
Orders 
1933 
55,427 


219,194 
89,499 


2,938 
6,777 
82,801 
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National Production, Shipments and Orders 


WasHincton, D. C., Sept. 22.—-Following is the National Lumber Manufacturers’ Association report for two weeks ended Sept. 15, and for 
thirty-seven weeks ended that date, covering mills whose statistics for both 1934 and 1933 are available, and percentage comparison with statistics 


of identical mills for the corresponding period of 1933: 


Two WEEKS: Av. No. 
Softwoods: — Mills 
rn Pine Association...... pee ecereseces 117 
Seat troast Lumbermen’s Association........ 184 
Western Pine Association...........+-++e+-- 122 
California Redwood Association............. 11 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 
Total SOftWOOdS....... cee crececreececvens 150) 
ardwoods: ' a 
Hardwood Manufacturers’ Institute......... 239 
Northern Hemlock & Hardwood Mfrs. Assn.. 16 
Total HWATAWOOdS ....ccescccvcrccesccccece 255 
Grand totals ..ccccccccsesccsecccscvccencs 689 
THIRTY-SEVEN WEEKS: 
softwoods: hee 
Southern Pine AONOCIATIOR «oo ccc sccccwciscas 101 
West Coast Lumbermen’s Association....... 184 
Western Pine ASSOCiAtTION.........eeeeeeeees 133 
California. Redwood Association............. 11 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 
Cale GOINGS 25.8.06.6606 2c 6erarcKiavereies $45 
Hardwoods: : ‘ 
Hardwood Manufacturers’ Institute.......... 194 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 
eee DERMEOED 6056 rb se ecreriasormesiocus 210 
Ce GE kenews Hed penesaws ewe we wae eee 639 





Production Percent Shipments 
193 of 1933 1934 

42,970,000 85 40,019,000 
162,728,000 111 156,916,000 
88,406 000 SS 81,276,000 
13,536,000 153 12,394 000 
2,435,000 350 2,157,000 
310,075,000 101 "292,762,000 
24,906,000 64 22,194,000 
413,000 22 2,139,000 
25,319,000 62 7 24,333,000 
335,394,000 0 317,095,000 
783,584,000 S7 772,368,000 
2,650,530,000 101 2,493,790,000 
1,631,045,000 129 1,473,620,000 
215,213,000 203 202,249,000 
48,698,000 308 38,674,000 
5,329,070,000 108 4,980,701,000 
503,266 000 112 454,744,000 
55,716,000 215 45,580,000 
_ 558,982,000 118 500,324 000 
5,888,052,000 109 5,481,025,000 


Percent 
of 1933 


93 
103 
100 

97 

79 


100 


70 
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72 


97 


SO 
90 
98 
104 
86 


91 


76 
+> 
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35 


Orders Percent 
1934 of 1933 
39,947,000 95 
147,158,000 109 
80,276,000 96 
9,700,000 95 
2,590,000 2 
279,671,000 102 
22,867,000 71 
1,884,000 85 
24,751,000 7 
304,422,000 90 
788,615,000 79 
2,564,379,000 92 
1,494.882,000 101 
189,868,000 100 
38,312,000 S5 
5,076,056,000 92 
464,833,000 a7 
46,624,000 S84 
511,457,000 6-4 
5,587,513,000 90 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 
SEATTLE, Wastt., Sept. 26—The 550 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 


WASHINGTON, D. C., 
follow: 


Bookings 5 Percent 


sante » > —— 99 » . ° 
two weeks ended Sept. 22 reported: follows: Week No. of 
Production 184,469,000 _ Softwoods _ ended Mills 
Shipments 179,737,000 2.57% under production | Southern Pine Association (North Sept. 15 179 
Orders 159,200,000 13.70 under production Carolina mills included)........... Sept. 22 183 
a : P : West Coast Lumbermen’s Association* Sept. 15 50 

A group of 550 mills, whose production reports (Washington and Oregon)......... Sept. 22 550 
for 1934 to date are complete, reported as fol- | Western Pine _ Association (Inland Sept. 15 112 
lows : Empire and California)............ Sept. 22 124 

5. Tt . s ~* So ‘ 
Average weekly cut for thirty-eight_weeks— Northern Pine Manufacturers®....... Sept. as f 

cana PERSE MEPA SEER HE ES BURKS CREST Phe Speed Northern Hemlock & Hardwood Manu- Sept. 15 19 

Fe OLAS PEELS EELS EE HASSE CASS si ii facturers AsBOCIATION....cccccccces Sept. 22 18 
Average cut for two weeks ended California Redwood Association...... Sept. 15 13 

a SS rere ee 92,235,000 Sept. 22 15 

— ; . P Southern Cypress Manufacturers’ AS- Sent. 15 24 
‘i wee ] 

A group of 550 mills, whose production for CEE sisechansararcaianieciesee Sept. 22 3% 
the two weeks ended Sept. 22 was 184,469,000 | Northeastern Softwoods ............. Sept. 15 29 
feet, reported distribution as follows: Sept. 22 22 

Unfilled ee Se 5 940 
Shipments Orders Orders ee ee Bet. 99 — 
Domestic poses Wi shies ent Appalachian ead Bouthoes Hardwood meee. a8 +44 

ecargo.... 64,285,000 52,463,000 124,668,000 PP ” — os Sept. 22 314 
ixport 32,615,000 26,882,000 161,410,000 Sept. 15 19 
Local 18580000 18580000 ........ Northern Hardwood..........cccceves Sept. 22 18 

a aT lair Sept. 15 22 
179,737,000 159,200,000 364,523,000 Northeastern Hardwoods ............ Sone. 92 39 
i ee ae . ; ae Sept. 15 101 

d 6. ¢ : : s y 
-\ group of 163 identical mills, whose reports | North Central Hardwoods............ Sept. 22 100 
of production, shipments and orders are com- Beate sd 
lete f 933 3 93 ate, re ad as fol- Sept. 15 431 
plete for 1933 and 1934 to date, reported as fol Totals, Hardwood........-....s000e sept. 15 43 
lows: Sept. 22 454 

Se 5 330 
Aver. for two fk. err ee serge A 
weeks ended Average for 38 weeks es ee ee 


*American mills. 
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1 
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Under Cut 


[Special telegram to AMERICAN LUMBERMAN] 


Production 
26,385,000 
25,032,000 
94,651,000 
89,818,000 
41,696,000 
40,948,000 
1,892,000 
1,205,000 
1,296,000 
1,252,000 
,918,000 
,151,000 
,411,000 
,319,000 
,134.000 
2,362,000 


2 
“,0 


6 
1 
1 
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Sept. 27.—Nine groups for the two weeks ended Sept. 2: 


Shipments 
24,680,000 
28,475,000 
85,257,000 
94,480,000 
41,435,000 
39,732,000 

1,000 

3,000 

5,000 


»o 
PY 4 
9 


» 
o 
2 
21 
137,000 
,159,000 
6,426,000 
2,191,000 
2,204,000 

907,000 
1,685,000 


reported as 


Orders 
24,102,000 
28,463,000 
S6,076.000 
73,124,000 
74,000 
44,000 
71,000 
) 


3 
37 
5 


9 
7 


1.3 

1,820,000 
1,556,000 
1,118,000 
6,403,000 
6,645,000 
2,146,000 
2,352,000 
1,076 000 
1,779,000 





75,383,000 
69,087,000 
16,194,000 
17,300,000 
502,000 
32,000 
103,000 
128,000 
831,000 
757,000 
17,630,000 
18,217,000 
93,013,000 
87,304,000 





64,375,000 160,704,000 
75,862,000 161,045,000 
13,186,000 13,128,000 
13,438,000 14,374,000 
1,225,000 1,260 000 
1,151,000 1,034,000 
478,000 349,000 
390,000 363,000 
747,000 576,000 
687,000 644,000 
15,636,000 15,313,000 
15,666,000 16,415,000 
80,011,000 176,017 000 
91,528,000 177,460,000 








Sept. 22, 1934 1934 1933 
Vroduction 71,887,000 59,529,000 61,843,000 
Shipments 70,674,000 55,807,000 65,071,000 
Orders 61,732,000 57,321,000 65,234,000 





Western Pine Summary 


(Special telegram to AMERICAN LUMBERMAN] 


PortLAND, OrE., Sept. 26.—The Western Pine 
\ssociation reports as follows on operations of 
Inland Empire and California mills during the 
two weeks ended Sept. 22: 

Weekly average of identical mills, average 

number, 124: 

(weekly average 
DFOVICUS FORTE) .oscascsns 31,626,000 
Average per week during 
7-—— two weeks ended —, 
Sept. 22,1934 Sept. 23, 1933 


Production 
three 


Production ......... 40,948,000 47,273,000 
Shipments .......... 39,732,000 43,035,000 
Orders received 45,744,000 40,574,000 


On Sept. 23, 
1933 
90,263,000 


On Sept. 22, 
193 


Unfilled order total. 104.117.0900 





TOP HAT 


“NONE BETTER” 


THE BRAND THAT GUARANTEES 
YOU EXCELLENT QUALITY 


Plywood and Wallboard 


MADE OF 
Douglas Fir, Spruce, Cottonwood 
Large Sizes Up to 60”x144” 


Heidner & Co., 


Sales Agents for 


BRAND 


Tacoma, Wash. 


Aberdeen Plywood Co., Aberdeen, Wash. 





WANTED: 


Commission Representatives 
with Experience and Clientele 








When Lumber Is Damaged in Transit 


Committee Report Showing Value of Wood Ceiling for Freight Cars 
Hauling Oats and Flour Causes Lumbermen to Air Some Troubles, Too 


Recently the AMERICAN LUMBERMAN received 
from A. J. Molt, chief accountant of the Frost 
Lumber Industries (Inc.), Shreveport, La., an 
interesting letter of which this was the first 
paragraph : 

Please see the August 4 issue of the Rail- 
way Age and turn to the article starting on 
page 141 entitled “Damage from Sweating 
of Steel Car Roofs.” Notice particularly the 
showing made by wood-ceiled cars in the 
tabulation on page 142. This tabulation will 
tell the story far better than I can. 

The story mentioned was a progress report 
by the committee on car construction, of the 
mechanical division of the American Railway 
Association. And it truly is of interest to lum- 
bermen, from the standpoints of both the sell- 
ing and the transportation of lumber, for it 
describes tests of condensation damage result- 
ing from four different types of car roof con- 
struction, one of which was a wood-lined steel 
roof. 

So that the tests might be truly impartial 
and reliable, the four cars were identical in 
construction except for the roofs, they were 
loaded in the same manner with the same mate- 
rials and at the same time, and they were 
moved together from source to destination. 
There were six of these test trips made—three 
from the Quaker Oats Co.’s plant at Cedar 
Rapids, Iowa, to Salt Lake City, Utah, and 
three from the Pillsbury Milling Co.’s plant 
at Minneapolis, Minn., to Springfield, III. 

The four cars selected were Pennsylvania 
type X-29, 50-ton capacity, built about a year 
ago. They were of the so-called “all steel” 
type, with 14%-inch wood lining on sides and 
ends from floor to steel side-plates and end- 
plates. The original paint coating on all steel 
surfaces was retained. All four roofs were 
calked with black plastic cement at the joint, 
with the top Z-bar. 

Car No. 100176—call it “A”—was left in 
this condition for the test, with the only coat- 
ing the paint applied at time of construction. 
No. 100237 (“B”) was repainted and sprayed 
with ground cork while the paint was wet. No. 
100016 (“C”) was protected with a %-inch 
thickness of insulating board (products of two 
prominent manufacturers, each lining a_ half 
of the roof), which was cemented directly to 
the under side of the steel roof sheets. No. 
100285 (“D’’) was lined with %x3%-inch pine, 
tongued and grooved, dressed one side, rough 
side down, installed so that there was an air 
space of about one-fourth inch between the 
boards and the steel roof sheets. In “C” and 
“D” the lining entirely covered the interior roof 
framing, but in these as in the other two, the 
side and end plates were left exposed. The 
cars, practically dust and weather-proof, would 
meet the rigid requirements of shippers of 
flour, cereals, and similar commodities. 


Test Shipments of Quaker Oats 


The four test cars were used by the Quaker 
Oats Co. for three shipments. The cars were 
cleaned by compressed air, and manila paper 
was used in one thickness to cover the floor and 
in numerous thicknesses over the doorposts; 
two or more thicknesses of wrapping paper 
covered a board gate which was provided for 
the doorway. For each shipment, the cubic 
space occupied by the load was uniform in the 
four cars. 

The first two shipments, Jan. 18 and Jan. 30, 
contained “hot lading’’—that is, the cereal hot 
from the rolls (120 to 130 degrees F.) was 
packaged and immediately cased and loaded into 
the cars; the packing room temperature was 
from 79 to 75 degrees, humidity 25 to 30 per- 


AMERICAN LUMBERMAN 


cent; the temperature of the cars was 39 to 48 
degrees when loaded for first shipment, and 26 
to 38 degrees for the second shipment. When 
the first shipment left Cedar Rapids the out- 
side temperature was 29; en route it ranged up 
to 54 and down to 16 degrees, with rain en- 
countered the latter part of the five-day trip. 
When the second shipment left the outside tem- 
perature was 26; it ranged up to 54 and down 
to 32 degrees. 

The third shipment was pre-cooled—it was 
left stacked on the loading platform for from 
forty-two to ninety hours. When loaded, Feb. 
16, the car temperature ranged from 26 to 50 
(the variations in temperature, it may be as- 
sumed, were from start to finish of loading 
each car and not vartations between respective 
cars). En route the temperatures ranged from 
48 to 20 degrees, with some rain and snow. 

In each car 1,300 cases were loaded in the 
first shipment, 1,150 in the second, and 1,000 in 
the third shipment, a total of 3,450 cases. Of the 
13,800 cases shipped, 
119, or 0.86 percent, 
were damaged by con- 
densation of moisture on 
the roof of the car and 
2 percent of the cases 
shipped in “A” (painted 
steel ceiling) were dam- 
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aged by this dripping 
moisture; but in “D” 
although its wood lin- 
ing was only 3-inch 
thick, only 2 of the 3,450 
cases carried were dam- 
aged —0.06 percent. The 
number of sacks dam- 
aged in each car on each trip, and the per- 
centage of load damaged, with the totals for all 
three trips, were: 





First 
Shipment 


Second 
Shipment 


“Hot Lading” “Hot Lading”’ 


Car and Ceiling No. Pet. No. Pet 
A (painted steel)... 47 3.6 22 1.9 
B (ground cork).... 29 2.2 None 0.0 
C (insulation board) 3 0.2 12 1.0 
D (%”" t&g pine,Dls) 2 0.15 None 0.0 


Moisture Damage to Flour Shipments 


The flour was shipped in 96-pound cotton 
bags, which were filled with the flour, hot 
(about 90 degree F.) from the rolls, and then 
taken by conveyor direct to the car, a process 
which required not more than an hour to load 
a car. The sacks of flour were protected from 
the floor, sides and ends of the car by two 
thicknesses of paper, which also extended over 
the top of the load. 

For the first shipment, March 9, A, B and D 
were loaded with 500 sacks each and C was 
loaded with 900 sacks, the temperature of the 
cars ranging from 8 to 22 degrees. The cars 
were sealed immediately, but did not leave Min- 
neapolis until after thirty hours. By the time 
the cars were loaded—not more than an hour— 
“water was dripping and frost was forming 
over the doorway and at other points,” the 
railway magazire’s report states. 

The second shipment was made March 21. 
Cars A, C and D were loaded with 410 sacks 
each and B with 560 sacks, while the tempera- 
tures ranged from 33 to 45 degrees. Again the 
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cars were held in the yards for thirty hoyrs 
and the temperature fell to 6 degrees F. f; 
route the temperatures ranged from 20 to 3% 
degrees. 

In the third shipment 900 sacks were put jn 
each car, which before loading had temperatures 
of from 42 to 45 degrees, and “during loading 
water formed and dripped to the floor at door. 
ways until paper awnings were applied.” Tem. 
peratures en route ranged from 32 to 50 degrees, 

In these Pillsbury tests the insulation board 
and lumber ceilings seemed to offer about the 
same protection to the flour—C showed slightly 
less damage than D in the first two shipments, 
but D was enough better in the third shipment 
to give it a lower rating for the totals—and 
both showed up considerably better than either 
A or B. The totals and percentages of dam- 
age done in the respective cars were: 


No. of No. of Pet. of 
sacks sacks sacks 
Car carried damaged damaged 
SU ih vn anid eight ,81 55 3.0 
OU ii ek. acer ote e aceon 1,960 112 5.7 
BS saver G wate ome ack 2,21 8 0.36 
errr 1,810 6 0.33 


It is interesting to note that at the end of 
these tests water from a fire hose, at about 25 
pounds pressure, was sprayed against the sides 
of the cars and “leakage was considerable, par- 
ticularly at joint between roof and side plate, 
and ran down the side sheets inside.” 


WHAT DOES IT MEAN? 


In all this Mr. Molt was greatly interested, 
as the last paragraph of his letter indicates: 

The tests in this instance had to do with 
shipments of flour. But they are of interest 
to shippers of other commodities as well, as 
we know that such ladings as cement and 
even lumber have been damaged by the ex- 
cessive condensation that forms on steel 
ceilings. We ourselves have had so much 
trouble, to say nothing of claims for wet 
lumber from our customers, that our mills 
refuse to load cars so built. 


Here the situation takes a different aspect, 
with the lumber industry not as a group try- 
ing to sell wooden car-roofs to railroads, but 
rather as a customer of the railroads, complain- 
ing of a certain type ol 


Third ear 
Shipment poor service in lumber 
Pre-cooled Total transportation. As a 

a, "an No; eG) customer — and a large 

1 01 30 0.87 and important customer 

3 0.3 18 0.52 —the lumber industry 

None 0.0 2 0.06 


would seem to be en- 
titled to a careful hearing by the railroad ex- 
ecutives. 

This is the steadfast contention of Walter 
B. Vanlandingham, of Chicago, president of the 
Vanlandingham-Cook Lumber Co. He _ has 
been doing an outstanding piece of work i 
trying to get lumber mills to insist—as the Frost 
company does—upon railroads furnishing cars 
with wood ceilings for lumber shipments, not 
for “trading” purposes but simply to protect 
the lumber from the kiln-like heat which ob- 
tains under a steel roof in the torrid rays 0 
the southern sun, especially in summer. Those 
who attended the open meeting of the Lumber 
Code Authority in Chicago last spring will 
remember that Mr. Vanlandingham made brief 
mention of this at that time. 

But his chief activities in this line have beet 
in writing to mills, to the Southern Pine As- 
sociation, to the National Lumber Manufactur- 
ers’ Association and others, urging the necessary 
action on the part of the mills, to insist upon cars 
of the proper type. In these letters( as previ 
ously has been noted in the AMERICAN LUMBER- 
MAN) he has mentioned the frequent loss to 
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southern pine manufacturers who prepare good 
iumber, ship it to a northern purchaser, and 
then have to either make an allowance on it 
or sell it elsewhere at a loss, because although 
it was straight when loaded the heat in the 
car had acted like a kiln and had dried the 
jumber, particularly the top courses; however, 
unlike in a good dry kiln where by circula- 
tion systems the drying is under control, this 
drying is not under control and so irreparable 
damage is done to the lumber, especially to 
ox4s and other smaller dimension. Because of 
the loss and the trouble, this commission man 
has been urging mills to demand and insist upon 
having wooden ceilings in the cars which the 
railroads supply them; and if they do ship in 
4 steel-ceiling car and damage results -there- 
from, to file a damage claim with the railroad, 
as flour millers do. ; ; 

Some of the mills replied that they would like 
to insist upon these wood-ceiling cars but the 
railroads have told them they were unable to 
supply such cars—that all the cars, or nearly all, 
nowadays are steel roof. To determine what 
this equipment condition really is, an AMERI- 
CAN LUMBERMAN staff member called on execu- 
tives of the important lumber-carrying railroads 
whose general offices are in Chicago, and at 
each railroad office asked, “Do you have enough 
wood-ceiling cars to handle your lumber ship- 
ping ?” ie Ss , 

The replies indicate that the western lines 
are amply supplied with cars that either are 
all-wood or wood-ceiled to take care of all their 
lumber tonnage and would gladly place many 
more of these cars at the lumbermen’s disposal, 
if the latter would only ship the lumber. But 
the southern lines—where the main trouble is— 
admittedly do not have these cars available, 
judging bv the answer of C. R. Young, general 
superintendent of transportation for the Illinois 
Central Railroad, which is generally conceded 
to be the leading carrier of southern lumber 
into the Chicago territory. Mr. Young said 
in part: 

This is the first time I have ever heard 
about any such trouble with lumber carrying, 
with its being damaged by steel roofs. I 
know that there has been damage to flour 
shipments, and the American Railway Asso- 
ciation has a committee working on it right 
now so there won’t be so many claims for 
damage to flour, but nobody ever told me 
that lumber was damaged. 

Few of our cars have wood-lined roofs, 
and if we were to start lining them with 
wood now it would be a direct reversal of 
direction for us. . We have been building steel 
cars, and have been bringing our wood-roof 
cars into the shops and putting steel roofs 
on them. Our wood cars are all of the older 
ownership, and are practically all the 30-ton 
size, There was a _ strong tendency for 
heavier cars, a few years ago, with capacity 
of 40 or 50 tons, and an ultimate goal of 70 
tons, and now nearly all the cars are 40-ton. 
A few of the 50-ton are in demand, but the 
40-ton now seems to be most generally satis- 
factory. At first we had only the sides of 
the cars lined with wood—either single- 
sheathed or double-sheathed—but lately we 
have been going more to lining the ends with 
wood. Lumbermen were complaining that 
the lumber was damaged on the ends by 
being banged up against the corrugated steel, 
sO we supplied them with wooden-end cars. 

If there is really a lot of trouble with steel 
roofs, because of lumber being damaged by 
the heat, the lumbermen should take it up 
with the American Railway Association, so 
the committee could work on it like the flour 
problem. What we want on the railroads is 
a car designed so that it can be used for 
everything and will handle all commodities 
well, in one standard car if possible. That is 
what the committee is working on. If there 
8 a serious difficulty in carrying lumber, the 
railroads will have to meet it, and the Ameri- 
can Railway Association is the organization 
to do it. 


There seems to be little doubt in the minds 
ot southern pine manufacturers and distributors 
that there really is a “serious difficulty” of some 
‘ort, fer besides Mr. Molt and Mr. Vanlanding- 
ham others have made mention of the problem. 
John T. Erwin, sales manager for Tordyce- 
Crossett Sales Co., Chicago, said that this had 
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been so troublesome that mills had been urged 
to stamp on each shipment a certificate that 
“this lumber was straight when loaded.” His 
organization attempts always to get wood-ceiled 
cars for lumber shipments. 

P. L. Musick, general manager of the Hil- 
gard Lumber Co., Chicago, wholesaler, re- 
ported that there is a lot of this trouble every 
summer, and that 2x4s particularly are sus- 
ceptible to being warped and twisted by the 
heat in the car so that it is the custom of the 
Hilgard company to instruct the mill to load 
2x4s, like finish, at the bottom of the car where 
they are not so likely to be damaged. He feels, 
as do some other lumbermen, that it is “high 
time” to make damage claims against the rail- 
roads in instances of this kind, and was plan- 
ning to do so, at any time the mill can furnish 
an affidavit that the lumber was straight when 
shipped, and the purchaser can make a similar 
affidavit that the lumber was crooked when re- 
ceived. 

Possibility of this action by-lumbermen was 
mentioned to several of the railroad men, and 
one of the latter remarked that “the flour mil- 
lers certainly do not miss any bets on filing 
claims, and neither do the fruit shippers; in 
fact, they file some claims for damages that are 
their own fault and not the fault of the rail- 
road.” Comments of railroaders concerning 
wood and steel roofs on their cars included the 
following : 

J. H. Davis, chief clerk to the freight traffic 
manager of: Chicago, Rock Island & Pacific: 
“This is the first time I’ve heard that lumber 
is damaged under a steel roof, or that wood 
is preferable. We have plenty of wood equip- 
ment, however, for all lumber transported 
over our lines and will be glad to furnish this 
type of cars. In fact, I wish we had the 
chance to furnish more wood cars for lumber 
hauling.” 

J. C. Rotu, superintendent of transporta- 
tion, Chicago, Burlington & Quincy Railroad: 
“We have plenty of wooden cars and will be 
happy to supply them to lumbermen—all the 
lumbermen will take. We favor the com- 
posite car, with steel frame and wood walls 
and roof, and we even prefer the wood and 
steel car for coal, because we have found that 
the sulphur in coal eats away the steel.” 

Cc. E. HALLBERG, superintendent of car serv- 
ice, Chicago & North Western Railroad: “We 
have lots of wooden cars and wood-ceiled 
ears and would like to give your lumbermen 
several thousand. We have all you want for 
earrying lumber.” 

At the headquarters of the Chicago, Milwau- 
kee, St. Paul & Pacific Railway assurance was 
given that a similar condition exists, although 
there was again surprise to hear that lumber 
had been damaged in transportation in a steel- 
ceiled car. It was at first thought that the 
damage was done by condensation, as is the 
case with flour and corn meal, and these rail- 
roaders were again surprised to know that the 
damage to lumber was done mainly by heat. 





Announces Change of Policy 


New York, Sept. 24.—Supplementing a re- 
cent notice of change of address to 11 Park 
Place, the Southern Pine Sales Corporation has 
sent an announcement to the trade, advising of 
a change of policy. In making this announce- 
ment, Charles Hill, general sales manager, said: 

This corporation was formed to handle the 
output of certain mills located on the Atlantic 
seaboard. During the past few years some 
of these mills have ceased to operate for 
various reasons, such as exhaustion of timber, 
sale of their property, or a cessation of opera- 
tions due to economic conditions. This makes 
it necessary for us to adopt a new policy, 
which means that we are now general whole- 
salers, but specialize in North Carolina pine, 
eypress and southern hardwoods. We have 
the best mill connections in each of the mill 
groups, and you can rely upon the quality of 
service that you have received from us in 
the past. 


Mr. Hill’s host of friends throughout the 
lumber industry will be pleased to know that 
he is again able to be at his office regularly 
after a long illness. 
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|. STEPHENSON 
COMPANY 


WELLS, MICHIGAN 


“IDEAL” MAPLE, BIRCH, 
| and BEECH FLOORING 


Kiln Dried Hardwood Dimension 

White Pine and Spruce Lumber 

Hemlock and Tamarack Lumber 
All kinds of NORTHERN HARDWOODS 


WHITE CEDAR POSTS AND POLES 
LATH AND SHINGLES 

















































iORTHERN 
= TIERN 


We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


We also invite orders for Northern Pine, Spruce, 
a Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Association —_ “Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 


Chicago Office: N. J. Clears Lumber Co., 
Suite 447, Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exch. 

















17) Your Requirements For 17 


Harp MapLe — Birch — Basswoop 
Sort ELM—Brown AsH—Sort MAPLE 
HEMLOCK AND WHITE PINE 


“AN BE PROMPTLY FILLED FROM THE 
LARGE, WELL BALANCED STOCKS 


OF THE 


VON PLATEN - FOX COMPANY 


AT 





17| IRON MOUNAIN, MICHIGAN 17 














Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, weneen tbee boardand stock used 
in the manufacture of interior and exterior finish, 

els, doors, blinas, door and win 
es, etc , etc. ‘or Circ’ containing 
sample pages. 


Pocket Size (4% x 64") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Would Cancel Minimum Price Protection 


MEMPHIS, TENN., Sept. 24.—Filing of two 
injunction suits, and announcement of plans for 
the formation of an association composed chiefly 
of the southern lumber group and eliminating 
the Appalachian group, featured the activities 
of the committee named recently by 600 hard- 
wood men opposed to minimum prices, which 
committee has been named the Committee for 
\bolition of Fixed Prices. 

One of the injunction suits, filed in the Fed- 
eral court, West Tennessee district by the group 
through its attorneys, A. B. Knipmeyer and 
Lowell Taylor, asks that William McClanahan, 
U. §. District attorney, and the Hardwood 
Manufacturers’ Institute be enjoined from, in 
any manner whatsoever, interfering with sales 
made or to be made by individuals or firms rep- 
resented in this petition, or from procuring ar- 
rests or indictments. The second suit was filed 
in the chancery court in Memphis, due io the 
fact that only persons in West Tennessee would 
benefit by the ruling of the Federal court here. 
This suit is similar except that it is against 
the Hardwood Manufacturers’ Institute only, 
enjoining it from sending representatives to 
police the business of those involved, and from 
collecting and compiling information to be used 
in prosecutions of fixed price violations, and 
further enjoining the Institute from attempting 
to procure arrest and indictments, or from at- 
tempting to collect fees for enforcing price reg- 
ulations. 


Open Prices Would Stimulate Trade 


It was announced that any producer of hard- 
woods could become a party to this suit by 
intervention by consulting with the attorneys 
for the committee. It was further explained by 
the committee that it was not the intention to 
attack the NRA, and that they were for en- 
forcement of hours of production and minimum 
wages, but that they did not feel that it was 


Hardwood Club Approves Price Retention 


New Or_eans, La., Sept. 24.—-Filing of a 
telegram to the National Recovery Administra- 
tion, asking that it approve the retention of 
cost-protection prices for the domestic market 
“provided that the Administration, without de- 
lay, take steps tor their effective en:orcement, 
and that it immediately issue a distribution 
statement, including a definition of ‘wholesale’ 
Jumber trade” was the result of a resolution 
adopted hy the Southwestern Hardwood Manu- 
facturers’ Club at its meeting here last Friday. 

While this meeting devoted considerable at- 
tention to problems created by chiseling in the 
export hardwood trade, no specific reference 
was made in the resolution to that phase of the 
market situation, it being deemed advisable to 
await Administration action on the petition for 
changing of the export trade price lists from 


c. i. f. to f. a. s. American port. 


Condemn Confusing NRA Pronouncements 


The feeling of the meeting on a whole was 
that cost-protection prices are desirable, if en- 
forcement is accorded by the Administration. 
The confusion created in the market because of 
public pronouncements from Washington offi- 
cials was deplored. Speakers asserted that the 
producers of hardwood as well as of other 
species had been moving along in an orderly 
manner until an official issued a statement to 
the effect that the pricing feature of Codes 
would be dropped. Since that time (June), a 


buyers’ strike was reported to be in effect. The 
situation was declared to have been made more 
chaotic by subsequent announcements, including 
the 15 percent Government bid cut. 

The session opened with a brief statement by 
Club President Eugene F. Horan, Kirby Lum- 
her Co., Houston, Tex., of its purpose, which he 
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the intention of Congress that the NRA should 
impose price fixing regulations on the industry, 
to the detriment of the majority or a good part 
of the industry, and that the suit was merely 
for the purpose of permitting manufacturers to 
sell their product where a reasonable profit 
could be obtained. They further stated that 
they were in favor of increasing employment 
and that they believed that more employment 
would result from abolishing minimum prices 
than by keeping them in force. The petition 
pointed out many legal features. 

In filing the suits a list of names was used, 
but not all that signed the petition, said now to 
be more than 600; the names used were those 
of the largest operators interested in having 
minimum or fixed prices eliminated from the 


Code. The names of the members of the Com- 
mittee for Abolition of Fixed Prices are: 

S. B. Adams, 8S. B. Adams Lumber Co., Mo- 
bile, Ala.; C, C, Dickinson, E. Sondheimer 


Hall, D. H. Hall 
M. Gooch, 


Co., Sondheimer, La.; D. H. 
Lumber Co., New Albany, Miss.; C. 


C. M. Gooch Lumber Co.; K. L. Emmons, 
Mississippi Valley Hardwood Co., T. M. 
Cathey, Bellgrade Lumber Co.; H. E. Schadt, 


Hyde Lumber Co., W. R. Jones, Shannon Bros.; 
Cc. W. Parham, C. W. Parham Lumber Co., all 
of Memphis, and Roscoe Smith, Southern Star 
Lumber Co., McKenzie, Tenn. 

The committee has named Frank A. Conk- 
ling, Frank A. Conkling Lumber Co., as tem- 
porary secretary of the group, and he has 
established offices at 940 Commerce Title Build- 
ing, Memphis, where all business is now being 
transacted. 


Would Form Separate Body for South 


The committee today sent out a circular 
to all signers of the petition to abolish fixed 
prices, as well as to other southern hardwood 
lumbermen, outlining the need of an association 


said was to discuss chaotic conditions in the 


domestic and export markets. 
Export Trade Agreements; Housing 
Prior to taking up discussion of Code prices, 
Secretary George Schaad, jr., called attention 
to the plans of the Administration to negotiate 
trade agreements with Central American coun- 


tries, Belgium, Colombia and Sweden. The 
members were advised to report any adverse 
conditions for negotiation prior to Oct. 6. The 


most difficulty was encountered in France, there 
being little comment as to the other countries 
named, 

The manufacturers were also urged to get 
behind the National Housing Act in their re- 
spective communities. Mr. Schaad stated that 
any manufacturer wishing specific information 
on this subject could obtain it from the club. 

President Horan next called attention to the 
press dispatches relative to the complaints of 
the furniture manufacturers to the Administra- 
tion, in which violation of Code price lists was 
alleged. There was no discussion on this. 

Mr. Horan opened discussion of Code prices 
by declaring that he opposed abandoning cost- 
protection prices, referring to the numbers of 
meetings being held on the subject, and stating 
he understood quite a number of manufacturers, 
including himself, were changing their minds 
and are now supporting the retention of the 
Code lists. 


Code Prices, Hours, Wages Interdependent 


In the general discussion that followed 
reference was made to the conditions within the 
industry at the time the Code was carried into 
effect; the necessity of cost-protection prices as 
a means of enabling the manufacturers to raise 
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to be known as “Southern Hardwood Lumbe 
Association,” which will be composed of mills 
located and operating in the South, and takin 
in what is known under the NRA as the South. 
ern Subdivision, thus eliminating operators ¢j 
the Appalachian Subdivision. The circular ex. 
presses the opinion that the two groups should 
have never been linked together, because oj 
different interests, and that it is felt the need 
is for an organization for code enforcement of 
wages and hours composed only of southern 
manufacturers. It pointed out that it was neces. 
sary in their opinion to impose such high 
dues, which had been raised from 10 cents per 
thousand feet to 25 cents, and further raises 
were feared. It further stated that if 51 percent 
of the manufacturers were in favor of such an 
organization, it could obtain recognition from | 
the NRA at Washington. 

Attached to the circular was a questionnaire 
which all were asked to fill in and return to 
headquarters in Memphis, in order to find ont 
the sentiment of the manufacturers. 

Plans for the organization of the Southern 
Hardwood Lumber Association resulted from 
the announcement of the board of directors of 
the Hardwood Manufacturers’ Institute that 
if minimum prices were abolished that organ- 
ization would resign as Code administrator. 
which means that a new organization must be 
ready to step in and take over this work which 
is required under the NRA. 

The hearing of the injunction in the Fed- 
eral court in West Tennessee has beén fixed by 
Judge Harry B. Anderson for Oct. 3, 1934, at 
Jackson, Tenn. The hearing on the injunction 
in the chancery court of Shelby County, 
Tennessee, has been fixed for Oct. 6, and will 
be heard by Chancellor DeHaven. Both courts 
will be asked for temporary injunctions, await- 
ing a final decision. 





wages and cut hours was emphasized; criticism 
was voiced of the action of the NRA in approv- 
ing the lumber list prices for 30 days, and 
subsequent publicity releases causing doubt as 
to the stability of the lists; of the injury done 
to the administrative efforts of the trade organ- 
izations, because of failure of the NRA to 
approve the “wholesale” definition; a warning 
was voiced that the NRA would strike out the 
price protection, yet saddlz the industry with 
tixed wages and hours, crippling it, as the rail- 
roads have been hampered, by legislation regu- 
lating expenses; and it was asserted that the 
industry should take the stand that if the cost- 
protection prices go, the entire Code ought to 
he scrapped also. 

Some of the speakers said they desired to 
retain Code prices, but declared that while they 
are willing to wait “a while” for enforcement 
they could not do so much longer. 

The discussion also disclosed that elimination 
of the Code prices on hardwoods would not re- 
sult in a $10 per thousand inventory loss, be- 
cause “the market today already stands at that 
level, the recent agitation having resulted in 
lowering prices that much.” 

A prediction was voiced that if Code prices 
go out, wages will decline. 


Would Revert to American Port Prices 


The discussion turned to the export situation, 
it being stated by some that if exports were 
relieved of present Code price restrictions, such 
action would prove beneficial. It was stated 
that not much hardwood was actually being 
sold overseas on Code prices anyway, particu- 
larly in United Kingdom; this condition was 
said not to have prevailed prior to June 1. 





Exporters in the meeting advocated return- 
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ing to f. a. S. American ports, oe of —- 
tinuing the existing practice, it being asserted 
that the mills should be compelled to sell on 
Code, with the making of his profit margin 
heing left to the exporter. The impossibility 
of forcing compliance in foreign countries was 
referred to. Reference was made to opposition 
voiced, in a meeting ot the Hardwood Manufac- 
turers’ Institute, to the effort to enforce uniform 
prices abroad, it being stated there that evasion 
of provisions would be too easy, and no en- 
‘cement could be provided within a foreign 
country. Reference was also made to statistics 
showing a decline in the proportionate _ship- 
ments of American hardwoods to the United 
Kingdom, as compared with other sources. Can- 
ada was shown well ahead. The ability of 
some exporters occasionally to obtain a lower 
ocean rate was said to be a factor in maintain- 
ing American hardwood export trade against 
competition. ; : 

Frank R. Gadd, compliance director of the 
Hardwood Manufacturers’ Institute, reviewed 
the efforts of the Institute to enforce the pro- 
visions of the Code, the preparation of a large 
number of cases being mentioned, in which ac- 
tual court procedure had been held up by 
NRA. He said the Institute, and Administra- 
tion, are active now in bringing about compli- 
ance. One Louisiana manufacturer was cited 
as having been forced to relinquish 150 export 
orders within the past 10 days because they 
were booked below Code price. 

The director asserted that the present trou- 
ble would clear up if the “wholesaler” definition 
were issued. Another speaker asserted the 
present trouble originated from sources outside 
of the industry, and that retailers and indus- 
trial buyers were satisfied. Mr. Gadd de- 
fended the hardwood list prices as fairly and 
accurately arrived at. 

In discussing the resolution favoring Code 
prices, provided that enforcement is assured, 
it was stated that the export price situation 
would not be covered, inasmuch as a petition 
asking a change in base is now before the 
Control Committee. 


fc 





Will Present United Front 
Against Rate Increase 


WasHINGTON, Sept. 24.—As a result of a 
general agreement to the effect that the Na- 
tional Lumber Manufacturers’ Association pre- 
sent the case for the entire industry, the lumber 
industry will present a united front before the 
Interstate Commerce Commission in opposition 
to the petition of the railroads for authority to 
increase freight rates. This agreement was 
reached at a meeting held here last week, at- 
tended by the following representatives of the 
various lumber organizations: 

Frank Adams, California Redwood Asso- 
iation; W. A. Holt and A. L. Osborn, North- 
ern Hemlock & Hardwood Manufacturers’ 
Association; A. G. Kingsley, Northern Pine 
Manufacturers’ Association; E. L. Woolever, 
Central Pennsylvania Lumber Co. and North- 
eastern Hardwood Manufacturers’ Associa- 
tion; H. H. Orvis, Northeastern Lumber Man- 
ufacturers’ Association; T. M. True, Southern 
Cypress Manufacturers’ Association; A. G. T. 
Moore, Southern Pine Association: Frank 
Carnahan, Southern Hardwood Traffic Asso- 
clation and National Retail Lumber Dealers’ 
Association: J. Van Norman. Southern Hard- 
wood Traffic Association; Y. Proebstel, 
West Coast Lumbermen’s Association; John 
C. White, Fulbright, Crooker & Freeman, at- 
torneys; Wilson Compton, G. C. Wathen ana 
H. R. Northup, National Lumber Manufac- 
turers’ Association. 

At the suggestion of Wilson Compton, gen- 
eral manager of the National Lumber Manu- 
lacturers’ Association, a subcommittee was ap- 
pointed to remain in Washington and consider 
the material to be presented, both from the re- 
gional and national standpuints; to review tes- 
mony in past cases before the commission; 
decide the question of necessity for regional 
presentations ; recommend a correlated industry 
program and select counsel. Messrs. Proebstel, 
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Moore, Kingsley and Northup were named to 
this committee, and an invitation was extended 
to other group representatives to participate 
should they deem it necessary. 

For reasons peculiar to their region, repre- 
sentatives of the Northern Hemlock & Hard- 
wood Manufacturers’ Association stated that 
their group for the present would withhold par- 
ticipation in the case before the commission, 

The National Lumber Manufacturers’ Asso- 
ciation has a wealth of data, originally prepared 
in the matter of Ex Parte 110, in which case 
reductions in lumber freight rates were sought, 
which will be brought up to date by technicians 
on the National staff, assisted by freight rate 
experts from the regionals, for presentation be- 
fore the Commission. 

The retail branch of the industry is expected 
to furnish information concerning the effect of 
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disproportionate increases in lumber freight 
rates, as contrasted with increases in rates for 
other building materials directly competitive. 
These data will deal with the movement of 
building materials into the various consuming 
points, and indicate the extent to which such 
commodities move into local use by trucks, 
water transportation, or over the tracks of rail- 
roads. 

It was claimed that the proposed increase in 
lumber rates might easily mean a $16,000,000 
jump in costs to the consumer, with, perhaps, a 
$10,000,000 increase in revenue to the railroads. 





It HAS BEEN found that in 42 percent of the 
lightning fires on the national forests of Oregon 
and Washington the needles and litter on the 
ground are the materials first ignited. 














this purpose. 





To All Manufacturers of 
Southern Pine 


OFFICIAL NOTICE! 
Production Quotas for November, 1934 


| Official notice is hereby given to all Manufactur- 
ers of Southern Pine Lumber, that this Association, 
| as Administrator of the Lumber Code in the South- 
ern Pine Division, will set Production Quotas for 
each and every mill producing Southern Pine, for 
the month of November, 1934. 


Under provisions of Section B, Article VIII, of the 
Lumber Code, any person desiring to operate dur- 
ing November, 1934, must give the Administrative 
Agency written notice, on or before OCTOBER 
21, 1934, and present acceptable evidence of 
ability to operate. Mills which have not furnished 
complete information as a basis for Production 
Allotment to the Southern Pine Association should 
immediately procure the blank forms necessary for 


The November Production Allotments will be made 
on October 2Ist and if the information requested 
of the individual manufacturer and his application 
for an allotment for operating during November, 
1934, are not received by October 2Ist, any 
operation by said manufacturer during November 
will be considered in violation of the Lumber Code 
and subject to the penalties provided in the 
National Recovery Act and in the code itself. 


Southern Pine Association 
H. C. BERCKES, Secretary-Manager 


New Orleans, La. 
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What the Associations Are 
Planning and Doing 


18-19—Georgia Retail Lumber & Building Sup- 
ply Association, Piedmont Hotel, Atlanta, Ga. 
Annual 

Oct. 19-20—Florida Lumber & Millwork Associa- 
tion. Floridan Hotel, Tampa, Fla. Semiannual. 

Jet. 25-27— Pacific Logging Congress, Seattle, 
Wash. Annual, 

Nov 13-15—The Associated Cooperage Industries 
of America (Inc.). Peabody Hotel, Memphis, 
Tenn. Semi-annual. 

jan. 15-17—Middle Atlantic Lumbermen’s Associa- 


tion, Bellevue Stratford Hotel, Philadelphia, Pa. 
Annual, 
22-23—Virginia 
Dealers’ 
Richmond. 


Feb Lumber & Building Supply 
Association, John Marshall Hotel, 
Annual. 





Southern Loggers Postpone 
Congress 


New Orveans, La., Sept. 24.—Announcement 
that the annual meeting of the Southern Log- 
ging Association will be held in November, in- 
stead of during October, has been made by 
James Boyd, secretary-treasurer of the organi- 
zation. The working up what is expected to be 
an unusually interesting program, plus the fact 
that four national conventions have been sched.- 
uled for New Orleans during October, contrib- 
uted to the decision to defer the date. The con- 
vention will be held at the Hotel Roosevelt. 





Meet to Discuss Cost Protection 

New Orveans, La., Sept. 24——Members of 
the control committee and board of directors of 
the Southern Pine Association will attend a 
joint meeting of Division authorities scheduled 
tor Oct. 3 in Chicago. The announcement was 
made by H. C. Berckes, SPA secretary-man- 
ager, who stated the session will be in conjunc- 
tion with the meeting called by the Lumber 
Code Authority. The meeting will be convened 
in the Stevens Hotel, at 10:00 a. m. Its pur- 
pose will be to discuss the status of cost-protec- 
tion prices. 





Middle Atlantic Announces Annual 


PHILADELPHIA, Pa., Sept. 24.—An important 
meeting of the board of directors and executive 
committee of the Middle Atlantic Lumbermen’s 
Association was held Friday afternoon at the 
Bellevue Stratford Hotel here, when represen- 
tatives were present from practically every part 
of the territory covered by the association in 
New Jersey, Delaware, Maryland, District of 
Columbia and eastern Pennsylvania. 

Most of the directors reported an increase in 
business over last year, and in many instances 
the sales volume this summer has exceeded last 
year’s by 25 percent. The association con- 
demned the wholesalers for allowing discounts 
to individuals, and on sales which should have 
been made through the retail lumber distributor. 
The group also went on record in favor of push- 
ing the Housing Campaign. after witnessing an 
illustrated motion picture lecture on the possi- 
bilities that this drive held for the lumber re- 
tailer. 

It was definitely decided to hold the forty- 
third annual convention of the Middle Atlantic 
Lumbermen’s Association on Jan. 15. 16 and 17 
at the Bellevue Stratford Hotel in Philadelphia. 
President Bruce Helfrich was instructed to ap- 
point a program committee to make arrange 
ments for this event. 

The board then met with the Code Authority 
of this district. and chairman Fred Ludwig 
discussed Washington conditions at length, 
stating that things were shaping up in a very 
encouraging manner. It was announced that the 
executive committee met last week and prepared 
to send out a number of speakers on a program 
of education, to enlighten the dealers on th: 
Code and the work of the association. 

Among those participating in the meeting of 


the board of directors were: President Bruce 
Helfrich, Baltimore, Md.; J. Frederick Mar- 
tin, secretary, and J. L. Buckley, assistant sec- 
retary, of Philadelphia; Horace Wilgus, treas- 
urer, Philadelphia; J. Earl Brightbill, Hum- 
melstown, Pa.; George Baldwin, West Chester, 
Pa.; C. J. A. Schilbe, Tamaqua, Pa.; J. E. 
Smith, jr., Philadelphia; Alfred Hagen, Scran- 
ton, Pa.; George Kingsley, Bethlehem; J. Ev- 
erett Walls, Middletown, Del.; Sam C. Clark, 
Atlantic City, N. J., and Blake H. Beatty, Up- 
per Darby, Pa. 


Florida Convention Will Have Code 
As Chief Topic 


OrLANbO, FLaA., Sept. 24.—“Don’t be misled 
by press reports,’ warns Frank Williams, 
executive officer fourth division Retail Lumber 
& Building Material Code Authority, with re- 
gard to talk that the NRA is not doing so well. 
He holds that any look over the field will show 
that what has been dore with and by the Codes 
has been a great thing for business. “Every 
time 1 go to Washington,” says Mr. Williams, 
“IT return with greater enthusiasm over the 
possibilities which the Administration is afford- 
ing industry in the way of self-government, and 
I have come to realize that, with all the facili- 
ties at our command, this is the one big thing 
we should promote.” 

Mr. Williams, who is also secretary of the 
Florida Lumber & Millwork Association, says 
that indications are that the attendance at the 
semi-annual convention at Tampa Oct. 19 and 
20 will run to perhaps 500. He promises force- 
ful speakers of national prominence for the 
program. 

He notes that the well organized Florida 
association made a nucleus for the successful 
operations of the Codes affecting not alone the 
retail husiness but other lines. At the Tampa 
convention he will have his Code associates 
ready to work out problems. These will in- 
clude Past President Rush H. Todd, of the 
State association, now a member of the national 
Code Authority and chairman of the Florida 
executive committee. Fred Williams, deputy 
administrator at Washington, has been asked 
to appear on the program and will likely accept. 

Florida dealers are glad to hear that the 
question of sales of roofing and roofing products 
in less than carload lots is on the way to being 
solved by bringing them under the Building 
Material Code. 

The abrogation of the order allowing Gov- 
ernment discounts greater than to contractors 
or others under the Code, is pleasing to Florida 
organizations, which would have been definitely 
injured by such advantage. 


Ontario Officers Visit Dealers 


Toronto, Onrt., Sept. 24—C. P. Mahoney, 
president of the Ontario Retail Lumber Deal- 
ers’ Association, and Horace Boultbee, its sec- 
retary-manager, devoted the week of Sept. 17-22 
to a motor trip from Toronto to Windsor, visit- 
ing manv dealers on Highways Nos. 3 and 38. 
At Hamilton, a meeting of the local dealers was 
held on Monday night, Sept. 17, with Chas. 
Lawson, of the Alliance Lumher Co., in the 
chair. Nearly all of the Hamilton firms were 
represented, and A. R. Stinson, Toronto, vice- 
president of the Ontario association, was also 
present. The dealers had dinner together at the 
Royal Connaught Hotel, and then devoted a 
couple of hours to a discussion of local retail 
lumber problems. The following day, Messrs. 
Mahoney and Boultbee visited Hagersville, 
where a good meeting was held, following an 
evening meal at the local hotel. Wednesday 
was fully occupied with visits. On Thursday 
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afternoon, a meeting was held at Windsor, Oy 
in the Prince Edward Hotel, at which there wa, 
a good representation of the members of thy 
Southwestern Ontario Retail Lumber Dealery 
Association, This was a regular meeting of th 
local association, with C. Frank Richards, 4 
London, in the chair, and M. R. Bogart. oj 
Chatham, as secretary. The meeting was de. 
voted chiefly to reports from Mr. Mahoney 
Mr. Boultbee regarding the work that has beep 
carried on by the Provincial body during th 
current year. On Friday, Sept. 21, an intereg. 
ing meeting was held at Woodstock, Ont., wher. 
the local dealers were all represented, and the 
activities of the Ontario association were thor. 
oughly discussed. 


Discuss Lumber Code Problems 


New Orteans, La., Sept. 24.—The monthly 
meeting of the Southern Rotary Cut Lumber 
Association, held here on Sept. 11, was de. 
voted almost exclusively to discussions of prob- 
lems incident to the Lumber Code. One of the 
principal speakers was R. G. Rosson, of the | 
Lumber Code Authority. In introducing Mr, 
Rosson, Chairman FE. B. Martin said: 

This 18-year-old association met on Aug & 
25, six days after the President signed the & 
Code, declared its allegiance to all provisions § 
of the Code and, so far as actually developed 
facts are ascertainable, the persons within 
this jurisdiction have done as fine a job of 
conforming to the Code as any agency under 
the entire NRA has done. 

Among the subjects discussed were export 
prices, custom operation, resawn lumber com- 
petition, self-use of veneer, and length of con- 
tracts. 


Middle Atlantic Discusses ''Whole- 
sale" Definition; Housing 
Campaign 
BaALtiMorE, Mp., Sept. 24.—At a meeting of 
the executive committee of the Middle Atlantic 
Code Authority, held in Philadelphia last Sat- 
urday, and attended by Bruce Helfrich, of 
George Helfrich & Sons (Inc.), Baltimore, who 
is the executive of the Baltimore Code Author- 
ity and holds a similar position with the Mid- 
die Atlantic body, a number of matters of spe- 
cial interest to the lumber trade were discussed, 
and a motion was passed that it was the sense 
of the Middle Atlantic committee that a defini- 
tion of “wholesaler” “retailer,” is essential to 
the realization of substantial benefits from the 
Code. There was a general disposition to favor 
the Code but any minimum price arrangement 
or other proviso, it was held, would prove dis- 
appointing in its results without the fixing of 
classifications, because of the prevailing uncer- 
tainty and the consequent evasion of restric- 
tions. Unless this uncertainty is removed and 
the resultant confusion is terminated, the Mid- 
Atlantic Association might, in the opinion of 
some of those present, as well relinquish its 

Code Authority as of no value. 

Another topic under consideration was the 
Government’s housing campaign. Differences 
of view also developed, though the members of 
the committee were generally disposed to re- 
gard the plan as having real merit. Some there 
were who held to the view that the process of 
getting money for improvements from the Gov- 
ernment was too complicated, while others in- 
clined to the belief that the financing of such 
betterments could be accomplished _ readily 
enough. 

In order to set at rest the doubts entertained 
relative to the functions of the Code Authority, 
and the possibilities of helpful action by other 
agencies, it was decided that the association 
shall put into the field a number of speakers 
whose duty it will be to appear before the vari- 
ous units and explain to them the potentialities 
of the association as distinct from the NRA, 
and also to point out how the work of the asso- 
ciation and the NRA is intertwined. In pursu- 
ance of this program of education, Fred Lud- 
wig will address members of the Maryland For- 
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est Products Association next Thursday eve- 
ning at the Stafford Hotel, with special refer- 
ence to the benefits to be derived from the hous- 
ing program by the trade; Mr. Helfrich will 
make an address in Scranton, and L. Alan Dill, 
the chairman of the local Code Authority, is 
delegated to visit another town on a similar 
mission. 





Coast Loggers Congress to Be 
Silver Anniversary 


PorTLAND, Ore., Sept. 22.—The program for 
the twenty-fifth anniversary convention of 
the Pacific Logging Congress, to be held at 
Seattle Oct. 24, 25 and 26, is now suffi- 
ciently advanced to be outlined, according 
to A. Whisnant, secretary-manager. This 
session is to be a Silver Jubilee, and the 
proceedings will begin with a roll-call of the 
membership at the first meeting, 25 years 
ago, in 1909, also at Seattle. George M. 
Cornw2ll, then secretary, will call the roll. 
The roll-call will be followed by presentation 
of silver medals to members of the year 
1909. 

On the afternoon of Oct. 24, tractor and 
truck logging will form the topic for an 
open forum discussion, 

Thursday, Oct. 25, will be devoted to a 
trip to the operations of the West Fork 
Logging Co., at Mineral, and to the Peter- 
man Manufacturing Co.’s plant at Morton. 

At the Peterman camp, a demonstration 
will be made of selective logging with trucks 
and tractors early in the forenoon. At 9:30 
the Logger’s Special train will leave Mineral 
for a trip over the company railroad, to visit 
steam, tractor and bulldozer shows, when 
the following new equipment will be dis- 
played: Four Caterpillar tractors, 3 Cletrac 
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tractors, one Willamette-Hyster arch, 2 
Carco arches, one commercial double drum 
hoist on tractor, Carco double drum hoist 
on tractor, one Willamette-Hyster double 
drum hoist, and 3 or 4 bulldozers on dif- 
ferent sized tractors. 

One complete tractor side will be opened 
up on the company’s “highline,” consisting 
of two tractors with arches, one tractor with 
double drum colddecking, and one Diesel 
yarder swinging from colddeck. The out- 
put of the entire side is to be loaded by a 
Duplex loader. A Reed-Prentiss falling and 
bucking saw on a 20-Cletrac, and a Dow 
tree falling saw, will be exhibited. 

The program now under preparation for 
Friday, Oct. 26, includes discussions of the 
operations witnessed on the field day trip, 
and an open forum on logging rules under 
article 10 of the Code. 





Wisconsin Supply Men Elect 


MILWAUKEE, WIs., Sept. 24.—Officers of the 
Builders Supplies Dealers’ Association of Wis- 
consin were re-elected at the annual meeting 
held here Sept. 17. They are Garry L. Jacobus, 
Wauwatosa Fuel & Supply Co., Wauwatosa, 
president; R. C. Brown, jr., Cook & Brown Co., 
Oshkosh, and Walter W. Lang, Northern 
Supply & Fuel Co., Superior, vice presidents ; 
Leland A. Wells, Wells Coal & Dock Co., 
De Pere, secretary; and Thomas G. Morris, D. 
P. Wigley Co., Racine, treasurer. The board 
of directors includes the five officers and Ferd 
Dunnebacke, Dunnebacke Co., Kenosha; Roy 
Drives, J. B. Drives Sons Co., Madison; W. R. 
Kowalke, Roth Builders Supply Co., Sheboy- 
gan; and Phil J. Bliffert, Tews Lime & Cement 
Co., Milwaukee. George A. Olsen, Milwaukee, 
is executive secretary. 


Wholesale Distributing Yards in Annual 


CINCINNATI, Sept. 25.—From far and near 
the hardwood clans are trekking to Cincinnati, 
which this week becomes the hardwood capitol 
of the nation. Fully 500 dealers and producers 
from every State are expected, including hard- 
wood men from two provinces in Canada, from 
Cuba and perhaps from the Philippines. 


The first delegation to get down to business 
today was the National Wholesale Lumber Dis- 
tributing Yards Association, virtually all of 
whose members are members of the National 
Hardwood Lumber Association which will 
convene Thursday morning for a two-day con- 
vention. 

The morning session was executive, at which 
the President, D. Carlyle MacLea, MacLea 
Lumber Co., Baltimore, gave a history of the 
organization of the association at a meeting in 
Washington last October. He said this was 
the first annual convention of the organization, 
which since its initial conference, had grown to 
national proportions and hoped in time to em- 
brace all the hardwood yards of the nation. 


The Organization and Its Objects 


A small group of hardwood yard owners met 
at Washington, he said, when it seemed that 
there was a tendency on the part of various 
lumber code authorities to ignore the existence 
of the wholesale distributing yards. Mr. Mac- 
Lea was elected president of this group and J. 
Jackson Kidd, jr., Kidd & Buckingham Lum- 
ber Co., Baltimore, secretary. It soon became 
apparent that the reason the wholesale distribu- 
ting yards had been ignored was because they 
had no organization to represent their cause. 
The initial meeting was attended by only a few 
wholesalers but it managed to impress the trade 
with the fact that the distributing yards had 
been the pioneer merchandisers of the products 
ot the hardwood mills. The association was 
able to impress distributing yards in all parts 
of the country with its seriousness of purpose 
and President MacLea stated that its member- 


ship now includes a majority of the yards im- 
mediately eligible. 


Fights for Recognition 


The afternoon session was turned into an 
open forum. The nature of the organization 
was explained as well as its fight to obtain rec- 
ognition of the wholesalers and to bring about 
an accurate definition of the wholesale yard as 
distinguished from a retail yard. 

It was shown that the members are operators 
of wholesale lumber yards, dealing primarily 
in hardwoods. They have large investments in 
yard stocks of lumber and in plant and equip- 
ment. Many of these yards date back more 
than half a century in their business history. 
They are not engaged in the retail business, but 
sell lumber to retailers. Through many years 
of service they have established close relations 
with industrial and fabricating trades, including 
railroads, shipbuilders, millwork plants, interior 
trim plants, furniture factories and Govern- 
mental purchasing agencies. Wholesale lum- 
ber distributing yards differ from ordinary 
wholesale lumber dealers in that practically 
none of the latter maintain large stocks of lum- 
ber available for immediate local distribution. 
These yards perform a special service in their 
communities in that they carry large stocks of 
hardwoods available to retail lumber dealers, 
who find it economically prohibitive to carry 
large selections of such woods. For this reason 
they are often called upon by Governmental 
agencies, railroads and industrial plants etc., to 
give immediate delivery of stocks which can 
not be duplicated by ordinary lumber wholesal- 
ers or retail lumber dealers. This is particu- 
larly true of many varieties and dimensions that 
are extremely difficult to obtain elsewhere. 


Show Windows for the Mills 


These wholesale yards constitute permanent, 
substantial and reliable “show windows” and 
selling mediums for the mills. 


(Continued on Page 59) 
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ews Notes About the Codes 


What Will Happen If Minimum 
Code Prices Are Abolished? 
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Memphis, Tenn., replied 
Abolishing minimum prices will cause 


aterial drop in prices, also a slowing up 


of sales until the market becomes somewhat 
settled If minimum prices are abolished 
production control also will be abolished, as 
operators will be compelled to increase pro- 
duction in order to lower costs, and thus 
meet the lower price level The industry will 

ntinue to sustain heavy losses until such 


demand for 
prices. 

Major E. G. 
Lumber Co., Tacoma, 
queries, said 

Minimum 
shed. West 


lumber justifies in- 


reases in 


Paul & Tacoma 


replying to the 


Griggs, St. 


Wash., 


code prices 
Coast 


have not been abol- 
Lumbermen’s Association 
directors approve the action taken at a 
vious meeting. It is difficult to prognosti- 
ate the future, but I anticipate adherence 
and co-operation of other districts after the 
meeting in Chi October Person- 
ally, I think all should adhere to the Code 
as established until joint action is taken to 
either support the Code in its 
eliminate it 


pre- 


ago on 


Code Authority to Meet in Chicago 


[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, Sept. 25.—J. D. Tennant, 
chairman of the Lumber Code Authority, has 
called the Authority to meet at the Stevens 


Hotel in Chicago on Oct. 3 
activities of the Authority 
divisions and sub-divisions.” While no official 
announcement has been made, it is understood 
on the highest authority that the question of 
removing prices from the code is the main rea- 
son for the meeting. However, lumber authori- 


“to co-ordinate the 
and of the several 


entirety or 


ties refused to confirm this. The question of 
compliance and other acute code questions will 
be taken up. Each of the divisions and sub- 
livisions of the code administration has been 
urged to send its governing board or execu- 
tive committee to the meeting, and any lumber 
manufacturer or dealer may attend who wishes 
to do so. 

This conference 
all its divisions, will be the first gather- 
ing of its kind, was recommended by the Na- 
tional Control Committee of the Authority now 

session here. 


Vote Ten to Eight to Maintain Price 


of the entire 
which 


Authority and 


Section 
spe al telegram to AMERICAN LUMBERMAN] 
PORTLAND, OreE., Sept. 25.—Aiter an all day 


session, with about 


200 present arguing for or 
against rescinding NRA lumber code minimum 
price provisions, the board of trustees of the 
West Coast Lumbermen’s Association voted ten 


to eight to reaffirm the code in its entirety un- 
til the Chicago meeting on Oct. 3 of the Na- 
tio al Lumber Code Authority, which as many 
members of the board as possible will attend, 


in accordance with motion passed aiter motion 
to rescind minimum code price was lost by this 
margin Of two yotes., 


Immediately after these motions, with the 
board open executive session, a grt up of 
twelve mills petitioned for a special stockhold- 


ers’ meeting in Tacoma as possible 


soon as 


after the Code Authority meeting in Chicago 
“tor the purpose of determining whether the 
present officers and trustees fairly represent 


that which is for the best interests of the asso- 
ciation and whether it is advisable to continue 
the existence of the West Coast Lumbermen’s 
Association, and to consider other thing 
that may come before the said meeting.” 

\ motion to this effect was carried with the 
understanding that a reasonable time be given 
for the board members to return from the Chi- 
cago meeting. 

The defeated motion for rescinding the mini- 
mum code price provided for petitioning the 
Lumber Code Authority to eliminate Article IX 
from the code. 


any 


Fails to Make Case Against 
Minimum Hardwood Prices 


WASHINGTON, Sept. 24—Due to an apparent 
misunderstanding as to the authorized scope 
of the NRA public hearing held Sept. 19 on 
objections by the Furniture Code Authority 
to minimum prices established for items and 
classifications of lumber and timber prod- 
ucts under the administrative order of July 
16, the hearing, after four hours of what 
NRA Deputy Administrator E. A. Selfridge 
considered irrelevant testimony offered by 
furniture manufacturing interests, was de- 
clared adjourned subject to the call of the 
Administrator. 

From the outset the briefs read and oral 
statements made by protestants dealt almost 
wholly with the inclusion of price regula- 
tions as a part of the Lumber Code, whereas 
Deputy Administrator Selfridge, 


who pre- 
sided, insisted that the subject matter de- 
scribed in the official notice of the hearing 
limited it in scope to evidence concerning 
such prices on specific items as the Furni- 
ture Code Authority considered objection- 
able. More than a dozen times the deputy 
administrator checked those offering testi- 
mony with the statement that they were 


wandering far afield and were not present- 
ing factual data to show that any partic- 
ular prices included in Lumber Code sched- 
ules were unreasonable or unjustified. 
Excepting two or three price citations 
made by the furniture interests, however, 


the testimony from that side continued t 
offer no more than an attack on the mip; 
mum cost-protection price principle in gen- 
eral. It finally became so clear to the dep. 
uty administrator that the furniture peopl 
were not prepared to testify within the des. 
ignated scope of the inquiry, that he de. 
clared further discussion futile and adjourned 
the hearing 


Box Makers Discuss Industry 


Problems 
[Special telegram to AMERICAN LUMBERMAN] 
* N Ore., Se 25.—The P { 
ORTLAND, RE., Sept. 25 1e =©Portland 


group of the Pacific Northwest Wooden Box 
Association met here today and heard Louis F 
Powell, president of the National 1 Wooden Box | 
Association, speak of the workings of the box | 
makers’ NRA code. C. D. Hudson, manager 
of the National association, also addressed the 
group. Mr. Powell said that 90 percent of the 
industry favors a continuation of the code. To- 
day’s meeting was to work out problems it js 
thought the industry itself can solve. 





Reports Retail Lumber 
Mark-Up Fair 


WASHINGTON, Sept. 23. — The new moda 
mark-up on lumber under the Retail Lumber 
Code puts all items on an equal basis as to 


percent of mark-up, is more favorable to the 

consumer than the previous mark-up, and is 

reported “fair and proper” by the NRA Re. 

search and Planning Division, according to a 

report to the National Control Committee of 

the Lumber Code Authority on a study of the 
methods used in determining and applying re- 
tail prices for lumber and competing products 
made by the Authority's trade practices depart- 
ment in collaboration with the Retail Lumber 

Code Authority. 

Though the study was authorized by the Con- 
trol Committee on March 31 a final report was 
deferred until this time in order to take into 
account the new retail lumber modal mark-up 
which became effective the latter part of June. 
R: iV Weiss, chief of the LCA Trade Practices 
Department, in a summary of the report under 
headings indicated by the Committee’s order 
as the principal considerations to be studied, 
made the following statements: 

1. Give lumber mark-up as lumber sub- 
stitutes.—This has been done as compet- 
ing materials must now carry equal mark- 
up with lumber. 


same 


and items the 
ark-up.—The new mode 
as to percent 


2. Give 


same 


various lumber species 
percent of n 


puts all items on equal basis 


of mark-up 

Make price lists sufficiently complete to 
avoid discrimination against important 
species by omission.—The new mode pro- 
vides a mark-up for all items. 

4. Secure fair treatment for small mills 
which retail in small local communities 
where impractical to secure retail prices 
obtainable in larger towns and cities of 
districts —The present procedure is that 


sawmills desiring exemption from the Re- 
tail Code must apply to Divisional Agency 
of LCA which in turn applies to Divi- 
sional Agency of the Retail Code, any 
igreement to be ratified by both the Lum- 
ber Code Authority and the Retail Code 
Authority subject to disapproval by NRA. 
A more direct and expeditious method is 
now in process of negotiation between the 
two Code Authorities. 
5 Avoid percent of mark-up so great as to 
throttle market.—The NRA Research and 
Planning Division has approved the new 
modal mark-up and has been quoted 4s 
saying that the mark-up is a fair and 
proper one. It differs from the previous 





mark-up in that retail prices based on not 
exceeding $40 per M wholesale delivered 
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VERY owner of a weather-worn frame 

or stucco building is a prospect for 
Eternit Asbestos Cer ment ‘Brick Type” 
Siding —for this home building and modern- 
izing ‘product has the many ‘advantages of 
bric Kk veneer at a low cest. 


Made of age-enduring cement and fire- 
proof asbestos, it guarantees weather pro- 
tection, reduces fire hazards. eliminates 
frequent paintings, increases comfort 
through insulation and lowers fuel costs— 
sales features that open property owners’ 


pocketbooks. 


Study the application features—then see 
samples of this remarkable product that is 
winning new thousands to modernize. Good 
looking — inexpensive — non-competitive. 
Get on “the ground floor. It’s a money maker. 
Clip and mail the coupon! 








of Eternit Asbestos Brick 
Type Siding. Also—Persuasive 
Sales Literature Will Start 
You Selling this non-competi- 
tive Money Maker. 
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Asbest« 


Sidings 


“Newtile™ and 


Mail the coupon NOW. “Newmarble” 







of Eternit Asbestos 
Siding Win Modernizing Dollars 


or 
(2) 
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These Umazing Sales Seatures. 


‘BRICK - TYPE” 





Fibres. 


x 945", 


Popular, rough Textured 
Cement “Bricks” in Rigid 


Three-in-One Strip— 


. . a Produet of 


Ru-ber-oid Genius. 


AGELESS AND FIREPROOF — Ingredients: 
Portland Cement, reinforced with Asbestos Rock 


TAPERED CONSTRUCTION — Brick faces 
slightly elevated so that finished job looks — 
real brick. Strips 6" x 30” contain 3 Bricks : 


ROUGH BRICK TEXTURE — Exposed area of 
siding faithfully reproduces rough brick. 


BRICK COLORS—Redtone and Buff with Dark 
Gray mortar joints. The mineral oxide colors are 
an integral part of the siding. 


EASE OF APPLICATION—Self-spacing, self- 


aligning. Soldier courses for base and over win- 


dows—corner pieces mitered for perfect fit. 


DOUBLE MARKET — A volume producer for 
re-siding work, but equally efficient for new con- 


struction. 


The RUBEROID Co. 


ROOFING AND BUILDING PRODUCTS 


ys-Cement > 


Asphalt Shingle- 
and Roofings 


Built-Up Roofing 


Materials 


Safe-n-Dry 


RU-BER-OID’S NON-RECOURSE FINANCE PLAN GETS THE BUSINES 


oe ee A A A A SS KS a; 


ew @ Free Display Samples —e L 


0 


Sheathing Paper * 


ZZ 


ETERNIT, Division OF THE RuBEROID CO. A.L.-9-2: 
500 Fifth Avenue, New York City, N. Y. 

Please send full particulars about Eternit Asbestos Cement 
Brick-Type Siding. Check if you also wish information about 
other Ruberoid products. 


TO calcite atic tica tact lae elaine earasin abstained 
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price are reduced, whereas over $40 they 
are advanced. This is more favorable to 
the consumer as the bulk of the lumber 
used in building construction, such aa 
framing, sheathing, joists, sills, etc., falls 
in the class of $40 per M or less. 


“While the retail code provides that a dealer 
may not sell at less than cost,” Mr. Wiess com- 
ments in his summary, “and he may therefore 
sell at any price he choose above cost, I think 
it may be safely left to competition to deter- 
mine how much more than cost retailers 
will ask. Under our own Code, our experience 
is that the minima are the maxima with the 
small amount of business now being offered.”’ 


Actively Enforcing Compliance 


WASHINGTON, Sept. 26.—The increasing 
number of court actions, convictions etc. for 
violations of the Code indicate that the National 
Recovery Administration is becoming unusually 
active in enforcing compliance. In fact, it is 
felt that this now is the most important job of 
NRA, and these activities indicate that the 
promise of strict enforcement recently made will 
be carried out. 

It is reported from Jackson, Miss., that two 
groups—one representing the Southern Pine 
Association, the other the Hardwood Manu- 
facturers’ Institute recently started south 
and north from that city to make a clean 
sweep of Mississippi, to round up all Code 
violators and file complaints against them. Ac- 
companying this group were representatives of 
the Federal Trade Commission, the National 
Recovery Administration, and other govern- 
mental agencies. It is expected that when this 
work is completed in Mississippi, the same pro- 
cedure will be followed in other States. 


Last Quarter Quotas 
Are 22 Percent Less 


WASHINGTON, Sept. 24.—The national control 
committee of the Lumber Code Authority an- 
nounced today the lumber production quotas of 
the various Divisions and Subdivisions for the 
last quarter of 1934. The total “regular quota,” 
based on expected world consumption of United 
States lumber, was fixed at 3,540,000,000 feet, 
of which approximately 620,000,000 feet is for 
hardwoods, and 2,920,000,000 feet for softwoods. 

After allowing for certain deductions, on ac- 
count of over-cut of particular quotas in the 
current quarter and other reasons, the actual 
net lumber production for the last quarter was 
reduced to 3,073.500,000 feet, as compared with 
3,532,000,000 feet for the current quarter. This 
total is divided into 2,596,200,000 feet for soft- 
woods, and 477,300,000 feet for hardwoods, as 
compared with 3,170,000,000 feet and 662,000,000 
feet, respectively, for the present quarter. 

The distribution of the total allocation of 
production among the various lumber Divisions 
and Subdivisions is as follows: 








Softwoods 

Million 
Division Feet 
ee 818.5 
West Coast Logging & Lumber......... 868.9 
Tillamook-Burn ....... ss ish dete deta oo aie ecu 43.0 
Western Pine .............. 592.6 
EE % oo 0 io oe vse bo aaa:di<d Ae e www didaene 80.0 
oo” ee 45.0 
PT POE ccedediencsiesbiveeraterees 10.0 
Northern Hemlock ...........ceeceeeee 45.4 
Northeastern Softwood ............000. 67.8 
Appal. & Southern..............00eeeee 21.0 
Sustained yield ..... 4.0 

Total softwoods.... 2596.2 

Hardwoods 

Appal. & Southern Hardwood...... 320.0 
Northern Hardwood ............-ecee0e8 73.3 
North Central Hardwood............... 24.7 
Northeastern Hardwood.............. 43.4 
DD Cac sabitidhtdereeevsonne<euwee we 4.4 
Miscellaneous Hardwoods ............. 10.5 
PE PEE catnciednnteckcavewmecwer 1.0 

Total hardwoods..... bs Sinieia's 477.3 

es Gee SP ec accckcceunseve 3073.5 


_ The items of “sustained yield” refer to addi- 
tional allowances to individual operators in 


various Divisions, as premiums for entering 
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upon sustained yield operations, which are the 
forestry objective under the Lumber Code, as 
compared with the traditional method of clear 
cutting. The Tillamook burn item allows for 
salvaging operations in an area in Oregon 
burned over in August, 1933. 


Timber Products Allocations 


In addition to the lumber proper quotas, the 
following allocations were made for timber 
products : 


Division or Subdivision Quota 
CO Pee x nnccnanees 36 MM feet 
Maple, Beech & Birch 
aes 17 MM feet 
Wet COoeet EGG. ccccccess 990 MM ft. log scale 
(Exclusive of Tillamook 
urn) 
Red Cedar Shingle: 
ED bc hve hw one n aah 750 M Squares 
Canadian ..............250 M Squares 
MM feet 


Redwood Split Products.. 9 
Redwood Shingles 40 M Squares 
Ee WOE ose ceccenaea 75 MM feet 
Plywood Package ....... 75 MM Sur. Sq. Ft. 
(Plywood and Cleats) 
Eastern Shook and 
Wooden Box group..... 


Code Authority Justifies Restriction 
of Production 


WASHINGTON, Sept. 26.—In reducing the 
lumber industry’s authorized production volume 
for the fourth quarter of 1934 by 22 per cent 
under that of the third quarter, the Lumber 
Code Authority was prompted largely by the 
fact that stocks on hand at the mills, with the 
single exception of Aug. 1934, have steadily in- 
creased month by month since the depression 
low point for that factor was recorded in July, 
1933. 

It is, of course, hoped that the August de- 
cline of 5 per cent in accumulated stocks will 
prove the beginning of a downward trend that 
will be maintained until a proper balance can be 
established between production and demand, and 
inasmuch as increased demand anticipated from 
the better housing program could not be ex- 
pected to affect mill stocks markedly during the 
first few months of the campaign, the Lumber 
Code Authority has felt it wiser to correct the 
mill stock situation by direct and immediate 
action. 

On July 1, 1933, mill stocks were 7,650 mil- 
lion feet; on Jan. 1, 1934, they were 7,790 mil- 
lion feet; on July 1, 1934 nearly 8,500 million 
feet. Aug. 1, 1934 stocks were reported as 90 
million feet above those of July 1, 1934. As far 
as may now be determined, however, Sept. 1 
stocks were about 5 per cent under those of the 
month before, totaling approximately 8,200 mil- 
lion feet. In 1929 stocks were about one-third 
of production; now they are approximately one- 
half of the estimated output of 1934. 

Lumber shipments during the second quarter 
of 1934 and in July were seriously curtailed in 
the West Coast producing regions by the long- 
shoremen’s and other strikes. Drouth has been 
a factor in reducing demand in a wide section 
of the country. Still another early summer 
factor, delaying orders from the retail trade, 
was the long delay in authorization of antici- 
pated reduction in minimum cost-protection 
prices f. o. b. mill. The lower schedules did 
materialize on July 16 when the Lumber Code 
Authority was finally permitted to announce a 
10 per cent reduction as an aid to stimulating 
demand under the liberal financing provisions 
of the Federal Housing Act. 

Production control became an_ established 
practice in the lumber industry when the Lum- 
ber Code went into effect on Aug. 22, 1933. 
The Lumber Code Authority, in fixing regional 
production quotas, has been inclined to liber- 
ality primarily for the purpose of furnishing 
employment to maximum number of workers at 
mill and timber operations. Moreover, the hope 
has been constantly entertained that demand 
would pick up, through an increased volume of 
construction. While that hope is now held more 
strongly than ever the Authority has felt that 
under the circumstances both employers and 
employees can be best served by curtailing pro- 
duction with a view to an immediately improved 
relation between shipments and production. 


41.4 MM feet 


September 29, 1g 
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This Company Has No Branches 


From George D. Lucas, vice president, Cap, 
field Lumber Co., Omaha, Neb., the America, 
LUMBERMAN has received the following com. 
munication, with reference to a report under , 
Washington date line, published in the Sept. 1; 
issue: 

On page 36 of the Sept. 15 issue of th 
AMERICAN LUMBERMAN you mention a perma. 
nent injunction against the Canfield Lumber 
Co., of Omaha, Neb., and state that another 
suit is pending against the same company in 
Kansas City, where another branch of the 
company is located. This is a mistake whic) 
we would like to have you correct, as this 
company has no branches. It is a sma § 
Nebraska corporation, of which the writer jg 
manager and principal stockholder. 


Don't Need Secretary Now 


BALTIMORE, Mp., Sept. 24.—The services oj 
Ivan Brent, who for some months has beep 
secretary of the local code authority and has 
had charge of the details of the office of the | 
Forest Products Association, have been dis- 
continued. The reason for the action, local 
lumbermen state, is the confusion that prevails 
in the trade as a consequence of the failure to 
define exactly what is a wholesaler and what 
constitutes a retailer, and of other complica- 
tions which have lessened general interest jn 
the code and in the regulations it seeks to im- 
pose. 


Retail Code Chairman Takes 
Sick Leave 


Wasuinocton, D. C., Sept. 27—Homer W. 
Ballinger, chairman of the Retail Lumber Code 
Authority, who has not been well for some little 
time, left here yesterday for his Ohio home for 
a month’s rest. Mr. Ballinger has been going 
a ever since the Code Authority was organ- 
ized. 

In the meantime, Hawley W. Wilbur, of West 
Allis, Wis., recently appointed vice chairman 
of the Code Authority’s executive committee, is 
here and will act for Mr. Ballinger during his 
absence. 


Petitioners Failed to Appear 


WASHINGTON, Sept. 24.—Because none of the 
six Tennessee and Arkansas manufacturers 
claiming to speak also for 160 other southern 
producers who had petitioned for exemption 
from minimum prices set for lumber items on 
July 16 by the National Recovery Administra- 
tor, appeared at the hearing set for Sept. 17, 
Deputy Administrator A. C. Dixon adjourned 
the hearing and announced that unless further 
briefs were filed by Oct. 5, he would recom- 
mend denial of the petition. The six firms who 
had filed the petition were the Hyde Lumber 
Co., Mississippi Valley Hardwood Co., C. W. 
Parham Lumber Co., Bellgrade Lumber Co, 
and Shannon Brothers, of Memphis, Tenn., and 
Lee Wilson & Co., Wilson, Ark. 


Resign From Retail Code Authority 


Wasuincrton, D. C., Sept. 24.—Frank Carna- 
han, secretary, and L. P. Lewin, treasurer, of 
the National Retail Lumber Dealers’ Associa- 
tion, have both resigned as secretary and treas- 
urer of the Retail Lumber Code Authority, be- 
cause of press of other business. 

Paul Collier, of Rochester, N. Y., has been 
appointed secretary of the Code Authority, re- 
placing Mr. Carnahan, and Joseph Galliher, of 
this city, will replace Mr. Lewin as treasurer. _ 

C. L. Adams, who has been vice chairman 0! 
the executive committee of the Retail Lumber 
Code Authority. has resigned from the execu- 
tive committee, but will remain on the Code 
Authority, while Hawley W. Wilbur will be 
vice chairman of the executive committee, tak- 
ing the place of Mr. Adams. George D. Rose, 
of Dubuque, Iowa, has been appointed member 
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of the executive committee to fill the vacancy 
caused by the resignation of Mr. Adams. — 
At the time of resigning as secretary of the 
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Code Authority, Mr. Carnahan moved the 
offices of the retail association from rooms ad- 
‘oining the Code Authority to another floor in 
the Union Trust Building, where he will have 
more room to expand as needed. 





Advised of Redwood Appointment 


San Francisco, Cair., Sept. 22.—Secretary 
|. W. Williams of the California Redwood As- 
sociation has been advised by Deputy Adminis- 
trator E. A. Selfridge, of the appointment of 
Hewitt Davenport, of San Francisco, as deputy 
administration member of the Lumber Code Au- 
thority for the redwood division. _Mr. _Daven- 
port has been a resident of San Francisco for 
eighteen years. For twenty years he was presi- 
dent of the Keystone Investment Co., and since 
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then he has been associated with George E. 
3illings Co., insurance brokers and adjusters. 


Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that 
revenue freight for the two weeks ended Sept. 
15, 1934, totaled 1,208,716 cars as follows: For- 
est products, 42,030 cars (a decrease of 1,200 
cars below the amount for the two weeks ended 
Sept. 1); grain, 69,678 cars; coal, 217,319 cars; 
coke, 10,380 cars; ore, 51,859 cars; livestock, 
71,002 cars; merchandise, 305,289 cars, and 
miscellaneous, 444,159 cars. The total loadings 
for the two weeks ended Sept. 15 show a de- 
crease of 42,580 cars below the amount for the 
two weeks ended Sept. 1. 


National Code Control Committee 
Makes Important Decisions 


WASHINGTON, Sept. 26.—The National Con- 
trol Committee of the Lumber Code Authority, 
which has been in session here since Sept. 10, 
has considered many problems and has made 
a number of important decisions. Among prob- 
lems considered and actions taken were: Price 
protection provided against competitive imports 
ior Northeastern domestic spruce lumber; au- 
thorized new formula for allocating production 
in the West Coast Division; favored new rule 
for freight rate absorption; favored revival! of 
unused portions of quotas; added Alaska to the 
Red Cedar Shingle Division; denied an appeal 
for abandonment of price control in export 
trade beyond the price f.o.b. cars port; denied 
petition of the Pacific Northwest Loggers’ As- 
sociation for permission for any one eligible 
to exceed his fourth quarter allotment by not 
more than one-third, such excess to be deducted 
from his first quarter allotment for 1935. It 
requested NRA to alter the present schedule 
of discount differentials as between western 
Ponderosa pine house doors and house doors 
of Douglas fir, spruce, yellow pine and redwood, 
so that no difference in discounts would exist in 
No. 3 grade; discounts in No. 2 grade Douglas 
fir, spruce, yellow pine and redwood would be 
no more than one point longer than those for 
Ponderosa pine, and discounts in No. 1 would 
he no more than two points longer. 


Differential for Log Run Spruce Imports 


_A resolution with respect to protection for 
Northeastern domestic spruce lumber against 
imports from Canada requested that the admin- 
istrator be requested to approve the following 
regulations and price differentials: 

Spruce lumber shipped by water to retail 
or wholesale distributing yards and to con- 
centration yards within the Northeastern 
Softwood Division, for actual yarding there 
and for resale and reshipment without fur- 
ther working or fabricating than grade re- 
finement, resawing and dressing, on orders 
specifying full run of the log with respect 
to widths and lengths, and shipment in lots 
of 200,000 feet or more, may be sold at $2 per 


thousand less than the established mini- 
mum prices applicable thereto: provided, 
however, that with respect to such ship- 
ments of foreign origin, this differential 
Shall apply only when the shipper, or the 
Wholesaler as his agent, shall enter into 
written agreement with the administrative 


agency of the Northeastern Softwood Divi- 
sion to report all such orders and shipments 
to that agency, in such form as may be pre- 
scribed by the agency. 


Wholesales Want to Sell f. o. b. Mill 


_ The new formula to be worked out for allot- 
ing production in the West Coast Division 
would give more weight to past annual pro- 
duction of individual operations. 

Responding to a request from the National- 
American Wholesale Lumber Association for a 
revision of Southern Pine Bulletin LCA No. 
8, Vol. IT, page 25, rule 11, to accord whole- 








salers the privilege of making f.o.b. mill sales to 
the United States Government, the committee 
recommended that application be made to NRA 
for the revision “provided, however, that such 
sales shall not be construed as commercial 
sales permitting the quotation by manufacturers 
to the Government of a price lower than ob- 
tains on basis of established minimum prices 
published in LCA price bulletins.” 


Freight Absorption Rule Revised 


Acting on appeal from the Clover Valley 
Lumber Co., Loyalton, Calif., upon the denial 
from the Western Pine Association of its re- 
quest for authority to absorb approximately 35 
cents per thousand feet when shipping to At- 
lantic coast points by rail and water, the com- 
mittee unanimously decided to request NRA to 
approve a revision of paragraph 4(b), LCA 
Bulletin No. 24, Vol. II, by eliminating the 
last sentence and substituting therefor “sales 
for shipment via the Morgan Line shall be 
made on the same basis as those for combined 
rail and water shipments by intercoastal de- 
livery.” 

Shipping to Own Warehouse Not 
Consignment 


Acting on a petition that where manufactur- 
eis’ branch warehouses or supply depots are 
established, they shall be on the basis of mer- 
chandising establishments in the community 
when owned and operated by the manufacturers, 
the committee passed a resolution : 

That consignment shipments are 
mitted under the Code. 
ment made to a yard or warehouse leased 
or owned by the shipper, except in retail 
lumber establishments, is not a consignment 
shipment. The shipper can make any ar- 
rangement he sees fit to sell the stock of his 
own, either by salesmen employed by him, 
by wholesalers, or by commission salesmen. 


not per- 
However, any ship- 


Co-operation of the retailers was requested 
in securing the adoption of a similar provision 
by the Retail Lumber Code Authority. 


Minimums for Sound and Square Edge 


Acting upon a request from the Southern 
Pine Division to have minimum prices desig- 
nated for sound and square edge dimension, 
joists, plank and timbers, the committee, with 
one negative vote, directed that application be 
made to the NRA division administrator to 
establish minimum prices on those items (items 
at present unlisted in the price bulletins) at a 
point half way between prices on No. 1 and 
No. 2 for dimension, and on basis of No. 1 
common shortleaf for plank and timbers, pro- 
vided, however, that not more than 60 percent 
of No. 1 grade be used in filling any order. 


By unanimous vote, the committee denied the 
request of the Western Pine Division that lum- 
ber cut for use by an operator in his own log- 
ging and milling operations shall not be charged 


against his production allotment. 
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SUDDEN 


Southern Pine 


and Hardwoods 


We offer a quality assort- 
ment of Southern Pine and 
Hardwoods plus an organiza- 
tion all set to show you the 
real meaning of “Sudden 
Service.” Anything you want 
as you need it, in mixed cars 
of yard stock, mouldings, red 
fence, wagon and dimension 
oak. Bright, dry lumber. 
All items of No. 3 and Bet- 
ter, steam kiln dried. Mills 
at Keltys, Conroe, Ewing and 
Clarksville, Texas. 


Write or 
tion. 


wire for quota- 





ANGELINA COUNTY 


LUMBER COMPANY 
Keltys, Texas 





Keep ’em Going — 
. The “ HOUSING ACT” has started 
things — Be ready with 
OCKWOOD 
OAK FLOORING 


SOFT TEXTURE UNIFORM COLOR 
Ask for Stock and Price List 

GEO. C. GRIFFITH STAVE CO. 

1750 Ry. Exch. Bidg. ST. LOUIS, MO. | 








BALSA WOOD 


PURPLEHEART SATINWOOD 
PRIMAVERA SNAKEWOOD 
ROSEWOOD GUAYACAN 


and other tropical woods. Spot and for fu- 


ture shipment. 


F.C.LUTHI & CO. 











431 Balter Bldg., New Orleans, La. 














Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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This extensive Mexican plant, which about eight years ago built a battery of Moore natural-draft dry 


of Moore reversible cross-circulation kilns 


kilns, following a fire has installed a new battery 
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Mexican Plant Installs Modern Equipment 


largest and most modern lum- 
plant in the Republic of 


Said to be the 


ber Manulacturing 


Mexicc, the Durango Lumber Co., of El Saito, 
Durang‘ Mexic: . recently has completed re- 
building its plant that was destroyed by fire last 
year and has included in its equipment a modern 
battery of Moore reversible cross circulation 
dry kilns. In addition to its sawmill, the 


Durango Lumber Co. has a modern box factory 
with capacity of 2,000,000 feet per month on a 
two-shift basis, and it employs approximately 
1,400 workmen in its sawmill, factory and log- 
ging operation. This company manufactures 
pine and oak lumber, boxes, ties, posts, poles, 
shakes, etc., and its products are distributed in 
the northern part of the Republic of Mexico, 
including the Pacific and Gulf Coast and Lower 
California. About eight years ago this com- 
pany built battery of Moore natural drait 
kilns, but its new kilns are of the Moore re- 
ersible cross circulation fan type. These new 
kilns are 12 feet wide by 104 feet long, and by 
stacking tight edge-to-edge they get about 
10.000 feet capacity per room. Kilns are equipped 
with 48-inch fans, the large volume of air and 
fast reversible circulation enabling them to pro- 
duce high quality seasoning on low temperatures. 
This modern drying system makes it possible 
to resaw the Jumber with a minimum of cup- 


ping or other degrade. The kiln buildings are 
constructed of concrete to track level and the 
walls above the tracks to the roof are con- 
structed of adobe. 

An interesting feature of the operations of 
this company is that it maintains uptodate free 





The new Moore reversible cross-circulation kilns 
of the Durango Lumber Co., El Salto, Durango, 
Mexico, are constructed of concrete and adobe. 
In the picture, reading from left to right, are: 
Pablo Galindo, R. Hoocks, G. E. Bridges, G. L. 
Navarro and C. H. Cooper, manager, and M. H. 
Johnson, who installed the dry kilns 


schools for its employees at El Salto and also 
at its logging camps. It also has a moderp 
hospital with a permanent and well trained 
medical staff at El Salto, which is located in 
the State of Durango. The plant is under the 
management of C. H. Cooper, assisted -y G. L, 
Navarro. C. E. Bridges is mill superintendent, 
Pablo Galindo is yard foreman and R. Hoocks 
is sawyer. 





bins Body Plant from 


Arkansas to Wisconsin 


MILWAUKEE, Wis., Sept. 24.—Part of the per- 
sonnel and equipment of the Seaman-Dunning 
Corporation at Pine Bluff, Ark., are being sent 
to the Milwaukee plant of Seaman Body Cor- 
poration, following announcement that the 
Arkansas plant is being shut down after several 
months of operations on reduced schedules. The 
firm handles wood for bodies of Nash and 
Lafayette automobiles. Frank J. Effland, mana- 
ger, and O. T. Walters, assistant manager, will 
remain in Pine Bluff about 60 days, after which 
they will be associated with Seaman in Mil- 
waukee. Machinery adapted to use of the Mil- 


waukee plant is being dismantled prior to ship- 


ment here. 














Prepare 


demand for small home plans. 


“Your New Home” 
that can be built at low costs. 


“YOUR NEW HOME” contains 


supplied at a nominal cost. 


home building. 





NOW! 


With the coming of the active operation of the Housing Act 
FHA-FSLIC to assist building new homes there will be a big 


is a plan book published by 
AMERICAN LUMBERMAN to assist lumbermen to meet 


this demand for moderate priced homes. 


24 small homes. 
the book. Just what YOUR trade is looking for. 


the 


Attractive homes 


They are real homes. 


The books can be purchased in large or small quantities either with name imprinted or without the imprint. 
Complete sets of working drawings are supplied at $3.50 per set. Electrotypes for advertising purposes are also 
Complete information is included in the book. 


“YOUR NEW HOME” will help lumber merchants advertise their yards as the logical source of information on 


WRITE FOR FREE SAMPLE COPY 


431 So. Dearborn St. American {umberman Chicago, Illinois 


G bid £4 


re Co teat ~ pt 


Real photographs illustrate them in 
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Two Piling and Log Specialists 
Form Company 


SeaTrLe, WaASH., Sept. 22,—Announcement 
has just been niade of a new firm in the ranks 
cf Seattle’s forest products industry : Mackie & 
Lewis, with offices at 414 American Bank Build 
ing. The principal products of the new firm 
are: Piling, spars, poles and logs, including 
veneer logs. The principals in the concern, 
Paul D. Mackie and Joseph H. Lewis, are pro- 
ducers and shippers in the domestic and export 

<ets. 
— the past fifteen years Mr. Mackie has 
been engaged in exporting piling, logs, poles 
and cedar lumber and shingles under the firm 
name of Mackie & Barnes (Inc.). He is also 
associated with his father and brothers in the 
Mackie Mill Co. and M-B Logging Co., 
operating on Grays Harbor. Following the 
war, Mr. Mackie was manager of the sawmill 
and logging operations for F. L. Sanford at 
Zona, Ia. 

Both Mr. Mackie and Mr. Lewis finished 
their education at the University of Washing- 
ton. During the war, Mackie was a captain in 
the 20th Engineers (Forest), and Lewis was in 
the Navy. 

For all his business life Mr. Lewis was asso- 
ciated with his father, the late B. A. Lewis, 





PAUL D 


JOSEPH H. LEWIS 


Two specialists in piling, poles and logs who 


MACKIE 


have formed Mackie & Lewis, of Seattle. 
Wash., to deal in these products. 


in logging and producing piling, poles and spars. 
The firm’s name is B. A. Lewis & Son. The 
new firm will continue both as producer and 
wholesaler of these products. 

They have a cut-off plant in Tacoma for 
grading and processing logs for export. They 
ship veneer logs, or peelers, to Germany, Italy 
and other European countries. To Japan, 
China, Australia and Holland they ship cedar, 
fir, hemlock and white fir logs. In the domestic 
trade they ship piling, spars and poles both by 
water and rail. They also do considerable pil- 
ing business in the Orient. 

The firm at present is operating thirteen 

camps in western Washington, taking out pil- 
ing, poles and logs. 
_ The association of these two men in the same 
firm is the culmination of several years of 
iriendship and business relations, and both stand 
igh in their branch of the lumber and logging 
industry. 


RFC Makes Loan to Georgia 


Concern 


Wasuincton, D. C., Sept. 24—A loan of 
316,200 was made to the Fort Valley Crate & 
Lumber Co., of Fort Valley, Ga., by the Re- 
construction Finance Corporation during July, 
according to its monthly report just filed with 
Congress. The money was loaned at 6 percent. 
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LUMBER CLUBS 


Spokane Hoo-Hoo Making Lively 
Come-back 


SPOKANE, WASH., Sept. 22.—Charles L. Coff- 
man, president of the Exchange Lumber Co., is 
the newly elected president of the Spokane 
Hoo-Hoo Club. He took office a week ago [ri- 
day, and the two meetings over which he has 
presided have been the best attended and most 
lively since last spring. The club shows every 
indication of coming to life with all its oldtime 
verve and energy. Resolutions were passed Fri- 
day endorsing a plan of reorganization for the 
national body, and pledging the club’s best ef- 
forts in support of the Minneapolis Hoo-Hoo 
Club in its efforts toward the same end. 

C. D. Hudson, formerly of the Hudson Lum- 
ber Co., Spokane, and a past president of the 
Spokane Hoo-Hoo Club, now manager of the 
National Wooden Box Manufacturers Associa- 
tion, with headquarters at Washington, D. C. 
will be the speaker at next Friday’s meeting. 














Retailer to Address Manufacturers 


on Housing 

Tacoma, WaAsH., Sept. 22.—The Tacoma 
Lumbermen’s Club at its weekly luncheon 
meeting at the Hotel Winthrop here yester- 
day, completed tentative plans for the en- 
tertainment of Spencer Baldwin, of Jersey 
City, N. J., president National Retail Lumber 
Dealers’ Association, at two meetings here 


next month. Mr. Baldwin's visit to Ta- 
coma will be in connection with the Gov- 
ernment’s better housing program, details 


of which he will outline and discuss. He 
will speak on this subject at the regular 
luncheon meeting of the Lumbermen’s Club 
on Oct. 5, and will also speak at a public 
meeting the same evening. Details of this 
latter gathering are being worked out by a 
committee appointed by Corydon Wagner, 
president of the club. The committee in- 
cludes Carl Richards, chairman; William 
Deering, Harry Matthews, Herbert Post and 
John Ziemer. 


Twin City Hoo-Hoo Resume 

MINNEAPOLIS, MINN., Sept. 24.—The Twin 
Cities Hoo-Hoo Club has resumed activities, 
chosen a president and mapped out a tentative 
program of activities. The new president is E. 
J. Fisher, and the other new officers are Carl 
Forberg, first vice president; Fred Scott, sec- 
ond vice president; J. W. Emmer, secretary- 
treasurer, and Sam Boyd, Ormie C. Lance, Tom 
Partridge, Henry Schmitz and I. N. Tate, di- 
rectors. Mr. Boyd is the retiring president. 

Carl Forberg, reporting for the attendance 
committee, said that attendance at meetings 
during the past year exceeded that of the pre- 
vious year by 19 percent. The best attended, 
he said, were Harry Kendall’s talk on the Lum- 
ber Code; Christmas party, lumbermen’s ban- 
quet, indoor fishing party, and picnic. 

Discussing the future of Hoo-Hoo, Mr. Ken- 
dall, chairman of the reorganization committee, 
said that although the Hoo-Hoo year was only 
four days old, the committee already had re- 
ceived dues from 174 members. 

“If you get into Hoo-Hoo, you've got to 
stand for something,” Mr. Kendall said. Clos- 
ing his talk, he quoted the following from J. A. 
Hilliard, of Warm Springs, Ark.: 

NRA me down to sleep, 

I pray the Lord my Code to keep; 
If I should die before I wake, 
A.F.L. my plant will take. 

The season’s meetings will be held, as last 
year, semi-monthly at the West Hotel. 

_—_—_—_—_—_—— 

THE CONSUMPTION of forest fuelwood in 
Oregon and Washington annually amounts to 
about 1,700,000 cords, according to the Pacific 
Northwest Forest Experiment Station. Douglas 
fir makes up over three-fourths of this fuelwood. 
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Yellow Pine | 


hedrilocl, of 
Lruclurel Woods 


Where Stresses 
are heavy— 
Where Strains Are 
Severe— 

Where Safety, Durabil- 
ity—and Reliability— 
are the Supreme 
Factors— 

YOU NEED 
LONG LEAF 


‘WER LONG LEAF LUMBER 


HOVSTON,TEXAS. 
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YELLOW PINE 


Straight or Mixed Cars of 
Yellow Pine and Hardwoods 


PILING — CAR MATERIAL 
GRAIN DOORS 
CREOSOTED LUMBER 


W.T.FERGUSON 


LUMBER CO. 
ST. LOUIS, MO. 


T. C. WHITMARSH, JR., PRESIDENT 
N. C. WAGGONER, SALES MANAGER 


WEST COAST PRODUCTS 
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CYPRESS 


We annually produce 40,000,000 feet of 


Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 











Idaho— 
Ponderosa— 


WHITE PINE (hz... 


Also and Sugar Pine 
Fir Wallboard $73?" 2%, products 


William Schuette Company 


New York 
Office—220 5th Ave. 





PITTSBURGH, PA. 
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QUERY AND COMMENT 


Philippine Woods for Autos 


Please advise us the comparative strengths 
of Philippine bagac and southern white and 
southern red oak, to be used in vehicle, truck 
and implement construction—also the rela- 
tive abilities of the different species to re- 
sist wear, abrasion, and decay. We have 
been informed that bagac is being used ex- 
tensively on the Pacific Coast to replace 
white and red oak in truck body and imple- 
ment construction; that it is considered very 
satisfactory for this purpose; and that, on 
account of its ability to resist severe check- 
ing, it is more desirable.—INQuIRY No. 3127. 

[Bagac is another name for apitong, and read- 
ers may remember that some time ago this 
wood was very fully discussed in a review in 
the AMERICAN LuMBERMAN of the development 
of the Philippine lumber industry. The inquiry 
comes from a Texas retailer. 

As to the characteristics of apitong, the For- 
est Products Laboratory says that it does not 
have first-hand information; and therefore can 
not make a comparison with the oaks as to 
suitability for automobile construction. Data 
on green apitong are given in Bulletin 14 of 
the Philippine Bureau of Forestry, Manila, P. 
I., entitled “Commercial Woods of the Philip- 
pines, Their Properties and Uses.” This bulle- 
tin also gives data on air-dry apitong, but the 
moisture content at which these tests were made 
is not stated. These data can not therefore be 
compared with those obtained at Madison on 
air-dry oak. 

One of the largest motor truck manufacturers 
on the West Coast replies to an AMERICAN 
LUMBERMAN inquiry that “This wood is fa- 
vored over eastern hardwoods, primarily be- 
cause of its lower cost. It is freer from check- 
ing than eastern woods, and does resist wear 
and abrasion. It does not, however, hold paint 
so well as Philippine mahogany or eastern 
hardwood, and is slightly heavier. There seem 
to be several different varieties, with consider- 
able variation in weight and color, but, for 
motor truck bodies, particularly for sills and 
flooring, it is favored over other hardwoods in 
this market.” 

A large wholesale hardwood distributor on 
the Pacific Coast says that in his market Phil- 
ippine woods have been used for many years 
for door veneers and trim, and in office build- 
ing practically to the exclusion of all other 
woods. He referred to a large middle West 
automobile corporation as the largest user of 
apitong in the United States. When this user 
was asked for information on suitability of 
apitong for automobile bodies, it said that it 
could not give the desired information, as the 
use so far is limited to experimental work. 

Code limitation on the selling price of im- 
ported woods, to the minimums set for com- 
parable domestic species; and lower rail rates 
from southern hardwood producing centers to 
the Pacific Coast. may have had some recent 
effect on competition. Information from readers 
on this point will be welcomed.—EnprrTor.] 


Wants Substitute for Redwood for 
Wine Casks 


our good friends 
lumber business 
know what other wood, other than redwood, 
is good material for wine casks. He has a 
call for redwood for this purpose, but because 
there is so much business available is not 
able to secure a supply from the redwood 
mills. He was told that oak was the prin- 
cipal species used for this purpose, but he 
wants something that will compete with red- 
wood.—INQuiry No. 3136. 

[As all of the available information indicated 
that white oak was the principal wood used for 
wine casks, redwood being the only important 
wood other than that used for that purpose, this 
inquiry was submitted to the Forest Products 
Laboratory at Madison, Wis. A reply from 


One of 


wholesale 


who is in the 
would like to 


the section of industrial investigations is as 
follows: 

White oak long has been the preferred 
wood for wine casks‘and barrels both in this 
country and abroad. The only other wood 
we know that has been used successfully in 
this country is redwood. We do not know 
whether redwood is regarded as the equal of 
white oak. A number of years ago an ex- 
periment was made with blue gum (Eucalyp- 
tus globulus). It was a total failure as it 
adversely affected the taste of wine. 

The American Consul at Antwerp, Belgium, 
reports that at present Italian chestnut, and 
beech and oak of Yugoslavian, Austrian and 
Russian origin are the chief woods used for 
the manufacture of wine casks and barrels, 
“these woods having supplanted the superior 
but more expensive American white oak.” 
He also reports that “First barrels to be 
used in the exportation of alcoholic beverages 
to the United States will be chestnut. It will 
soon, however, become apparent to American 
consumers that chestnut is unsuited for over- 
seas delivery of vermouth wines and liquors 
as it alters the taste of them.” The last 
quotation was the opinion of a foreign 
cooperage stock dealer and may be preju- 
diced. It probably was not based on a scien- 
tific study. 

The French government in 1925 sponsored 
some scientific experiments with native West 
African woods in an attempt to find a sub- 
stitute for American white oak. The results 
obtained with West African woods prior to 
1925 were unsatisfactory and so far as we know 


the later experiments uncovered no satisfae 
substitute for white oak. 

The use of woods other than white oak 
by foreign countries for wine casks and bar. 
rels indicates that there may be POSSiIDilitie 
in native woods other than white oak, R,, 
gum, hickory, maple and beech appear favor. 
able, but only service tests will demonstrat, 
their fitness. So far as we know 
tests have been made. 

Because of limited production allowed unde 
the Code, redwood manufacturers report thy 
they have been unable to supply the demand fg, 
stock suitable for wine casks. Anyone that hy 
information that will be of assistance to th 
inquirer in solving his problem, is invited t 
make his information available to America) 
LUMBERMAN readers.—EpiTor. | 


Lory 


nO suet 


Prepared to Supply Staves or Bolts | 


One of our connections is desirous of 
learning the names of several large buyers 
of staves, or bolts to make staves. Any in. 
formation you can give us will be greatly 
appreciated.—INquiry No. 3132. 

[To this inquirer, connected with a large 
automobile concern, were given the names of a 
number of manufacturers of cooperage, who 
are large users of staves. To any reader in 
terested in making contact with this source of 
supply, the name of the inquirer will be given 
upon request.—EDITor. ] 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN | 





A Young Town on Puget 
Sound—A resident of Belling- 
ham, on Bellingham Bay, an 
indentation of Puget Sound, in 
the northwestern part of Wash- 
ington Territory, made a state- 
ment of the condition of the 


| All 


ham is one of four towns on 
the eastern shore of Belling- 
ham Bay in Whatcom County. 
The first, or oldest, town is 
Whatcom, then Sehome, next 
Bellingham, and last Fairhaven. 
four are within as many 


new settlement to the Seattle | miles of each other, and it is 
Post Intelligencer, as follows:| to be hoped will be united at 
“One year ago the only build-| an early day in one large, hand- 
ing on the townsite was a large | some and prosperous city.” 


one put up for a hotel, by some 


over-sanguine individual in the | 


palmy days of Jay Cooke, when 
it was thought by him and 
many others that Bellingham 
Bay was certain to be the ter- 


minus of the Northern Pacific | 


Railroad. The road stopped 
building about the time the 
hotel was fairly under way, 
and, in consequence, the latter 
never was fully completed and 
occupied until within a short 
time past. Less than a year 
ago, Messrs. Eldridge and 
Bartlett, owners of the ground, 
laid off their town, and at once 
bent their energies to its build- 
ing up. The erection of a saw- 
mill was begun, a short wharf 
was pushed out into the bay, 
and a post office secured with 
connection on the mail route 
to and from Seattle. 
prices of lots were placed at 
reasonable rates, and, in the 
rush of the past few months, 
the town began to grow. The 
sawmill began to cut lumber 
on Jan. 3, but has so far turned 
out only a small quantity, as 
the mill itself was not finished, 
and the cutting was necessarily 
limited and irregular. Belling- 


The : 





Indian Timber Sales—A bill 
has passed the national Senate, 
and been’ reported in the 
House, for the sale of certain 
pine lands in the Menominee 
reservation, Shawano County, 
Wisconsin. It provides for ap- 
praising the lands in 80-acre 
lots, by two or more disinter- 
ested persons, appointed by the 
secretary of the interior, the 
appraisement to include no 
trees below twelve inches in 
diameter. The timber thus ap- 
praised shall be advertised for 
sale by notice of not less than 
two months in at least three 
papers published in Wisconsin, 
and the sale shall take place 
at a place designated by the 
secretary of the interior. Bids 
shall be made for lots not ex- 
ceeding eighty acres, and shall 
be sold for not less than the 
appraised value, growing tim- 
ber less than twelve inches at 
the butt not included in the 
sale. Timber must be removed 
within ten years after pur- 
chase. If the secretary of the 
interior deems it advisable to 
employ the resident Indians to 


cut and bank any portion of 
the timber appraised, he is au- 
thorized by the bill to do so. 
The logs thus banked, if any, 
are to be sold to the highest 
bidder. 





About St. Louis—The greater 
portion of the yellow pine that 
jcomes to this market comes 
‘from the line of the Iron 
| Mountain road, which is now a 
|part of the Gould southwestern 
system. At one time in the 
early history of this road, 
there was much complaint from 
shippers concerning rates and 
its general policy in regard to 
the lumber industry along its 
line. I find from inquiry that 
quite a change has been made 
with the various changes of 
management, and the present 
attitude of the Iron Mountain 
toward the mill men is char- 
acterized by a good deal of 
liberality. For example, a rate 
of 16 cents is made from points 
distant 500 miles from St. 
Louis, which is about as low as 
a man could reasonably ask for 
that length of haul. In fact it 
is within one cent of what the 
Chicago roads charge to Mis- 
souri River points—the same 
distance—under stress of the 
mest active competition; and 
from the points on the Iron 
Mountain there is actually no 
competition at all. As a Te 
sult, an enormous business 15 
being built up down the line 
which, under such circum- 
stances, can not fail to increase 
annually. 
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USINESS RECORD 








. 
Business Changes 
cSANSAS. Batesville—Padgett-Pool 
oA Bmorganized and name changed to 
Lumber Co. 

ALIFORNIA. \n 
P. recrganized <s Pacific 
tion, 3600 Tyburn St. 

FLORIDA Jacksonville—Hardwoods (Inc.) plant 
taken cver by Dixie Lumber Co., a new corpora- 
tion. : ' ; 
“ILLINOIS Sugar Grove—Sugar Grove Grain & 
Supply Co. suct eeded by Kane County Feed Milling 
Co.; coal and retail lumber. 

Danville—Defunct Corn Stalks Products Co. pur- 
chased bv Ball Bros. Co. of Muncie, Ind., manu- 
facturers of glass and other containers, at public 
. The new owners are considering the plant as 


Lumber 
Padgett 


Los Angeles—Pacific Door & Sash 
Wood Products Corpora- 


er for utilization of farm waste in making 
paper. 
INDIANA. Madison—Wood Products Co. stock 


ind equipment sold at auction to dissolve partner- 
ship of Frank Thomas and the late F. A. Joyce; 
Mr. Thomas expects to continue the business. 
~ portland—R. Keene has disposed of his in- 
terest in the Jay County Lumber Co., which will 
eo continued under new management. 

Rigdon (P. O. at Fairmount)—Rigdon Lumber 
Co. now owned by Hemlock Lumber Co., Hemlock, 
Ind. 

IOWA. Pocahontas—Kiefer Lumber Co. 
ame to Pocahontas Lumber Store. 

MASSACHUSETTS. Cambridge—Perin-Walsh Co. 
succeeded by Walsh Body & Equipment Co., 200 
Bent St.; manufacturers of truck bodies. 

MICHIGAN. Detroit—Fly ‘Tight Screen Manu- 
facturers incorporated as F'ly Tight Screen Manu- 
facturing Co. 

MINNESOTA. Shovel 
ceeded by Blais Bros. 

NEW YORK. New York City—J. F. Gorry, 1011 
East 180th St., sold to Fordham Lumber Corpora- 
tion, 

OHIO. 


changed 


Lake—Fred Blais suc- 


Canal Winchester—George F. Bareis 


(Estate) succeeded by Cellar Lumber Co., with 
purchasing department at Chillicothe, Ohio. 

TENNESSEE. Memphis—The Fisher Body Cor- 
poration, Detroit, Mich., has purchased the plant 


of the Kelsey Wheel Co. here. 


TEXAS. Earth and Muleshoe—E. R. Hart Lum- 
ber Co., sold lumber and building material business 
to Higginbothem-Bartlett Lumber Co., with head- 
quarters at Dallas. The E. R. Hart Lumber Co. 
is retaining its lumber business at Bledsoe, as well 
as its hardware and implement business at Earth 
and Muleshoe. 

Hamlin—Gray Lumber Co. succeeded by Rock- 
well Bros. & Co., with headquarters at Houston. 

WISCONSIN. Mellen—Foster-Latimer Lumber Co. 
sawmill sold to Northern Logging Co., Wausau 
Wis. The mill will be torn down and moved to 
Ontonagon, Mich. 


Incorporations 


CALIFORNIA. 
Sales Co. 
corporator. 


Lumber 
an in- 


Los 
George V. 


Angeles—Algoma 
Horr, 1710 8rd Ave., 


Los Angeles—Hamilton Display Case Manufac- 
turing Co. John W. Hamilton an incorporator. 
Los Angeles—Vernon Lumber Co. Melvin G. 


Anderson, 827 East 82nd St., an incorporator. 


San Francisco—J. H. Krumlinde & Co., 960 7th 
St., granted license to deal in building materials. 
FLORIDA. Hollywood—Ford Co. (Inc.); lumber. 


H. C. Ford an incorporator. 

LOUISIANA. Monroe—J. C. Steele Lumber Co., 
07 Coleman Ave., West Monroe. J. C. Steel, sr., 
is president. 

MARYLAND. Baltimore—Windsor Lumber Co., 
Windsor Ave. and Payson St. Louis Farber, Samuel 
L. Blumberg and Robert J. MacGregor are incor- 
porators. 

MICHIGAN. 
Co., 18731 
to process 
materials. 

Jackson—Skagit Michigan Timber Co., 120 West 
Michigan Ave. 

_ MINNESOTA. Duluth—Wisconsin-Minnesota Tim- 
ber Co., 332 West Superior St.; $50,000. Incor- 
porated in Wisconsin to deal in wood products of 

ill kinds. Properties in Wisconsin at $12,000. 

_ NEW JERSEY. Jersey City—Port Newark Lum- 
ber & Material Co., 15 Exchange Place. Incor- 
porators: Alfred F. McCabe, Robert F’.. Lewis and 
William Dudley. 

NEW YORK. Garden City—Denton Lumber Co.; 
$10.000. Incorporators: Emil Mosler, Denton Ave., 
Garden City Park, N. Y.; Sam Mosler and Sophie 
Mosler, both of 2815 W. 37th St., Brooklyn, N. Y. 

New York City—Times Square Lumber Co.; 
$20,000. Incorporators: Seymour W. Finkelstein, 
450 7th Ave., New York City, and Flora Beilikov 
and Ruth Lebos. 

OREGON. Portland—The Du-X Corporation has 
been chartered to engage in the plywood and 
veneer business with capital of $1,000. M. J. Laid- 
law and A, S. Ridgway interested. 

TEXAS. Waco—B. & L. Lumber Co. of Waco; 
$5,000. Incorporators: L. Levy, J. Berkman, Julius 
Berkman. 

_ WASHINGTON. Morton—Northern Mill Co.; $20,- 
900. Incorporators: A. V. Fensch, Byron E. Shelle- 
barger and V. L. Cleaver. 

Seattle—Three Lakes Mill Co., 4429 Stuart Build- 


Detroit—National Log Construction 
Grand River Ave., has been organized 
logs and deal in lumber and building 








ing: $1,000. J. Freeman Smith an incorporator. 
Seattle—Washington Mineralized Cell Co., Insur- 
ance Building; $6,300. Wood preserving. Incor- 


porators: E. P. Bayley, W. W. Phillips and Edward 
B. Dunn. 

Sedro Wooley—Goodyear 
incorporated as Goodyear-Nelson Hardwood 
ber Co. 


& Nelson Lumber Co. 
Lum- 


New Ventures 


CALIFORNIA. Los Angeles—Ed Miller Building 
Material Co., 5817 South Normandie Ave., formed 
by Edgar R. Hill and Edward W. Muller. 

FLORIDA. Panama City—F. F. Holland of Ponce 
de Leon has opened a retail lumber yard here at 
the Builders Service yards on Sixth St. 

ILLINOIS. Walnut—Arthur Shearburn, who 
bought out the bankrupt Walnut Lumber & Supply 
Co., is now open for business. 

INDIANA. Fort Wayne—McDowell Lumber Co 
opened a branch yard at 3118 East Pontiac St. The 
company has branches in several Indiana cities. 


OCaktown—H. M. Carstens has opened a lumber 
yard at the location formerly occupied by the 
W. M. Simpson Lumber Co. 

KANSAS. Dighton—Lindas Lumber Co. has 


opened a lumber yard here. 

OREGON. Nyssa—w. J. 
a lumber yard here. 

PENNSYLVANIA. Chambersburg—Carr & Pheil, 
115 So. Main St., will open, handling paints, build- 
ing materials, etc. 

WASHINGTON. Bellingham—Kearney & George 
Barbo, 210 East Holly St., have formed the Barbo 
Furniture Co.; woodworking and furniture manu- 


Jackson is establishing 


facture. 
. 
Casualties 
LOUISIANA. Morrow—Hyde Lumber Co., suf- 
fered total loss of plant and stock by fire, with 


loss estimated at $25,000. 

CANADA. Ontario, Fosswill—Fassett Lumber Co. 
sawmill destroyed by fire, with loss, including a 
locomotive and flat cars, estimated at $170,000. 


New Mills and Equipment 


ALABAMA. Mobile—Roux Crate & Lumber Co., 
Bartow and Tampa, F'la., and Keysville Lumber 
Co., Keysville, Fla., will be joint owners of a new 
box factory to be constructed here, involving an 
investment of $250,000. C. G. Armstrong, presi- 
dent of the Keysville company, will head the local 
gperaticns. 

NEW JERSEY. Newark—Bendix 
poration, East Orange, is reported 
administration building and other 
to cost about $300,000. 


NORTH CAROLINA. Kelford—J. Q. Parker plans 
installing equipment to make baseball bats and 
chairs. 

CANADA. British Columbia, Victoria—Shawnigan 
Lake Lumber Co. (Ltd.) plans a new mill to re- 
place the one recently burned. 

Manitoba, Winnipeg—Wings (Ltd.) 
plane factory to cost about $50,000. I. 
is president. 

Ontario, Fossmill—Fassett Lumber Co. 
building lumber and lath mill recently 
destroyed by fire. 


Aviation Cor- 
planning an 
improvements, 


plans aero- 
J. R. Deacon 


plans re- 
completely 





Hymeneal 

HAFER-FRANK—Joseph Theodore Hafer, 
associated with the Edward Hines Lumber 
Co. at Park Falls, Wis., was married to Miss 
Elizabeth Ann Frank, at Stevens Point, Sept. 
17. After a wedding breakfast for immediate 
relatives, served at the home of the bride’s 
parents, the young couple left for a trip 
through southern Wisconsin. Mrs. Frank 
was formerly employed by the Hardware 
Dealers’ Mutual Fire Insurance Co. They 
will make their home in Park Falls, where 
the groom is associated with the lumber firm. 


A Complete Advertising 
. 
Campaign 
(Continued from Page 31) 

lication contains a step-by-step description 
of the things a lumber dealer should do in 
order to get the business and profit possible 
in the enlarged market which FHA has 
opened up. It tells how the dealer may be- 
come familiar with the methods of financing, 
how he may use this knowledge in gaining 
new customers, and how to get the greatest 
benefit from the Barrett direct-mail adver- 
tising campaign. 

The manufacturer advises that dealers 
who have not received copies of the liter- 
ature mentioned will be sent them on re- 
quest, by writing to the Barrett Co. at 2800 
South Sacramento Avenue, Chicago. 
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The very fact that 
O’Brien Thermolyzed 
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Sell More 


Modernizing Jobs 


by showing prospective customers how the 
completed job will look, how much it will 
cost. 

Send us your prospect’s own sketch or 
snapshot of present building with suggestion 
of what change is desired. We will furnish 


FLOOR LAYOUT, PERSPECTIVE SKETCH, 


LUMBER AND = . $2.50 


MILLWORK LIST 
Send us 


Immediate attention by air mail. 
a trial job—wili make money for you. 

We also make, sell and rent models made 
to your plans and specifications. We fur- 
nish house plans and material lists. Write 
for special low prices. 


Lumberman’s Drafting 
& Listing Service 











233 Drumheller Bldg., Walla Walla, Wash. 
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Eastern Trade News 


[F. J. Caulkins | 


Boston, Mass., Sept. 24.—With the political 
pot in this State boiling furiously, the Inter- 
national Yacht races being run off these shores, 
and the strike at the textile centers still active 
though rapidly waning, there has been enough 
to absorb the attention of lumber groups while 
waiting for the next move by NRA in answer 
to the general appeal of hundreds of lumber- 
men, and of the special demand made in person 
last week at NRA headquarters in Washington 
by a delegation of officials representing Lumber 
Code Authority and the national wholesale and 
retail associations, for a reasonable definition 
of “wholesale trade.” If and when such a 
definition is adopted, it is the announced pur- 
pose of the wholesale group to create a Whole- 
sale Division under the Code. This would com- 
plete the organization of the lumber trade and 
provide the machinery for industry regulation 
and the setting up of enforcement rules and 
regulations calculated to restore order and save 
the industry from cracking wide open. These 
are not idle words. The strain has been so 
acute, and attempts to get action by the ad- 
ministration have been so disappointing and 
fruitless, that President Roosevelt was deluged 
with a long list of telegrams sent direct to him 
at the Summer White House in Hyde Park, 
N. Y., all urging that he demand immediate 
action by NRA. The only answer to these 
appeals came via the NRA and was signed by 
an “Assistant Deputy Administrator,” of which 
there are scores. President Myers, of Cleve- 
land, head of the National-American Wholesale 
Lumber Association, has gone direct to the 
NRA with a clear cut and vigorous statement 
as to the plight of the industry and the impera- 
tive need of prompt action. The New England 
wholesale association wired Mr. Myers _ its 
approval and support of his stand. It has also 
urged that its members in no way violate the 
provisions of the Code. 

At the invitation of the New England Whole- 
sale Lumber Association, a second joint meet- 
ing and luncheon of the wholesale and retail 
trade will be held in one of the private dining 
rooms of the Boston Chamber of Commerce 
Sept. 28 at noon. The purpose is to thoroughly 
canvass the situation, evolve a plan for co- 
operative action, and carry this plan back to the 
State associations of retail dealers for their con- 
sideration. It is the hope of the promoters of 
these meetings that a plan may be worked out 
that will enable New England distributors of 
lumber to set a standard of practice for mer- 
chandising that will be in keeping with the im- 
portance and commercial dignity of this as well 
as other basic industries. If the Administra- 
tion, through the LCA, is sincere in its pur- 
pose to bring real recovery to the lumber in- 
dustry it must heed the call of the trained 
lumbermen for a sound and practical plan, and 
turn a deaf ear to the theorists who have thus 
far seriously muddled all efforts to bring order 
out of chaos. 

West Coast Fir and Hemlock.—Cargo ar- 
rivals along the Atlantic seaboard have been 
fully resumed, following twelve weeks of in- 
activity due to the longshoremen’s strike on 
the West Coast. Shippers have shown no 
tendency to rush heavy consignments here, 
for holdings in storage were still ample—in 
most sizes—to supply current requirements 
of the yards. Thus far in September receipts 
at Boston are slightly under four million feet, 
and this compares with 22,391,961 feet for 
the full month of September one year ago. 
The amount being moved from storage con- 
tinues to exceed the volume of mill ship- 
ment orders being placed with the inter- 
coastal offices, and that means that holdings 
here continue to shrink. Minimum Code prices 
c.i.f. at the docks continue in force with most 
distributors, but there are persistent rumors 
of chiseling on the part of both distributors 
and certain groups of mills on the West 
Coast, yet against this there is the assurance 
from Code officials at the mill end that a 


vigorous drive to enforce all Code provisions 
is now under way. In support of this action, 
the compliance committee of the Intercoastal 
Lumber Distributors met at the New York 
headquarters last week and perfected plans 
for co-operative action with the control body 
on the West Coast. Delivered price list and 
the freight rate have apparently been stabil- 


ized at the present level for the remainder 
of the year. 
Eastern Spruce.— The volume of orders 


going to the mills does not show material in- 
crease, but the action of Northeastern Lum- 
ber Manufacturers, administrative agency, in 
reducing operating quota at the mills from 
10 to 33 hours holds supply and demand in 
normal balance, with most of the larger 
mills having order files that will require 
seven to eight weeks to clear. Business is 
about equally divided between retail yard 
schedules and industrial orders, and, while 
fresh sawed lots may be shipped within four 
to six weeks, dry plank or boards are so well 
sold up that shipments can not be made 
short of eight to twelve weeks. Dimension 
and random sizes of scantling, 8 inches and 
under and shorter than 16 feet, sell at the 
base price of $33, with the 10-inch, if dry, 
selling above the Code at $37, and the 12-inch 
at $39. Dry boards are scarce and firm, and 
while the 6- and T-inch dressed boards are 
listed at Code minimum of $28.75, few if 
any are offered today at under $33, and sales 
of all 7-inch go as high as $35. For the 
5-inch and up covering boards, the call is 
somewhat less pressing at $28@29 for random 
widths and lengths. 


Lath and Shingles.—Demand for standard 
slab lath is sluggish, but Code prices hold 
irm at $4.90 for the 114-inch, and $5.40 for 
the wider size. For eastern white cedar 
Shingles there is a good call, and the avail- 
able supply is not excessive, particularly in 
the two upper grades of extras and clears, 
which sell at $4.50 and $3.75 respectively per 
thousand, and $3.95 and $3.30 per square. 
The market position of West Coast red cedars 
is unchanged, with all-rail delivered prices 
at $4.04 per square for the XXXXX 16-inch, 
and $4.43 for the 18-inch Perfections. Water- 
borne lots from local storage have moved 
freely as there have been few consignments 


in the September boats. Local lots from 
storage sell at $4.18 for the 16-inch No. 1, 
$3.62 for the No. 2, and $3.30 for the No. 3. 


At the moment, Perfection grade is not avail- 
able at any of the Atlantic Coast terminals 
or distributing yards. Mill orders for this 
and the shorter shingle are being booked at 
45 cents under storage prices. 


Pine Boxboards.—There is no surplus of the 
desirable sizes at the mill yards, and sales 
to the box shops are below normal for this 
season. Operating quotas at the mills under 
the Code have been reduced from 40 to 33 
hours. A good run of round edge box sides 
sells at $14 at the mill, with the log run price 


fixed at $16, and the log run square edge 
price at $26. There is little call for the 


graded pine boards at current Code prices. 

Maple Heel Stock.— Labor troubles and 
slack business at the shoe centers of New 
England are reflected unfavorably upon the 
wood heel business, and few ordeys for maple 
are going to the mills, with most sales re- 
ported at around $85. The larger, well 
financed shops have a full supply of heel 
maple on hand, and, though the active season 
is now well advanced, business volume has 
been low and the outlet for maple will be 
far below normal through the rest of the 
year. 


Atlantic Coast Longshoremen May Strike 


A waterfront strike of longshoremen along 
the Atlantic seaboard was threatened late last 
week as the Unions demanded a wage increase 
from the 1934 basis of 85 cents per hour, and 
$1.20 per hour for overtime, to $1 and $1.50 per 
hour, respectively. The 1934 contract expires 
on Oct. 1. 

His many friends in the trade will be pleased 
to learn that George L. Bedford, New England 
manager of the Long-Bell Sales Corporation, 
who was seriously injured in a motor accident 
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at West Bridgewater, Mass., on July 9, is noy 
on the road to recovery, and is able to devote 
an hour each day to his office in Harvard 
Square, Cambridge, Mass. Driving from his 
summer home in Pocasset on Cape Cod to Bog. 
ton he was forced off the road by a tank wage, 
and skidded into a tree. His companion, Ralph 
J. Marso, a vice president of Atlantic Lumber 
Co., died from his mjuries at a Brockton hos. 
pital on the following day. Mr. Bedford, who 
was driving, suffered a compound fracture of 
the skull, and Mrs. Bedford was severely cy 
and bruised. The Bedfords are now able to get 
out for brief walks each day. 

Henry C. Hull, of Oval Wood Dish Corpora. 
tion, operating a maple and birch plant a 
Tupper Lake, N. Y., announces the appoint. 
ment of Carl Wendelstein & Co., of 80 Federal 
Street, Boston, to distribute its product jn 
Boston and New England territory, succeeding 
Dayton A. Webster, who died suddenly ate 


in July. 
New York, N. Y. 


New York, Sept. 25.—A prominent local 
dealer, active for many years in trade associa- 
tion affairs, expresses the opinion that if the 
lumbermen could be left to their own devices 
to regulate the flow of lumber along normal 
lines, backed by the enforcement power of the 


NRA through the Lumber Code Authority, 
there would be an end to chiseling in short 
order. “There are teeth enough in the law,” 


he said, “to make it really effective by making 
an example of some of those price cutters, who 
can always be counted upon to play havoc with 
the lumber market when demand is low and the 
buyer is pressing for every possible price con- 
cession. Quality, personality, service and de- 
pendability do not carry the weight they should 
when the market is in its present depressed state, 
and the mere order taker, who is willing to 
chisel under the fixed Code price to secure an 
order, must be shown just what the law means, 
ii honorable dealers are not to be forced out of 
the business. We are urging stable, not higher, 
prices. If these Code prices mean anything 
they must be enforced, or the whole price struc- 
ture will be out the window.” 

At the offices of National-American Whole- 
sale Lumber Association in 42nd Street it was 
reported that Secretary Schupner and President 
Max Myers, of Cleveland, had been in Wash- 
ington during the past week and, together with 
the executive officer of Lumber Code Authority 
and the secretary of the Retail Code Authority, 
have been making a last stand in a drive to get 
close to the administrator of NRA and secure 
a definition of “wholesale trade” that will be 
acceptable to, and workable in, the lumber in- 
dustry. 


Remodeling Drive Shows Progress 


Federal Housing activities are now in full 
stride in this section at the headquarters in 11 
West 42nd Street, with Julian Gerard, regional 
director in charge of Region No. 1, which em- 


braces the entire State, and Gates Ferguson as | 


district director, handling the development ot 
the remodeling program in New York City and 
west as far as Albany, with other districts cen- 
tering at Albany and Buffalo. An_ intensive 
drive to encourage the building of new homes 
and remodeling and repair work is now i 
progress in every city and town in the State. 
Most of the yards are conducting independent 
local campaigns, and this joint action is making 
most home owners repair minded, and is bring- 
ing to the surface quite a volume of small to 
medium sized orders. Wholesale offices do not 
report any material increase in bookings, though 


there has been a steady call for fir and hemlock | 


sizes from storage. The amount held here has 
been sharply reduced, as few large consigi- 
ments have been landed here within the month 
from the West Coast. ; 

L. B. Anderson, who recently resigned his 
position as executive secretary of the Inter- 
coastal Lumber Distributors’ Association, has 
returned from a trip to the West Coast and has 
taken over his new duties as manager of all 
Atlantic Coast interests of Pacific-Atlantic 
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Lumber Corporation, with offices at 247 Park 
(venue. A. P. Leatherbury continues in charge 
of local sales, and T. W. Tweedle, of Boston, 
will represent the company in New England. 

T. Titus, executive officer of the Inter- 
coastal Lumber Distributors’ Association, re- 
turned Friday from a_three days’ session with 
the National Control Committee in Washington. 
While he felt that no definite decisions had been 
reached, some progress had been made toward 
the early adoption of a distribution statement 
that would be satisfactory to the industry and 
would pave the way for the establishment of a 
Wholesale Division. He felt sure that some- 
thing was developing along this line, though no 
decision was reached and the conferences were 
being continued. At headquarters in 44th Street 
on Friday, a session of its trade complaints com- 
mittee was held, when several cases of Code 
violations were considered. Some were closed, 
and others were ordered pushed to completion 
by prosecution where necessary. Printed forms 
jor this type of complaint, made up by Lumber 
Code Authority, will shortly be issued to all 
members of the Intercoastal group and an in- 
tensive campaign to enforce compliance with 
code requirements will be waged. 


Baltimore, Md. 


North Carolina Pine.—Trade continues 
quiet. The four large box-making establish- 
ments here are in operation and fairly busy, 
wut bought so freely that they accumulated 
large stocks. Building is inactive. More or 
less chiseling is reported and a general feel- 
ing of uncertainty prevails. 

Georgia Pine.—The movement in longleaf 
pine, like that in some other divisions of the 
industry, lags, with the wood neglected or 
passed over because of its higher price. 
Stocks in the yards are very small. 


Hardwoods.—Complaints about quiet are 
numerous. Efforts to avoid Code restrictions 
are bringing about a feeling of confusion 
and uncertainty. Exporters report inability 
to land foreign orders, because of the keen 
competition by other countries, which seem 
ready to accept materially lower prices. It 
is reported that foreign buyers are able to 
place contracts at $5 to $8 lower than quota- 


tions here. 
Buffalo, N. Y. 


The feeling among retailers is better, and 
they are expected to display more interest 
soon as the result of the Government hous- 
ing campaign. No big improvement in trade 
is looked for this fall, but it is believed that 
more activity than for a long time past will 
develop next spring. The uncertainties about 
the future of prices and of the Codes have 
curtailed business to a great extent in recent 
weeks, and the unsettlement over definition 
of “retailer” has also been upsetting. 


Hardwoods.—Trade is slow, due largely to 
the uncertainty as to whether price-fixing 
is to continue. Some wholesalers say the 
demand is slightly better than in August, 
but there is a general tendency to hold off 
buying beyond immediate needs. Furniture 
concerns are doing little in many cases, but 
they are not carrying surplus stocks, as they 
were a few months ago, and are holding 
firmer on prices. 

Western Pines.—Wholesalers who have had 
stocks on hand now find these depleted, as 
they moved out quite an amount of lumber 
while the San Francisco dock strike was in 
progress. This trouble made a good call for 
lumber that could be obtained immediately, 
and also tended to strengthen prices. Some 
improvement is looked for in building work 
this fall, and most retail yards have little 
lumber. 

Northern Pine.—The market is quiet, as 
the building trade is still below normal. 
Canadian producers are encouraged by the 
action of the Canadian Government in reduc- 
ing timber costs. 





Dry WEATHER in the summers of 1931 and 
1932 helped greatly in curtailing the destructive 
activities of Japanese beetles, say plant quar- 
antine officials of the U. S. Department of Ag- 
riculture, 
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Send today for the 


for Renovizing 
Repairing and 
Repainting Jobs 


The Housing Act has opened the way for 
increased ladder sales. 
ovizing, repairing and repainting jobs will 
require new ladders and you can include 
ladders on the bills of material if you show 
them Babcock’s and ask ‘em to buy. 


Babeock Air Dried Genuine Spruce Lad- 
ders are so strong and light, they sell on 
sight. They're just what ladder buyers 
want—strong enough to be absolutely safe, 
vet light enough to be easily handled. 


How’s your stock of Babcock’s? A lot 
of folks can be sold ladders if you just show 
‘em and ask ’em to buy. 


THE 


W. W. Babcock Co. ‘@ 


BATH, N. Y. 


COCK 


SPRUCE LADDERS 


Many of these ren- 


Babcock Genuine Air 
Dried Spruce ladder catalog. Find out for 
yourself why Babcock’s have been the pre- 
ferred ladders over so many years. 












































Proven Preservative 


The man who pays the 
bill doesn’t want to take 
chances on the perma- 
nence of his home or the 
security of his invest- 
ment. He wants protec- 
tion in vulnerable spots. 
He knows that decay and 


termites are a 





lumber. He wants pro- 
tection against such at- 
tack—the protection af- 
forded only by impreg- 
nation with a proven 
preservative. 


Many substances have 
been tried for protect- 
ing timber in the past 
hundred years. Only 
two — creosote oil and 
zine chloride — have 
stood the test of long 
years of service under 
all kinds of conditions 
and achieved recogni- 


This Vulnerable tion by authorities. This . 
Spot can be 


protected by a 


company offers standard 
pressure treatments with 
these standard preserva- 
tives. 

Home owners take no 
chances when they pro- 
tect their homes by the 
constant installation of AmCreCo 


menace to untreated lumber. 


AMERICAN CREOSOTING COMPANY 











COLONIAL GEORGIA 
CREOSOTING CREOSOTING 
COMPAN Y COMPANY 
HC OP PORATEOR ‘=e CORPORATED 
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Co PACIFIC COAST Co 





Upland Yellow Fir 


Specializing in Structural and Selects 
—Railroad and Car Material—Can sur- 
face up to 14” x 20”. 


15-year supply of choice timber. 

Modern re-manufacturing Plant at Eu- 
gene equipped with up-to-date Machin- 
ery, Dry Kilns and Storage Sheds. Saw- 
mills at Dexter and Goshen. 

Three Plants to serve you—exceptional 
facilities for Mixed Car Shipments. 


GIUSTINA BROTHERS 
LUMBER COMPANY, 
EUGENE, ORE. 


General Offices : 














Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER Bred. 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 














Mackie & Lewis, Inc. 
EXPORT - - DOMESTIC 
Shippers of 


“FARWEST BRAND" 
Fir Piling and Spars 
Fir Veneer Logs 
Export Logs, all species 


American Bank Building 
SEATTLE, U.S.A. 


Cable Address -- Macbar 

















Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
cir 

t is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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Market News from A 


Tacoma, Wash. 


West Coast Woods.,—PBusiness 
this district is definitely on the up-grade. 
Production is increasing to keep pace with 
shipments and new business. The latter is 
still running ahead of production. Many 
operators are reporting increased inquiries. 
Encouraged by the outlook, a number of down 
mills have resumed cutting. Shipments, par- 
ticularly of waterborne foreign cargoes, con- 


throughout 


tinve to be heavy, with the European and 
Oriental markets the chief buyers. Ship- 
ments of railroad ties to China are heavy. 


The demand for sash, door and similar items 
is much better, and demand for tavern fix- 
tures has increased. The recent fire in Nome, 
Alaska, is expected locally to be productive 
of an immediate demand for certain types of 
building material; as it will be necessary for 
building to get under way there immediately 
if the work is to be finished before cold 
weather sets in. 

Logging activity is increasing. Many camps 
that have been down since the first of June 
are starting up, and several new cuttings 
are getting under way. A few mills have 
complained of a log shortage, but it is ex- 
pected that this will be forgotten once these 
operations are in full swing. 


Local Building is showing some stimulation 
through operation of the Federal Housing 


Act. Most retail lumber concerns report im- 
provement, some even saying that business 
is four times greater in volume than it was 


at this time last year. 


Portland, Ore. 


West Coast Woods,—Uncertainty as to the 


outcome of the battle over Code price con- 
trol is supposed to have caused buyers to 
hold back orders. tail business is confined 


largely to Government orders. 
report foreign demand light. 


Export mills 

Logging camp operations in the Columbia 
River district will ease up during the fall 
because there is an abundant supply of saw 
logs on hand, and a relatively light demand. 
Most camps are active, but they will curtail 
unless the demand for lumber shows a sub- 
stantial improvement. Quotations on all 
grades of fir, spruce, hemlock and cedar logs 


have declined $1 or more during the past 
fortnight. 
. e . 
Minneapolis, Minn. 
Northern Pine.—Although orders still are 


confined largely to material to round out re- 
tail stocks, the number and size of these or- 
ders has increased, apparently as a result 
of increased demand upon country yards. The 
material is going chiefly into repair work 
that is badly needed before cold weather. 
Throughout this section a great deal of in- 
terest is evident in the Federal Housing Act 
and dealers are confident that if bankers 
co-operate whole-heartedly business is cer- 
tain to take a turn for the better. Some 
banks in this region already have declared 
their willingness to aid, while others are a 
little backward about making more real 
estate loans. Considerable low grade ma- 
terial is still going to the box and crating 
interesis, but there is little other industrial 
demand. With the exception of No. 1 selects 
and dimension, which are in short supply 
and which are selling above minimum cost- 
protection prices, all items are quoted at 
Code minimums. 

Northern White Cedar.—With 38-inch posts 
in very short supply, the demand has turned 
to 4-inch, 7-foot, and these are moving in 
good volume, some being shipped a consider- 
able distance into the Southwest, while others 
are going into the more prosperous areas of 
Minnesota and the Dakotas. The demand for 
poles still is limited, little new line or re- 
placement work being under way. 

Millwork.—Sash and door manufacturers 


are looking forward with confidence to an 
expected spurt in business within the next 


three weeks, as a result of the Twin Cities 
modernizing programs. The campaigns al. 
ready have advanced far enough to cause an 
appreciable upward swing in some items, Iy 
those country districts not hard hit by the 
drouth, retail yards report a decided Pick-up 
in demand for repair material for houses and 
barns. Dealers report that PWA projects are 
slow in getting under way, and as & con. 
sequence little business is developing from 


Detroit, Mich. 


The Detroit lumber situation is practically 
unchanged. Modernization and remodeling 
work is going along at a fair pace, and is 
developing a reasonably good demand for 
white pine in commons and shed stock. Some 
factory rehabilitation work is in progress. 
Which calls for flooring, timbers, common 
piece stuff and boards, including shiplap and 
1x6-inch dressed and matched. Maple is the 
flooring in best demand, while fir timbers are 
used, and yellow pine piece stuff and boards 
Better conditions are in prospect as the po- 
tential demand for new housing piles up, this 
being the result of an almost complete stop- 
page of new building during the last four or 


five years. Furthermore, employment condi- 
tions will gradually improve as _ factories 
swing into their fall and winter activities. 


Small country sawmills are finding a demand 
for barn timbers. 


White Pine.—There is a fairly good demand 
for shop grades for pattern work, as the new 
automobile models are in the making. Flask 
pine is in demand for foundry work. 


Hardwoods are about holding their own for 
the general run of industrial trade and fur- 
niture work, with the exception of hardwood 
trim, which reflects the lack of new building. 
There is a call for mahogany for pattern 
work. 

Shingles are in fair demand 
barn roofs and building new 
rural area that was visited by 
storms recently. 


Kansas City, Mo. 


Z3usiness was fair last week, although total 
demand generally was lighter than for the 
same period last year. Improved agricultural 
prospects have been reflected in good orders 
from yards in rural areas, where the need 
is great for fall renovizing and repairing, 
but where finances have been limited. Fall 
rains have assured sufficient feed for the 
winter months in most cases, and farmers 
are erecting shelters to protect what remains 
of their livestock. Orders were mostly of an 
emergency character, but inquiries were nu- 
merous for straight cars to build up stocks 
for late fall needs. Uncertainty regarding 
prices apparently has been dispelled, at least 
temporarily, and dealers have realized that 
it will be necessary to pay Code prices for 
at least the remainder of the year. Influence 
of the Federal Housing Act loans has been 
negligible so far, and complaints have been 
received that lending agencies have been slow 
in approving loans. Unless weather this fall 
is more open than usual, the loans will come 
too late to afford much new business before 
spring. Industrial demand was good; and 
railroad orders showed an increase in vol- 
ume. Demand from box makers shows seasonal 
curtailment, but other customers are in the 
market for good amounts. Motor car body 
manufacturers, in particular, bought heavily 
in preparation for new models scheduled for 
appearance soon. Furniture manufacturers, 
preparing for the buying season, bought scat- 
tered amounts for immediate shipment. Sev- 
eral sash and door plants in this vicinity 
that are working on Government contracts 
have been placing buying schedules for the 
last fortnight. Missouri River contractors 
also bought liberally of heavy construction 
items and piling. 


for repairing 
barns in the 


severe wind 


Southern Pine order files decreased slightly 
last week. Mixed car orders from dealers 
in the immediate trade territory were nu- 
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sricas Lumber Centers 


and inquiries were heavy for fall 
Industrial business tended to slacken 
box factories was cur- 


merous, 


supplies. - 
off as demand from 


tailed. Railroads bought car repair material 
in good amounts in preparation for the 
winter. 


Western Pines were in light demand. Some 
orders were received from contractors on 
Government projects, but the total was small. 
Increased demand from sash and door fac- 
tories promoted a better feeling among local 
mill representatives. 

Douglas Fir was in good demand by rail- 
roads and contractors working on. public 
works projects. tetailers showed little’ in- 
terest, placing only small emergency orders. 

Hardwoods were in demand principally by 
industrial consumers. Motor car body manu- 
facturers and furniture plants bought fair- 
sized amounts for early shipment. Hopes for 


retail business are based principally upon 
widespread use of FHA facilities, but little 
has been done in this direction so far. 


Shingles and Lath both were in better de- 
mand, and shortages still are apparent in 
the latter. 


Louisville, Ky. 


Southern Hardwoods.—Demand is virtually 
at a standstill, with mills not producing even 
their allotments, for they do aot care to 
increase their inventories. Folks are getting 
rather sick of Code prices, contending that 
they can’t observe such prices and meet the 


competition of chiselers, while their cus- 
tomers who observe the Codes are in the 
same shape, with the result that they are 
not buying. The time has come when either 


the Code must be enforced to the fullest ex- 
tent, or thrown overboard as unworkable. A 
few scattered orders are booked, for mixed 
cars chiefly, with an occasional order for a 
straight car of oak, gum, cypress or poplar 


Warren, Ark. 


Arkansas Soft Pine mills have experienced 
a flurry of good business the past two weeks, 
which mill operators believe will continue 
through the next 60 days. The Government 
plan to lend 12 cents on cotton does not be- 
come operative until next week in many 
localities, so comparatively little cotton has 


been sold from the new crop, and demand 
from cotton producing States has been held 
back. Some sizable Government orders were 


placed this week, and additional orders are to 
be placed next week, for colonization and 
other projects. Orders and shipments easily 
absorb current production; most mills have 
already cut their September allotment and 
will not start operating until after Oct. 1. 
This restriction is preventing the accumu- 
lation of items that have been in limited 
supply for some time, 3- and 4-inch edge 
grain flooring and strips being among the 
most difficult items to buy, even in small 
quantities. Lath, %x1%-inch, 4-foot are in 
good demand, with mills not able to load all 
orders immediately. The %-inch No. 1 
plastering lath are in fair supply. but stocks 
of No. 2 continue very limited. Several mills 
last week posted price advances over Code 
on some scarce items—$1.50 on 3- and 4-inch 
B&better edge grain flooring; $1 on 3- and 
4-inch B&better flat grain flooring; $3 on 
1xl2-inch B&better finish; $5 on 5/4-inch 


B&better finish. Most mills will have to 
continue to limit sales of the foregoing 
items. The pine mills expect further reduc- 


tion in operating time during the remaining 
three months, and have held back on bank- 
ing the usual supply of logs for the winter 
tun. Stocks of logs are smaller than for 
Many years. Peeled pine piling is in good 
demand, and heavier shipments are being 
made from this section than at any time 
Since 1929, 

Hardwood demand has not come up to ex- 
bectations. Buyers are restricting purchases 
to immediate needs because of uncertainty 
a8 to Code prices. Hardwood flooring plants 
are buying practically no stock. Dry stocks 


at mills are smaller than they were a year 
ago, but /most operators want to dispose of 
their stocks before the wet season sets in. 
Flooring stocks are reasonably well as- 
sorted, with only two or three items actually 
scarce. Limited inquiries are out for car 
material, crossing planks, and switch ties, 
which can be placed without any real diffi- 
culty. Hardwood logging operations the 
remainder of the year will be on a smaller 
scale than at any time in recent years, due 
to further curtailment in production allot- 


ial Norfolk, Va. 


North Carolina Pine—There is a vigorous 
drive for business, which has tended to make 
buyers believe there.is a lot of unsold lumber 
on hand, but a good demand for thirty days 
would clean out all the surplus lumber at a 
good number of mills. There has been a 
little demand for higher grades. Mills gen- 
erally have some stock to offer in better 
grades, but are short on the items usually 
very popular. No trouble is experienced in 
securing Code prices for better grades if good 


stock is shipped. The southern yards are 
buying a lot of air dried lumber to avoid 
higher prices on kiln dried, but owing to 


bad weather this air dried stock is becoming 
scarce, and more dependence will have to be 
placed on kiln dried. The box makers are 
buying a little stock, when they can get it 
at their prices, whether Code or not, but 
prefer to wait until old orders are shipped 
and used before making further commitments. 
There has been a better demand for crating 
lumber, and also for dunnage of all kinds. 
A number of mills have been cleaned out on 
these particular items. The trade has been 
in more or less of a turmoil in regard to 
Code prices. Prospective buyers hold off, 
with the idea in mind of buying at lower 
prices. Chiseling continues, because there has 
been no real life to the market. The weather 
has materially retarded production and ship- 
ments; rains have been very frequent, and 
many timber tracts are covered with water, 
so logging is impossible. Air dried lumber 
has been stained very badly. Many small 
millmen have quit entirely, because they can- 
not dispose of their stock advantageously, 
and other farmer-millmen, numerous in the 
South, have stopped lumbering because they 
are getting good prices for all farm crops 
except Irish potatoes. Few millmen care to 
cut the quantity allocated to them in the 
face of present market conditions. 


Seattle, Wash. 


West Coast Woods—Price uncertainty still 
discourages purchasing. With the fight 
against minimum prices now out in the open, 
and petitions being circulated among the 
mills seeking their elimination, the industry 
is not in a favorable position to attract 
buyers. 

Rail—This market is greatly affected by 
price uncertainty. Orders keep to low levels, 
and mills are eager to sell. There is some 
local railroad buying, but it is not in the 
usual volume. Railroads now seek quota- 
tions, instead of Code prices, several in- 
formants declared. No car material is mov- 
ing, except a small amount for emergency 
requirements. Mill stocks are heavy in cer- 
tain items, such as No. 3 common dimension, 
hemlock boards, and slash grain flooring. 


Intercoastal—Buyers are hesitating over 
prices. Ship space is equal to the demand. 
On the whole the movement to the Atlantic 
coast is small. 

Export—A space shortage is handicapping 
exporting to the Orient. Rates are high. Baby 
squares to Japan move at $6.25, and large 
squares at $6.75. Japan still has old lumber 
to dispose of. Rates to China run as high 
as $6 and $7. More lumber has recently been 


shipped to China than to Japan. The United 
Kingdom is buying less than usual; only 
clears are in demand. Both coasts of South 


(Continued on Page 59) 


53 


CERTIFIED 
QUALITY 


FOR 


RENOVIZING 
NEEDS 





HE Housing Act has focused attention 

on the matter of quality. All of these 
modernizing and repair jobs must assure 
permanence and satisfaction, in order to 
justify the loans and the investments. 


There is no chance-taking about the qual- 
ity of Booth-Kelly Douglas Fir products. 
Every item is trade and grade-marked—a 
triple certification of quality—our pledge 
that the ultimate user will get his money’s 
worth, 


It will pay you, just as it is paying many 
other progressive dealers, to handle the 
Booth-Kelly line. You can buy in con- 
venient, economical mixed cars, just what 
you need in: 


DOUGLAS FIR 


Dimension, Flooring, Ceiling, 
Drop Siding, Finish, Stepping, 
Mouldings, Casing, Base, etc. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


Bocthicltell 


“LUMBER CO. 








TWO MILLS—SPRINGFIELD & WENDLING, ORE. 














AMERICAN 





YARD, MILL 





Newsy Notes of Persons and Places 


and OFFICE 








Edward P. Ivory, of Klamath Falls, Ore., 
manager of the Ivory Lumber Co., was a visitor 
in Spokane, Wash., last week. 

R. M. Weyerhaeuser, of the St. Paul office 
of the Weyerhaeuser Timber Co., was in Long- 
view, Wash., Sept. 10 inspecting his company’s 
operations in that city. 

Fred H. Wehrenberg, of Fort Wayne, Ind., 
former president of the Retail Lumber Deal- 
ers’ Association of Indiana, has been appointed 
financial director and treasurer of the housing 
program in Allen County. 


Harry Giesy, of Lancaster, Ohio, president 
of the H. H. Giesy & Bro. Lumber Co., Colum- 
bus, was struck in the left eye by a driven golf 
ball Sept. 12 at the Lancaster Country Club and 
was blinded in that eye. 


The Buffalo Lumber Exchange has resumed 
its weekly luncheon meetings after a summer 
vacation. Benson H. Briggs, of Hurd Bros., 
has been elected secretary-treasurer and a 
director, succeeding Laurence L. Hurd, re- 
signed. 

The McDowell Lumber Co. has opened a mill 
and yard at 3118 East Pontiac Street, Fort 
Wayne, Ind., to supply rough lumber to rail- 
roads, factories and farms. Frank McDowell 
is manager of this, the company’s fourth branch 
in Indiana. 


V. A. French, F. A. Doty and L. J. Twombly 
of Seattle, Wash., have purchased the former 
Siler mill, near Morton, Wash.. which has been 
idle for the past four years. They have com- 
menced rehabilitating the plant for early oper- 
ation. 

W. W. Emery, Napavine, Wash., lumber- 
man and member of the Washington legisla- 
ture, returned to his home the middle of Sep- 
tember following a seven weeks’ yacht cruise 
through British Columbia and Alaskan waters 
as far north as Sitka. He was accompanied by 
Mrs. Emery. 


“Presidents’ Night” at the Buffalo Automo- 
bile Club, held Sept. 26, was in honor of the 
thirtv-one men who have served the club dur- 
ing thirtv-four years as its executive head. The 
list included several lumbermen—Maurice M. 
Wall. Orson E. Yeager, C. Walter Betts, Harry 
L. Abbott, and the late Ganson Depew. 


While Stephen S. Mann. of the Mann & 
Parker Lumber Co.. Baltimore. Md., was en- 
joving a two weeks’ vacation in North Caro- 
lina the president of this hardwood wholesaling 
and exporting firm, Frank A. Parker, made a 
brief tour of hardwood consumers in western 
Marvland and southern Pennsvlvania. He re- 
ported some improvement in the section visited. 


These code discussions make plenty of work 
for association secretaries, anyhow—as if any- 
thing like that were lacking—and they do burn 
up the miles. Last week E. E. Woods. of Kan- 
City. Mo., secretary of the Southwestern 
Lumhermen’s Association. after attending a 
code meeting at Poplar Bluff. Mo.. hurried over 
to Oklahoma City, Okla., for a similar session 
there. 


Tohn L. Bratlie, member of the Bratlie Rro. 
Mill Co.. has returned to his home in Ridge- 
field. Wash., following a three months’ trip to 
Eurone. He was accomnanied by Mrs. Brattie 
and their two children. Mariorie and Tack. Al- 
though they arrived in Vienna. Austria, on the 
eve of the dav that Chancellor Dolfuss suc- 
cumbed to Nazi guns. they were unaware of 
the tragedy until the following day. 


Sas 


Hugh S. Leary. head of the Liverpool office 
of C. Leary & Co., London, England, is ex- 
pected in America early in October for an ex- 





tended tour of the hardwood sections of the 
East and South and of the West Coast pro- 
ducing regions, according to word received by 
John L. Alcock, Baltimore lumber exporter. 
Mr. Leary has been in the United States before 
and enjoys a large acquaintance among both 
mill men and shippers. 


Benjamin Taylor, of the Eureka Lumber Co., 
Washington, N. C., who was one of the dele- 
gates to the annual conclave of the Order of 
Red Men, held in Baltimore, Md., the week of 
Sept. 9, took advantage of the opportunity to 
call on some of the Baltimore lumbermen with 
whom he has done business, including R. Bald- 
win Homer and others. It also was a sort of 
belated honeymoon, for he brought with him 


his bride of six months and introduced her 
to his friends in the trade. 
J. F. Woodward, of Cottage Grove, Ore., 


sales manager of the W. A. Woodward Lum- 
ber Co., arrived in Chicago on Sept. 17 to 
spend several days calling on the local trade 
and visiting the World’s Fair. He lJunched 
Tuesday with some of the lumbermen who fre- 
quent the Arcade Tea Room in the Associa- 
tion Building, and reported surprise at the 
condition of crops in the central States. The 
fields were not burned nearly so badly as pub- 
lished reports had led him to expect, he said. 


W. F. Fraser and Fred DeSale, of the 
Fraser-DeSale Lumber Co., Chicago, found 
themselves holding practically “open house” to 
visiting mill men from the West last week— 
men who had heard conflicting reports of trade 
conditions and code difficulties and came to in- 
vestigate for themselves. There also was the 
lure of the Century of Progress Exposition. 
Among the visitors were H. S. Pinkerton. gen- 
eral sales manager of the Willamette Valley 
Lumber Co.. Dallas, Ore., and H. A. Temple- 
ton, of the Herbert A. Templeton Lumber Co., 
Portland, Ore. 


John W. Blodgett, of Grand Rapids, Mich., 
well known lumber manufacturer and former 
president of the National Lumber Manufac- 
turers’ Association, has just returned from a 
visit to England, and renorts conditions there 
greatly improved. He said he was creatly im- 
pressed with the number of new buildings and 
buildings wnder construction in southern Eng- 
land and Wales. A spirit of ontimism prevails, 
he added, due to the British Government hav- 
ing balanced its budeet, thus safeguarding 
against increased taxation. There is a shortage 
of building, Mr. Blodgett reported. 


John M. Bush of Negaunee, Mich., in charge 
of the land department of the Cleveland-Cliffs 
Iron Co., a former president of the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation, recently has been appointed a member 
of the advisory committee on industrial loans 
for Federal Reserve District No. 9. which has 
headavarters in Minneanolis. The long experi- 
ence of Mr. Bush and his knowledge of indus- 
tries in that section. ideally fit him for service 
on this important committee. Tohn E. Moore. 
of the Minneanolis Electrical Contracting Co., 
is chairman of the committee. 


= = 


A Service to the Lumber Industry 


Advance information indicates that in the 
new fall addition of the Lumbermens’ Credit 
Rating Book, which will reach subscribers on 
or about Oct. 1, the Lumbermen’s Credit Asso- 
ciation (Inc.) has listed about 60,000 firms. 
with over 95 percent of these traders assigned 
what is termed a “definite credit rating.” 

This 106th semi-annual edition evidently will 
be different from the 105th, for at the organ- 
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ization’s headquarters in Chicago it js learne 
that the association’s weekly supplements 
change sheets have listed some 22,000 change, 
affecting business styles, ratings, in and Out-of. 
business data, and other valuable credit infor. 
mation—an intensely important service that % 
an integral part of the subscription as well x 
the book itself. A great number of other trag 
reports were furnished on a reciprocal basis ¢ 
interested subscribers. ‘ 

Advent of the codes and of the depression 
have forced some great changes onto this of. 
ganization—it has had plenty of others jn its 
fifty-eight years’ existence—but it seems tj 
meet them, make them and use them, for jt i 
still “sawing wood” and making reports, at i 
headquarters in Chicago and its branch in Ney 
York. 





Lumberman Injured in Crash 

SHREVEPORT, La., Sept. 25.—J. Tom Wurtz. 
baugh, president of the Lodwick Lumber Co, 
of Shreveport, is suffering from a serious jp. 
jury sustained a few days ago when an auto- 
mobile he was driving crashed into a tree iy 
Kentucky on his way home with three other 
Shreveport citizens from a church mission. The 
car was swerved from the highway to avoid 
collision with a truck, which crowded it over 
the edge of an embankment into a ditch. Mr 
Wurtzbaugh had one arm fractured, causing 
him to return home by train and necessitating 
hospital attention here. He was with a commit. 
tee from the First Presbyterian Church of 
Shreveport, of which he is an elder, investiga. 
ting prospects with a view to recommending a 
new pastor for the local church, whose pastor 
died some months ago. 


— 


Some Good Fish Stories Now 


MEMPHIs, TENN., Sept. 24.—Fish stories are 
being told in Memphis by a group of hard- 
wood men, well known to the trade, who spent 
last week-end fishing in the Gulf of Mexic 
as guests on the yacht “Lysistrata,” which is 
owned by the Waterman Steamship Corpora- 
tion. They returned to Memphis with stories 
of catching a total of 260 pounds of black fish, 
and the poundage represented in only fourteen 


fish. Those enjoying the week-end on the 
eulf were: 
K. L. Emmons, Mississippi Valley Hard- 


wood Co.; Monte Christie, James Kennedy & 
Co., Glasgow, Scotland; J. W. Runyan, buyer, 
Fisher Lumber Corporation; W. R. Jones, 
Shannon Bros.; T. E. Sledge, T. E. Sledge 
Lumber Co.; H. E. Craig, E. L. Bruce Co.; 
and Sam B. Wade, jr., Waterman Steamship 
Corporation, all of Memphis; and B. Z 
Millett, Wood-Mosaic Co., Jackson, Tenn. 


They left Memphis early last Friday, return- 
ing early today, spending two nights on the 
yacht. 


Marks on Lumber in Ladder Lead to 
Arrest in Lindbergh Case 


You never can tell. j 

Certainly no one would think of looking tor 
a murder clue in the fine new home of the U. 
S. Forest Products Laboratory at Madison, 
Wis., where one hears not the cracking of pis- 
tols but only the cracking of little sticks and 
big timbers in the torture chambers of the 
testing machines, and where the most ferocious- 
looking instrument is a test-tube or a micrfo- 
scope—certainly not— 

But somebody did think of looking there, and 
after many weary months was found the clue 
that led to the location of the man who the 
State of New York has indicted in connection 
with the kidnaping and killing of Col. Charles 
A. Lindbergh’s baby boy and the extortion 0! 
some $50,000. 

Arthur Koehler, wood technologist at the 
laboratory, closely examined the lumber used 
in the ladder down which the baby was carrie 
that night, and he found certain telltale, indi- 
vidual marks on those pieces of wood. He made 
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hat lumber a! : 
that mills scattered from New 


ucts—a — 
ey to Alabama. ; 
a he found what he was looking for— 
jumber that was manufactured and marked in 
the same manner as that in the ladder. The 
mill’s shipments ol that item were traced-—— 
secretly of course—and_ the trail led to New 
York City, to the National Lumber & Mill- 
work Co.’s plant in the Bronx. Then the police 
came to the forefront again and one day the 
country was thrilled by word that one Bruno 
Richard Hauptmann—a carpenter who had been 
sporadically employed by the lumber dealer 
before and after the time of the kidnaping— 
had been arrested for the murder. 
~ A remarkable tie-up of police work with 
laboratory science, certainly. Col. H. Norman 
Schwartzkopf, superintendent of the New Jer- 
sey police, saw that ladder and thought it might 
be traced. He asked C. P. Winslow, director 
of the laboratory, for help. Mr. Winslow im- 
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mediately assigned his leading wood technolo- 
gist to the task. After that it was just a mat- 
ter of persistence and close attention to details 
—and of knowing what to look for and where 
to find it. The laboratory specializes in those 
qualities. 


Appoints Distributor in Cleveland 


CLEVELAND, Onto, Sept. 24.—The Manufac- 
turers Supply Co., which has just recently oc- 
cupied its new general offices and warehouse 
at 3528 East 76th Street, has been appointed 
distributor for the industrial products manu- 
factured by Henry Disston & Sons (Inc.), 
Philadelphia, Pa. 

The new headquarters provide facilities for 
carrying extensive stocks, and the Manufac- 
turers Supply Co. will be able to give excep- 
tional service to manufacturers located in the 
territory surrounding Cleveland and Akron, it 
is announced. 


Self-Help Movement Spreads to 
Another Community 


Park Ripce, ILt., Sept. 24.—In a mass meet- 
ing on Sept. 19, sponsored by the Men’s Club, 
Park Ridge citizens joined the Eoneering 
movement in the revolt against bureaucracy, 
thus going on record as the second community 
to pledge its adherence to the idea of self-help. 
These citizens pledge themselves to endeavor 
to break the habit of “leaning on Government,” 
through a rebirth of individual initiative and 
self-reliance. 

David P. Linvingstone, member of Mal 
Tierney Post of the American Legion, chair- 
man, read a manifesto similar to that signed by 
many citizens in Hinsdale, Ill, where this 
movement started, as was reported in the Sept. 
15 issue of AMERICAN LUMBERMAN. Following 
its reading, a copy was prepared and signed by 
every person present. As many citizens other 
than members of the Men’s Club were present, 
these signatures represented a substantial cross- 
section of the citizenry of this community. 


Explains Science of "Eoneering" 


Horace B. Hench, whose illuminating ad- 
dress before the Commercial Club in Hinsdale 
was responsible for the movement there, was 
the principal speaker at this meeting. In his 
talk he elaborated on “The Science of Eoneer- 
ing.” Of this he said: 

The science of eoneering is the integration 
of all knowledge for the good of the human 
race. Eoneering discloses the method for 
the practical application of science and 
knowledge for good. It shows how the prob- 
lems of industry, agriculture, unemployment 
ete. may be solved simultaneously. It dis- 
closes how the problems of Government may 
he solved simultaneously with solving the 
problems of the people. Eoneering is con- 
cerned only with method. It will make science 
the best servant of mankind. It gives prom- 
ise of a new era in the history of civilization. 
We may be out of balance because we have 
not given the human being due _ scientific 
consideration. We have been adapting man 
to the machine, and just hoping he could 
consume its products. It is apparent, after 
long years of research and practical applica- 
tion, that through eoneering we may eradi- 
cate most of the ills from which we suffer 
today without resort to law. 


Starting with the Individual 


He explained that the eoneering movement 
originated when certain citizens of Hinsdale 
wanted to know that if industrial problems 
were being solved by the practical application of 
this science, why it could not likewise be ap- 
plied to the solution of local problems. The 
movement founded on the science of eoneering 
is the result of that effort started by a small 
group in Hinsdale, which has spread rapidly 
throughout the community. 

Mr. Hench explained that this was a spon- 


taneous movement on the part of each indi- 
vidual to do things on his own initiative; that 
the movement was probably unique because it 
starts with each individual; that the rebegin- 
ning of the pioneer spirit is indicating that 
there is romance in it for men and women of 
courage. Referring to the hope of Park Ridge 
citizens that through a similar movement the 
problems of the community may be solved, he 
explained that there is no formality other than 
that each individual desiring to join this self- 
help movement sign the “Declaration of In- 
tention” and then start to do what he can do. 


Too Much "Leaning on Government" 


He likened the habit of “leaning on Govern- 
ment” to a rock lying on the sidewalk. Any 
citizen, for fear some neighbor might trip and 
be injured, with little inconvenience easily could 
lift it aside. But when the village officers are 
requested to remove the rock, it becomes a quite 
different matter, and in that event the village 
must put an order through in the routine way, 
dispatch a man on foot or truck to remove the 
rock, and he must report back that he has done 
so. The red tape is completed by a report 
properly filed. To the cost of this transaction 
must be added a proportionate share of vil- 
lage overhead, consisting of proper deprecia- 
tion chargeable to village property, salaries, 
cost of insurance, and all other items. This 
overhead is charged to the taxpayers of the 
community. Thus, by his failure to remove the 
rock himself, the individual by “leaning on 
government” has injured every one of his 
neighbors by increasing their taxes through his 
laziness or indifference. The present village 
practice of trimming parkway trees and cutting 
thistles in vacant lots, he said, is perhaps due 
to the habit of “leaning on government.” 


Work Own Way Out of Depression 


Each individual joining this self-help move- 
ment pledges to do work about his home; to do 
what he is able; to co-operate with his neigh- 
bors; to help in his community. This spirit is 
spreading. It is becoming fashionable for people 
to do things again, especially those things which 
will cut the cost of local government. Mr. 
Hench said: 

“Those who can not afford to employ others 
are doing work themselves, and those who can 
afford to employ others are calling in their 
neighbors and paying actual wages for having 
needed work done. It is the belief of the eoneers 
that through this re-beginning of the individual 
to assert himself, we may not only win and 
work our way out of the depression, but we 
may elect men in the precincts and the local 
communities pledged to the principles of re- 
ducing bureaucracy in all forms of govern- 
ment.” 
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UMBER MARKET REVIEW 


Southern Pine Mills Are Receiving Good Orders From 
Home Sales Territory 


Southern pine business shows signs of improvement. In 
the South and Southwest rural trade has been stimulated 
by fall rains that provide ample pasturage for livestock 
shipped from drouth-stricken areas, and by a good crop of 
lowland cotton on which Federal loans will very soon be 
available. There is also a good demand arising from Fed- 
eral river, large construction and colonization projects, and 
railroads have been taking fair amounts. Retailers have 
inclined to hold back because of uncertainty about Code 
prices, but current needs result in some orders from other 
than southern sales territory. Yards that are not buying 
now are reducing stocks and will be in the market later. 


North Carolina pine mills are in a somewhat stronger 
position because fall rains in the Southeast are relieving 
them from competition of smaller air drying producers. 
Demand for box grades has been active. Higher grades 
have been in good call, and mill holdings are small. 


Arkansas Soft Pine mills have been receiving a nice vol- 
ame of business from the South, and have put advances 
into effect on scarce items of shed stock, for limitations 
on output have prevented their rounding out assortments 
of these. Government agencies are placing some good 
orders for homestead and construction projects. 


Hold Off 


Hardwood Buyers, Domestic and Overseas, 
for Lower Than Code Prices 


Sales from the leading hardwood producing regions are 
running a good deal below the current small production, 
because large domestic consumers and exporters hope for 
abandonment of price minimums and lower quotations. 
Automobile and furniture plants are taking no more than 
they have to, and flooring factories are practically out of 
the market; but there has been a fair call from retail yards, 
because of repair and modernization campaign needs, and 
it is expected that this will spread to the flooring and mill- 
work plants. Lower grades have been selling well. For- 
eign buyers are said to be turning to other exporting coun- 
tries, where prices are appreciably lower; and there is con- 
siderable pressure for revision of the basing method for 
export prices. 


West Coast Markets Becoming Hesitant Because of 
Price Uncertainty 


Although orders for West Coast woods booked during 
the two weeks ended Sept. 22 were nearly 14 percent below 
output, as compared with 8 percent below the preceding 
priod, this was the result of an increase in the production, 
for new business was actually larger, rail sales making a 
substantial gain that more than offset smaller declines in 
the three other divisions of the market. A smaller group 
of identical mills reports a slight decline in bookings. 


Rail business is said to consist largely of Government 
orders, the railroads not taking much, and the retailers 
placing only emergency fall needs, largely because buyers 
lack faith in the maintenance of Code prices, some mills 
having petitioned for abandonment of these. Some yard 
buying is beginning to result from the renovizing cam- 
paign. What may be a new factor in the market is the 
beginning of Mississippi River shipments to Chicago for 
distribution in the middle West, at approximately one- 
third less freight cost than direct rail. 


\tlantic coast yards, because of the lateness of the sea- 


son and uncertainty about Code prices, are taking no mor 
than current requirements. New cargo shipments are bp. 
ginning to arrive, but this trade is now threatened with , 
strike of Atlantic coast longshoremen. <A good deal oj 
price chiseling is reported. 


Nearly half the August exports were from British (Co. 
lumbia mills, which got the bulk of their business from 
United Kingdom, Australia and Japan; while the North. 
west States got about two-thirds of their orders from 
China, and the remainder largely from Japan and South 
America, selling almost as much to South America as to 
Japan, and got more than a third of Australia’s orders, 


Western Pine Mills Show Increase in Unfilled Orders 
and Stocks; Press Rate Reductions 


Western pine bookings in the two weeks ended Sept. 22 
were about 11 percent larger than last year’s, and as they 
exceeded the shipments for more than a month, order files 
have increased and on Sept. 22 stood at 15 percent above 
last year’s level at identical mills. Stocks, however, are 
about 10 percent above last year’s. Much of the business 
of these mills comes from the middle West grain growing 
States that have been hard hit by the drouth, and fall 
buying is not up to expectations. That part of mill terri- 
tory that was able to ship by rail to California during the 
cut-off of fir cargoes from the Northwest, finds this busi- 
ness now of small volume. A decided stimulus to Atlantic 
coast sales might be expected from success of the current 
effort to have rail rates from the Inland Empire to the 
Pacific coast reduced from 23% to 15% cents; and the new 
competition from Mississippi River shipments of fir would 
be met by granting of the request for reduction from 54 
to 40 cents of the rail rate to a Great Lakes port, from 
which western pines could reach a wide territory on cheap 
water freights. Some territories are reporting, as a result 
of the repair and modernizing campaign, a little better de- 
mand for millwork and finish items, and improvement in 
such sales will be especially helpful to the pine mills. 


New Factors May Influence Business in Northeastern 
Spruce and Northern Pine 


Business in northern pine showed a considerable pick-up 
in the week ended Sept. 22, this being credited to fall re- 
pair work on Northwest farms, helped by increased de- 
mand, in that and Niagara territory, for millwork and 
finish items for newly undertaken renovizing jobs, while 
an improvement in sales of pattern lumber is reported. 
The gain in business was accompanied by a seasonal falling 
off in production. Canadian competition in the East may 
be stimulated by a lowering of stumpage fees by Canadian 
authorities, bringing an appreciable reduction in costs. 


Orders for northeastern spruce are running behind pro- 
duction but well above shipments, so that mills have good 
order files; small shipments being accounted for by the 
fact that dry stocks of some items are scarce. Prices on 
these items are maintained above minimum. The allowing 
of a differential of $2 on imports of log run spruce, water- 
borne from Canada’s Maritime Provinces, may have an 
adverse effect, as such imports, before the imposition ot 
the $3 excise tax, played a big part in the Northeast market. 


Sookings by northern hemlock mills have been running 
well above last year’s level; while files of unfilled orders 
are low, mill stocks are much smaller than last year’s. 
Though production is not large, it is considerably above 
last year’s low level, but normally falls off at this season. 


Statistics, Pages 34-35 — Market Reports, Page 50-53 — Prices, Pages 57-58 
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THIS WEEK’S LUMBER PRICES 











SOUTHERN PINE 














East and west side mills have reported the following average f. 0. b. mill sales prices on southern pine to the Southern Pine Lumber Ex- 
change, New Orleans, La., for sales made in the period Sept. 10-15, but, where prices for thi y é 7 
oe to date have been inserted and distinguished by asterisk: } a a a a a 
West East West East West East West East Ww 
b - , - ‘ est Eas 
Side Side Side Side Side Side Side Side Side Side Sige Bile 
Flooring, Standard Drop Siding, Standard Partition, Standard No. 2 Fencing & CM No. 2 8S N 2 
Lengths Lengths, 1x6” Lengths Standard | “ae ~_ 
1x3” rift— No. 117 | % x4&6"— 1x4” ..... 16.09 15.44) 9x4” 2x4” 
paDtieat 19.69 50. on. ° ates oats B&better 34.75 35.00 ee” | xs.nars 17.87 17.30 sa ‘ar. - ae aa Lage 12 & 14’ gt aes 
5 c aie o > e hecees 49.06 "nr ee ee rs ae ane ee ee eee hl ee eo 2 ° - DOR eaw 64 000n% 2 5 2 7 
Longleaf. . 56.28) No. 2 Shiplap and ” " a ; 
. Rou i , ° 2x6 ” 
i. i ” a ee ough Finish 10-20’ | ourds, Std. Leth. |12 & 14’... 17.30 16.64|2%° 
Shortleat 11.75 5 |B&better . 32.53 31.86 |B&better— Short!’f | pene 17.76 17.30 + & 14" ryt aig 
LORGIORE «+ oon s SEUING. 1.5. 31.39 31.82|Inch thick— sip 2x8” Tee eeees 9.00 *19.00 
a ns 31.75. . as on ee 19.28 18.35/79 @ 14° - > 
gp Mayet , eas eoets oe] 1x10" 20.14 18.53) 12. 14’.-- 18.13 17.94) ax8 
1x3 i a Surfaced Finish, 6" eeeeees 36.75 v0.40 1x12” 29.75 Semen. Se es +s 19.29 18.50 12 & 14 *99.95 
grain— a 10-20’ he ee aoe Seeee fee ee 7" | Scer “ oT 
B&better . 34.89 34.77 B& bette 1x5&10” 43.75 42.83! Longl’f— 12 & 14’ 18.43 18.25 2x10” 
No. 1..++. 31.12 31.16 oe ge - gheeeeaae 54.75 54.00)/1x8” ..... Te | aia 19.88 19.00)12 & 14’ 24.00 
=a ae 22.00 20.27 rr 39.33 37,85/3&6/4 thick— oT) ee BE eg crc essa 24.50 
ix4” rift— Mtl a 40°76 38°67 — Ain hie 230.70 50.04 1x12 . -*27.50 *26.00 12 & 14’... 19.20 18.00) 2x12” 
ie. OES ooo. (Saese” 56.0 55.1% Faecal 19.88 20.80)19 @ 14’ ‘ ‘ F 
Berar... 49.56 50.05 Ixpaeto™ a) Sis ...... "36400 63.58 No. 1 Shortlent 13 & 14°... 31.00 24.36 
No. 1— wntee 58.87 56.53 ee No. 1 Longleaf 20 
Shortleaf.. 38.00 *38.00| ce 6/4 k Casing, Base & Jamb/ 2x4” Dimension Timbers, 20’ & Under. 
Longleaf. Oe  pxecte es thie Lag . 10-20" 12 & 14’... 24.08 23.40 ” No. 1 
_ 9 |. 99:00 27.75|4- 6 8”... 54.25 53.25 B&better | rere 24.88 25.00] 2x4” ; = ‘ 
Recada 5&10” 60.83 59.06 46.83 46.13] 2x6" 12,& 14"... 25.00 24.75 | Longleaf— 
al a aneses 69:41 66.81)1x6&8" .. 47047 47.00 12 & 14 22.57 22.75leses *''*" 26.00 25.75) 3x4 & 4x4” 25.00 25.50 
R&better . 35.35 34.771\C— 1x5&10" .. 52.12 947.75) 16" 12... 23.64 23.92|]3°@ 147... 23.50 23.95) 4X6—Sx8"- 24.92 24.03 
tae 31:25 31.94ltnch thick eis 16° -* 23-30 23-25) 3&4x10" ..*32.00 40.00 
io. 2..... 17.38 17.03|ge°" “Bick—, ,. alin 5 » ine @ 4a 93 5 lai oe-09 54.471 5x10-10x10" 31.00 
No. 2. Oe - Sa wile 34.25 33.87| No. 1 Fencing, 10-20’ |12 & 14 23.40 23.50|2x8 9” 
— errs 3: 53 34.74 79116’ 23.53 24.00)12 & 14’ 25.00 soent® 9” £9.09 
Ceiling, Standard (|8” ....... 34.00 34.63 |1X4" ----- er aT asls — Rt a “198475 os.50)°% 2? 12x12" 40.00 40.63 
Lengths 1x5&10” 36.38 38.50|1x6" ----- 31. +03 | 2x 2x10” ~ hikiait 
—  sinins 52.50 50.87 err 24.75 24.501 45° one ortleaf— 
i — No. 1 Shiplap and {14° <0... $5.48 ShiTla0 077°" Ry ee Bx4&4x4". 21.90 21.29 
&bette 25.89 26.5 -2 aera 25.6 6, i phe ttetalalh ge > MM x6—8x8”. 20.47 20.33 
4 a oo S00] Vinee Seth B avener i ait ie 7 2 “26.75 27.46|3R4x10" ..*2714 
ee hx ” , .) sie ov, 0U.40 D, ‘ ‘asin ese os ‘ “oa ¢ 
Rebetter . 26.22 25.12|No ft ..4 3.93 a.aslixse1o” |! age] 32.36 12,.& 14... 26.78 26.50] 19 & 14’...29.31 *30.00 5x10—10x10 Hat 24.00 
yg eee 23°22 23:10 No. 2..... 252 250,1x12” 3.68 43.32/16" ....... 28.31 28.50) 16° .......%34.00 36.13/5x12-12x19” 28.36 *32.25 
WESTERN PINES | OAK FLOORING WESTERN RED CEDAR 
Following are carlot quotations, Memphis 
Following f. o. b. mill prices on actual basis, on oak flooring: F Seattle, Wash., Sept. 22.—Prices for red 
sales were reported to the Western Pine 
Association by members during the period 
Aug. 15 to 31, inclusive. Averages include 
both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 
Ponderosa Pine 
, 5/4x8” 6/4x8” 
Se.ects, S2 or 4S— 1x8” & wdr. & wadr. 
eetleating ae $40.88 $51.88 $52.25 
Sere 36.64 44.97 eoee 
SHop. S2S— No. 1 No. 2 
Cit anawew nnd «ene de > van $29.31 $22.69 
8/4 LenthN ome ed 4 eee ee Sweets 28.89 22.88 
CoMMONS. S2 or 4S— No. 2 No. 3 
oy O=Ser eee $20.11 $18.52 
_ ae 24.69 19.70 
Pe SFE Pe a abn dccsivnsscnveccen $13.58 
Idaho White Pine 5&6/4x8” 
SELECTS, S2 or S4S— 1x8” & wdr. 
SONS «wy urerda nor acaneeuee ves $44.00 $67.50 
_ ee ee ene 39.98 52.00 
COMMONS, S2 or 4S— No. 1 No. 2 No. 3 
FEE EI $32.07 $24.76 $19.30 
MEE ieee Bid athens 60.11 35.30 22.55 
me Se EFS FE ira Seeker eriancwscens $14.33 
Sugar Pine 
1x8” 5/4x8” 6/4x8” 
SELEcTs, S? or 4S—& wdr. & wdr & wdr. 
B&btr. RL epee wre iacs $64.50 $58.90 $66.47 
>) Seer 56 30 55.25 50.10 
| rere 49.00 48.50 45.50 
SHop, S2S— No. 1 No. 2 No. 3 
We 4. $36.10 $27.42 el 
eae reer 35.17 27.63 $19.75 
FE weXicnsevemaw cus 47.50 30.38 
Larch—Douglas Fir 
teeta neal ee. See eee $19.53 
Dimension No. ip ae eee 18.23 
Rearde, No. S$ SSoréh. 158"... 6.0556 cosces 19.78 
Flooring, ve rt. ov. Chptr. 4" Ris visas 33.51 





WESTERN SITKA SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 26.—The following are 
Prices for mixed carlots prevailing today: 


——— $55.00 Factory stock— 
re ° 
BOD” crcrences 36.00 Hh hebhbi 
SEP—“BE" .. cctess aged 27.50 
eeeee $42.50@ 44.50 a 
B sly 10/4 31.50 
ev el 2 ptine ~~ 93.00 | ea ee 34.00 
— Flat gr. 24.00 IED cxdirig dea ace ptera 4.00 
%x6” Vert. gr. 27.00 Green box 15.00 





38x2%," 32x14” %x2” %x1% 
Clr. qtd. wht...$102.00 $84.00 $70.00 “at 59 
Clr. qtd. red.... 86.00 75.00 60.00 4.00 
Sel. qtd. wht... 71.00 64.00 48.00 36.00 
Sel. qtd. red... 65.00 58.00 48.00 46.00 
Clr. pln. wht.. 71.00 62.00 55.00 47.00 
Clr. pln. red.. 68.00 60.00 48.00 47.00 
Sel. pln. wht 65.00 52.00 47.00 39.00 
Sel. pln. red 65.00 52.00 46.00 40.00 
No. 1 com. wht 50.00 43.00 35.00 34.00 
No. 1 com. red 50.00 43.00 34.50 34.00 
We. 2 COM. ..6+- 23.00 21.00 18.00 18.00 

4x2” 1%x1%” x2” 
Clr. qtd. wht $ 80.00 $80.00 $90.00 
Clr. qtd. red 74.00 74.00 80.00 
Sel. qtd. wht 62.00 60.00 65.00 
Sel. gtd. red. 62.00 60.00 64.00 
Clr. pln. wht.. 66.00 65.00 71.00 
Clr. pin. red... 65.00 65.00 67.00 
Sel. pln. wht... 63.00 61.00 65.00 
Sel. pln. red.. 62.00 61.00 58.00 
No. 1 com. wht. 42.00 42.00 41.50 
No. 1 com. red. 42.00 42.00 41.00 
No. 2 COW... +0. 22.00 22.00 19.00 


New York delivered prices, on Johnson City 
base may be obtained by adding to the above: 
for }j-inch stock, $8.50; for %-inch, $4; for 

14-inch, $5. 

Chiengo delivered prices may be obtained 
by adding to the above: For }2-inch stock, $6; 
for %-inch, $3; for ™%-inch, $3.50. 


RED CEDAR SHINGLES 


Seattle, Wash., Sept. 22.—The following re- 
vised minimum prices on red cedar shingles, 





per square f. o. b. mill, become effective 
July 20: 
To THE TRADE— No. 1 No. 2 No. 3 
Dt Gisedwbekenesskan $2.55 $2.01 $1.67 
Be EE se eeewesaces 2.69 2.01 1.42 
Se” Ce De, GE Pac cscs 3.18 2.01 1.57 
Be” GPG 406 06602 2.79 2.12 1.52 
Dimensions— 

“OS 2 GIS 2.94 2.40 

(6”-5/2%4"-18) 3.18 
To WHOLESALERS (Less a 

Le ania aaa g abi Stal 35 1.85 1.51 

ge ee o 47 1.83 1.20 
Se £6 BE. GE) 6 6c0-0 2.88 1.76 1.32 
EB” CB/S) ccveveces 2.57 1.93 1.34 
Dimensions— 

OE gg rer. 2.74 2.24 

(6”-5/2%4"-18) .. 2.96 


Mixed Cars—Add 15 cents per square where 
shingles are shipped in mixed cars—except 
when mixed with cedar lumber. 

Kiln Dried Shipments by Water—For kiln 
dried shingles shipped by vessel, add 15 
cents a square for 16- and 18-inch: and 20 
cents a square for 24-inch. 








| 


| 


cedar siding in mixed cars, new bundli 8 
to 18 foot, f. o. b. mill, are: a 


Beveled Siding, 42-inch 
lear ee wy 
ED x55 5.5 5:5 di es enains a $20.50 $18.50 $16.00 
POE 6s 6-6 06. 06a sam 24.50 20.50 18.00 
ON Giaisce- eianiatmee.a 25.50 23.50 19.00 
: Clear Bungalow Siding %-inch 

ly ene EES EEE niger oe Cre $35.00 
SN sg. 5 mrnréasoealae biatied eetieks wt ee 45.00 
GO NEE Sais bins wan iny 58 con ane cindaeeauint 57.00 

Finish, B&better, S2 or 48, 8-18’ 
ae S48 
- or Rough 
NE ba nthe FeO ninicsrs co E hae ec $37.00 
MR sacs aiaru bcd te kin cobs 6 devin ot whale 37.00 
SE ivials cris hola ela mala ieache iat aoe 47.00 
MR irda ares Ga ac casita oceans Sia 67.00 
EMO 4. 5 rshlao-Ox ober alae arate eee 72.00 
1x18” Sailing doce wih w ky Wet. nema aaa nine aoke a 77.00 
I ae ink rk Bia Le: taal anht'a’ oesinnds och ates eel 82.00 
DE. anvaranwekaceeenw Ree reKae aoe 87.00 

Ceiling or Flooring, B&better, 4-18’ 
1x3” . anaes wikceie ee babe Ss6 ace bleaa ere aro iate $22.00 
Be. “hawees iM biheonea cabana cera 25.00 


Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 
Listing under $3 


SO arent bene 634 
Re ee Oe BOE kc cansccsinecesesa 
Series 7000— 8% 
ee ee ee 63%, 
pF he eer ere 58%, 
Clear Lattice, 5/16”, 4 to 16’ 

3 100 lin. ft. 
|) MEETLT TL T Eee ee TE ee $0.31 
RE reais te sa vice eteataAiteths tgs iabeatCun it sasca eran dra oredr a | 
BEE > Swarts cron seitecin alli ona eraceor anatauneaoleon sadthein aha etn 52 





WEST COAST LOGS 


Seattle, Sept. 22.—Average prices of logs: 


Fir: No. 1, $19-17; No. 2, $15-13; No. 3, 
$10-9; Peelers, $24. 
Cedar: Shingle logs, $10; lumber logs, 


, = Nos. 2 and 3, $8-12. 


{Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Sept. 26.—Log market quo- 


tations: 
Yellow Fir: No. 1, $16; No. 2, $12; No. 3, $8. 
Red Fir: $12. 
Cedar: Shingle logs, $10-11; lumber logs 
$17-18; camp run, $8.50@10. 
Hemlock: Nos. 2 and 3, $8@9. 
Spruce: No. 1, $17-16; No. 2. $13-12: No 


$9-8.50 
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OBITUARY RECORD 








WILLIAM S. DAUGHERTY, 88, proprietor 
of the oldest lumber yard and planing mill 
business in Indiana, Pa., died at his home 
there Sept. 11 after a brief illness. He was 
born in Saltsburg, Pa., and was educated in 
Saltsburg Academy. In 1872 his father, the 
late James R. Daugherty, bought the lumber 
business which had been established in In- 
diana in 1856 by John Shryock, and father 
and son operated it until 1889 when William 
Daugherty took over the business in his own 
name. The plant was totally destroyed in 
1918, but was rebuilt and a full line of build- 
ers’ supplies was added. Mr. Daugherty was 
active politically in the Republican party, 
especially prior to 1889, and held several 
offices in the county, including deputy sheriff 
twice, prothonotary for two terms, and a 
member of the school board for fifty years. 
He for many years was a trustee of the State 
normal school at Indiana, and had been an 
important factor in promotion of schools and 
of education. He served five times as mas- 
ter of his Masonic lodge, and for twenty 
years was a district deputy grand master in 


that order; he was one of the oldest Masons 
in Pennsylvania. He also had been active 
in the Odd Fellows lodge since 1869, had 
served through all the chairs, and was many 
times State convention delegate. His was 
the longest term of membership in the First 


Presbyterian Church, He is survived by his 


son, Hart B. Daugherty, who for many years 
has been associated with the lumber com- 
pany, and by four brothers. 


GEORGE R. 


BYRNE, 74, president of the 
John M. 


3yrne Lumber Co., Kansas City, Mo., 


died unexpectedly Sept. 12 in his office, of 
heart disease. He was also president of the 
George R. Byrne Lumber Co., Kansas City, 
Kan., and was one of the oldest active lum- 


ber dealers in the territory. From Madison. 


Wis. (where he studied at the University of 
Wisconsin) Mr. Byrne went to Kansas City 
fifty years ago and with two older brothers, 
the late John M. and Patrick J. Byrne, en- 
tered the lumber business. In 1918 the yard 
at 20th and Wyandotte streets was sold and 
the company moved to its present location 
at 18th and Campbell; a few years later 
Patrick Byrne withdrew from the company 
and established in Rosedale the yard which 
now is owned and managed by his son Ken- 
neth. About the same time another yard 


Was established and later became the George 
R. Byrne Lumber Co., with George Byrne as 
its president On the death of his brother 
John, twelve years ago, he also became presi- 
dent of the John M. Byrne Lumber Co. Mr. 
byrne is survived by his widow, one daugh- 
ter, Miss Genevieve, of the home, three sons 

Richard, of El Paso, Tex., George R., jr., 
of Kansas City, Kan., and Bugene Byrne, of 
the home—and two sisters. 


GANSON DEPEW, 68, prominent member 
of the lumber industry and a leading citizen 
of Buffalo, .. Y., died at his home there 
Sept. 25 after several weeks illness. He 
practiced as an attorney in Buffalo for fifteen 
years until he became associated with the 
(Goodyear lumber interests. For many 
years he Was president of the Good- 
year Lumber Co. and later of the Nor- 
wich Lumber Co., and when the Goodyears 
established the Great Southern Lumber Co. 
at Bogalusa, La., Mr. Depew became a direc- 
tor of that, a position he held at his death. 
He also was a director of the Buffalo & Sus- 
quehanna Railroad, and a trustee of the Erie 


County Savings Bank. For two terms he 
was president of the Buffalo Lumber Ex- 
change, and he gave much of his time to 
other organizations of business men. Mr. 


Depew was serving his second term as presi- 
dent of the Buffalo Chamber of Commerce, 


and he consistently_took a leading part in 
promotion of the Joint Charities and the 
Community Fund campaigns, as well as in 


other civic organizations. He was a member 
of the mayor's traffic commission. Mrs. Depew 
and a daughter survive. 

PHILIP 8. 


LINDNER, 49, head of P. S 


Lindner & Co., Sandwich., IIL, died suddenly 
in his office Aug. 31, while talking with 
friends. He entered the lumber’ business 
there in 1908, after having graduated from 
Knox College and having spent a year on 
a claim in South Dakota. In the ensuing 
quarter-century he built up for himself a 


good business and also an outstanding repu- 
tation as a citizen whose advice was widely 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized f.o.b. floor- 
ing mill basis, during the week ended Sept. 22 

First Third 


x21,” ..867 $42.99 





Second 


-<¢ 7 - 
av SOE 


sought and whose influence extended into 
other communities besides Sandwich. In his 
home town he was trustee of the Presbyter- 
ian Church for many years, was the first 
and only president of the Woodward Me- 
morial Hospital, president of the Sandwich 
Fair Association and member of the_ school 
board. He was a director of the Chamber 
of Commerce, of which he was an organizer. 
His four children have become quite well 
known, too, as singers with various organi- 
zations. Besides them and his widow he is 
survived by his parents, one brother and two 
sisters. 


EDWARD P. 





SNYDER, 74, 
identified with the lumbering 
Tacoma, Wash., for more 
years, died there Sept. 13 folowing an illness 
of several weeks. He was secretary-treas- 
urer of the Clear Fir Lumber Co. at the time 
of his death and had served in that capacity 
since the organization of the company in 
1916. Mr. Snyder started in the lumber busi- 
ness in Tacoma in 1912, when he and his 
brother, the late John Snyder, formed the 
firm of Snyder Bros., which operated a lum- 
ber mill in Tacoma until the Clear Fir Lum- 
ber Co. was organized. Mr. Snyder was born 
in Chillicothe, Ohio, and was engaged in the 
wholesa'te shoe business in Detroit before he 
moved to Tacoma. Mrs. Snyder died about 
three years ago and there were no children. 
He is survived by a sister, Mrs. Lena Har- 
rinton, of Salem, Ore., and by a nephew, Frost 
Snyder, president of the Clear Fir Lumber Co. 

WILLIAM F. BAYER, 76, president of the 
3Zayer & McConihe Co. (Ine.), Troy, N. Y 
died at his home Sept. 14 after a long illness 
and three years of failing health which had 
forced him to give up his work at the lum- 
ber company. He entered the lumber in- 
dustry by accepting a position with the old 
Weaver & Thompson retail firm, after several 


prominently 
industry in 
than a score of 


years as a bank clerk. A few years later 
he established his own retail lumber com- 
pany and managed it for forty years. In 


the meantime he took an active part in com- 
munity affairs, and was known as a good 
citizen and an upright business man. He is 
survived by two daughters, Misses Pauline 
and Helen Bayer, with whom he lived; a 
brother, Frank Bayer, vice president of the 
lumber company, and a sister. 


LORENZO A. BAKER, 72, secretary-treas- 


urer of the St. Maries Lumber Co., Spokane. 
Wash., died at his home last week. He had 
been in the lumber business for thirty-five 
years, starting with the late William Kroll 
when the latter was in business in Lansing, 
Mich. Mr. Kroll went to Spokane and in 


1912 formed the St. Maries company, and Mr. 
3aker went with him. The property was 
sold to the Rogers Lumber Co. several years 


aro. but Mr. Baker stayed with the St. 
Maries company, and had been engaged in 
lieuidatine its affairs since the death of Mr. 


Kroll. Mrs. Baker and one daughter survive. 
SANFORD F. SWENSON, 45, manager of 
the Acme Lumber Co., Rockford, Ill., died 
Sept. 2 at a local hospital, of peritonitis, 
while in another room at the same hospital 
was his son John, who had suffered the am- 
putation of his fingers in an accident at a 
furniture factory. Mr. Swenson helped or- 
ganize the lumber company in 1918, and pre- 


vious to that he had managed a mattress 
company. Besides the son he is survived 
by his widow #nd a daughter. his mother, 
a brother E. W. Swenson, who has been 


associated with him in the lumber company, 
two other brothers and four sisters. 

W. H. LYSAGHT, a founder of 
& Lysaght Co.. retail lumber, grain and coal 
firm of Cherokee, Iowa, died Sept. 17 at a 
hospital in Park Rapids, Minn., of pneumonia 
which he contracted while at his summer 
home at Dorset, Minn. Mr. Lysaght retired 
from the business twenty-five years ago and 
devoted his attention to civie activities, espe- 
cially on the board of trustees of the Sioux 


the Weart 


Valley Hospital and the school board (of 
which he was president the last year). He 
also was prominent in Masonic circles. He 


is survived by his widow and two daughters. 


MAX L. KLINE, treasurer of the Richter 
Lumber Co., La Porte, Ind., died recently and 
was buried in Hammond. His widow, one 
daughter and his mother survive. 


HENRY JEFF RIVERS, 51, lumberman of 
Alden Bridge, La., about fifteen miles from 
Shreveport, died at a local sanitarium Sept. 
20 after a lengthy illness. Mr. Rivers, a 
native of Thomasville, Ala., came to Louisi- 
ana at the age of 17 and entered the lumber 


business with Weaver Bros. of Shreveport, 
maintaining this connection until his death. 
He was also part owner and manager of a 


Seplember 29° 19» 
» 193! 


lumber mill at Alden 
fourteen years. He i 


two sons, 

MRS. A. MERVIN CHACE, 46, 
lumber wholesaler of Fall River, 
Sept. 19 at her home. Mr. Chace 


ber of years maintained an office 


bridge for the 
is survived 
and one daughter. 


. las 
by his wif. 


wife of ; 
Mass., die 
for a nun. 
In Bostoy 


but ten years ago he began to center 
activities in southern New England and he 
and Mrs. Chace made their home in Fal 
River, where she became an active nembey 
of several women’s organizations and of th, 
Central Congregational Church. She is sur. 
vived by her husband, one son and four 


daughters. 

MAX ALLISON LARIMORE, 38, office may. 
ager and estimator for the Carruthers & So. 
Lumber Co., Memphis, Tenn., died Sept, i; 
at a local hospital where he had been a Week 
unconscious, result of a cerebral hemorrhage 
He had been in the lumber business eleye 
years, starting as an accountant for the 
Curtis-Detroit Lumber Co., Detroit, Mieh 
and had been with the Memphis firm for fiy, 
years. He is survived by his widow and ty; 
daughters, and by his mother and a sister, 


FREDERICK L. CARTEI 
the Carter-Lee Lumber », Indianapolis 
Ind., died in a local hospital Sept. 12 a fey 
hours after he had suffered a cerebral hemor. 
rhage at his office. His father, the lat 


t, 67, treasurer of 
a ’ 


George Carter, who was sheriff of Marion 
County about 1885, established the lumber 
yard shortly thereafter, and the son, Pred. 
erick, succeeded him in the business. He jg 


survivea by the widow, a son, two daughters 
and a sister. 

S. B. ENOCHS, formerly president of th 
Knochs Lumber Co., now the Five Points 
Lumber Co., Jackson, Tenn., died suddenly 
of a heart attack Sept. 4 while attending 4 
meeting at Hays Avenue Methodist Chureh 
of which he had been a steward for twenty- 


eight years and a trustee eighteen years, He 
went to the Tennessee city in 1902 fron 
Jackson, Miss. His widow, two sons, ; 
daughter and a granddaughter survive. 


HENRY C. SMITH, vice president of Mont- 
xomery Mallue (Inc.), Buffalo, N. Y., died 
Sept. 18 after several months’ illness. He had 
been a member of this retail lumber firn 
since its organization in May, 1933, and prior 
to that he for forty-seven years was wit 


Montgomery Bros. & Co., of which he was 
secretary and for several years manager of 
its box department. Three daughters and 
one son survive. 


JORDAN C. BRAKEBILL, 78, who for 
thirty years had been employed as a lumber 
estimator by D. M. Rose & Co. (Ine.), Knox- 
ville, Tenn., died Sept. 14 at his home. He 


previously had been employed by the Knox- 
ville Lumber Co, and the Riverside Lumber 
Co. His widow and six children survive. 


JOHN H. STEVENS, 52, who at Alfred 
Me., operated a large spruce mill jointly with 
the Shepard & Morse Lumber Co., of Boston 
died Sept. 14 at his home in Alfred. His 
widow and several children survive. 





SHELLY, 51, proprietor of 
the W. A. Shelly Lumber Yard, Grass Lake, 
Mich., died at his home Sept. 14. He was a 
former president of the village and member 
of the school board. 


WILLIAM G. FRY, 59%, of 
gomery, lumber and grain dealer of Schnei- 
der, Ind., died at his home Aug. 30. His 
widow, two daughters, one brother and three 
sisters survive. 


W. WHITNEY WOOD, 61, 


WILLIAM A. 


Fry & Mont- 


long associated 


with wholesale and retail lumber concerns 
in the Boston area, died Sept. 16 at a hos- 
pital in Newton, Mass. 





Shingle Imports Require 
Consular Invoice 


Wasuincton, Sept. 24—The Treasury De- 
partment has announced the amendment of the 
Customs Regulations of 1931, to require con- 
sular invoices for red cedar shingles. In this 
connection the following statement is being sent 
to collectors of customs throughout the country 
by the Acting Commissioner of Customs, Fi 
rank: 

Under the regulations now in force, con- 
sular invoices are not required for importa- 
tions of wood shingles. It has been decided, 
however, that consular invoices are necessary 
for red cedar shingles. Accordingly, Article 
294(b)(11(a), item 1, of the Customs Regu- 
lations of 1931, is hereby amended to read 
as follows: “Forest products, crude, or not 
further manufactured than sawed in planks, 


boards, or deals, planed and tongued and 
grooved, except red cedar shingles.” This 
amendment shall be effeetive on and after 
Oct. 15, 1934. 
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NEWS LETTERS 


(Continued from Page 53) 


are more active, and orders are com- 











eo South Africa. Germany is sending 
po inquiries, but the financial situation is 
proving an impossible hurdle. 

shingles—A fairly brisk demand exists for 
shingles. Some mills are oversold, particu- 
larly on 2's and 3’s. British Columbia is en- 


tering the market again for October delivery. 
411 informants report No. 3 grade very 
scarce, though some are to be had in British 
Columbia. There is a good demand for green 
shingles, Which go to eastern Washington 
and Oregon. New minimum shingle prices 
are proving quite acceptable. A wholesaler 
declared there is considerable improvement 
in Southwest demand; the call for low grade 
shingles is almost beyond his ability to fill. 


spruce—Manufacturers are said to have 
held rigidly to fixed prices. Domestic sales 
ure very small but export markets every- 


where are buying in satisfactory amounts. 
Logs—Demand for fir logs is weaker. The 
market for average logs seems to be $9, $13 
and $17, and $9, $13 and $18. On the first of 
the month, according to one informant, stocks 
of fir logs totaled about 130,000,000 feet; this 


inventory is being reduced about 1,000,000 
feet a day, because of smaller input. Fir 
peelers bring $22 to $24. Hemlock is very 


much in demand by the pulp mills; supplies 
are short. Most hemlock is sold for $8; ex- 
port logs bring $12. Cedar supplies are too 
large, there being about 100,000,000 feet on 
hand. Shingle cedar brings $9 and $10, and 
lumber cedar, $16. 


Birmingham, Ala. 


Southern Pine manufacturers have enough 
orders from Alabama to keep them busy. 
Slowly but surely the commercial and indus- 
trial buyers, as well as home owners and 
investment buyers, are coming back into the 
market. Accumulation of the low grades at 
all mills has been a source of worry, as the 


orders, largely from the Government or its 
agencies, have covered only the No. 2 and 
higher grades. Stocks of No. 3 common in 


all items, except dimension, show a steady in- 
crease. Board stocks are the heaviest, with 
those of flooring a close second. No. 2 com- 
mon 1x12-inch, and 1x3-inch rift flooring in 
all grades, are selling at a premium. Quota- 
tions for any quantity of rift flooring range 
from $2 to $5 above minimum list; sales at $3 
over list have been made. Heart face flat 
grain stock is being called for and is scarce. 
Small timbers and industrial blocking show 
an increase in demand. Green dimension con- 
tinues to move into the yards, though Code 
price rules are often violated, 


Shreveport, La. 


Southern Pine.—Lumbermen 
that the market is so quiet, 
lower than at this time last year, though 
retailers apparently are doing better busi- 
ness. Reports indicate that retail yards are 
further reducing stocks, which had been low, 
and that before long there will be consider- 
able buying. There are some complaints of 
sales below Code prices, but assurances have 
been given that there is to be strict enforce- 
ment of the Code. Unless there is such en- 
forcement, many small plants may have to 
close down. 


are surprised 
mill sales being 


Memphis, Tenn. 


Southern Hardwood demand, both domestic 
and export, has been exceedingly quiet. 
Buyers are holding back because of uncer- 
tainty about continuation of fixed prices. 
Therefore the only buying has been by those 
in need of lumber for immediate consump- 
lion. Much business has been offered at less 
than Code prices, but has been turned down. 


Domestic consumption has been at low ebb. 
There has been little buying by automobile 
body plants. Only those furniture manu- 
facturers forced to run to fill orders have 
been in the market for hardwoods. There 
have been some sales to retail dealers, and 
some to manufacturers of boxes and crates 
and radio cabinets. 

Export buyers await a decision in reference 
to fixed prices. English buyers have been 


AMERICAN LUMBERMAN 


opposed to fixed prices, and they have never 
offered to purchase at Code minimums, ex- 
cept occasional special items. Indications 
are that if fixed prices are eliminated, the 
foreign buyers will place some large orders 
and that export demand will be good. 


Production has been low, 90 hours a month, 
and, with only 60 hours to be allotted for the 
rest of the year, there will not be any heavy 
output. Sales have been so low, however, 
that stocks are becoming rather large. 


Spokane, Wash. 


Inland Empire Pines.— Business is not 
showing the usual fall pick-up. Orders are 
coming in more or less sporadically, and 
their volume is insufficient to keep the order 
files reasonably well filled. Without doubt 
the drouth in the middle West has much to 
do with the drop in buying, but there is a 
very general feeling of uncertainty about 
the NRA and the abuses which have grown 
up under the Code. Some lumbermen go so 
far as to say that there will be an immediate 
resumption of business if Code limitations 
are removed, and that there would be an in- 
of prices, instead of a decrease, as 
others fear. 

Water-Rail Rate Proposals—Lowered 
freight rates on lumber between Spokane 
and Pacific Coast points, and eastward to 
the Great Lakes, are being sought by Inland 
Empire lumbermen (Spokane territory) under 
the leadership of Walter M. Leuthold, chair- 
man of the Inland Lumbermen’s Traffic As- 
sociation. Meetings were held with western 
traffic managers of the Northern Pacific, 
Great Northern, Milwaukee, Union Pacific 
and Southern Pacific. Sessions were held 
in the Davenport Hotel. If the requests of 
the lumbermen are granted, rates from 
Spokane to the Pacific Coast will be cut 23% 
cents a hundred to 15% cents, and the rates 
to the Great Lakes will be reduced from 54 
to 40 cents a hundred. Hopes of the lumber- 


crease 


men are running high that the eastern re- 
duction will be allowed. It would mean a 
large increase in shipments, and in activity 


at Inland Empire mills. 





Wholesale Distributing Yards 


(Continued from Page 41) 
conceded that these distributing yards have con- 
tributed much to the fight against the use of 
wood substitutes and small industrial users are 
developed into large buyers through the sales 
campaigns and educational efforts of these 
yards. 

Secretary Kidd stated that the principal func- 
tion of this organization is to carry on a de- 
fensive campaign to prevent hurtful clauses 
being placed in the lumber code. He said: 

We have been striving for a unity of pur- 
pose among our members. We want to pro- 
tect the interests of our members in relation 
to the industry as a whole during the months 
of code formation. We have employed legal 
counsel to accomplish this. Our attorney is 
Daniel Forbes, of Washington, D. C. 


The Official. Personnel 


Besides President MacLea and Secretary 
Kidd, other officers of the new association are: 

Theodore Fathauer, Theodore Fathauer 
Lumber Co., Chicago, first vice president; 
Henry Swafford, E. J. Stanton & Son, Los 
Angeles, second vice president; Gibson Mc- 
Ilvain, J. Gibson MeclIlvain Co., Philadelphia, 


chairman executive committee; Stuart Buck, 
Estate of Daniel Buck, Philadelphia, chair- 
man membership committee; and the follow- 


ing directors: Thomas Blagden, I. T. Wil- 
liams & Sons, New York City; D. J. Cahill, 
Western Hardwood Lumber Co., Los An- 


geles; Walter Chamberlain, J. M. Woods Co., 
West Cambridge, Mass.; Fred G. Christmann, 
Christmann Veneer & Lumber Co., St. Louis; 
T. W. Fry, Fry-Fulton Lumber Co., St. Louis; 


Wilson H. Lear, Wilson H. Lear Lum- 
ber Co., Philadelphia; W. B. McEwen, 
McEwen Lumber Co., High Point, N. C.,; 
Walter W. O’Brien, The O’Brien Lum- 
ber Co., Chicago; Roger Sands, Ehrlich- 
Harrison Co., Seattle; A. C. Sconce, Omaha 


Hardwood Lumber Co., Omaha; Don Wallace, 
J. P. Seranton & Co., Detroit; and C. H. 
White, White Brothers, San Francisco. 











f How to Figure Costs for Advertising 
In Classified Department 








cn cccluvsssescenscncun ‘ 

Two consecutive issues.......... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
| Four consecutive issues.......... 90 cents a line 
| Thirteen consecutive issues.......... $2.70 a line 

Twenty-six consecutive issues....... $5.40 a line 

Seven words of ordinary length make 
one line. 

Count in the signature. Heading 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 


Salesmen 








WANTED—COMMISSION SALESMAN 


With good connections to sell Red Cedar Shingles 
to wholesalers in territories south and west of 
New York. 

Address “G-70," 


care American Lumberman. 





WANTED—DISTRIBUTORS FOR 


Eastman NO-D-K Wood Preserver. Protects wood 
against decay and termites. 
TENNESSEE EASTMAN CORP., 


Kingsport, Tenn. 





SALESMAN WANTED 


Wisconsin, Indiana, Ohio, Missouri and 
Now calling on retail lumber, paint and 
dealers. Staple item. Demand estab- 

lished Dealers now buying this type of merchan- 

dise. Commissicn paid weekly. 
Address ‘‘G. 88,"’ care American 


Illinois, 
Micnigan. 
hardware 


Lumberman. 





WANTED: COMMISSION 


Cc. D. Johnson Lumber Company wants reliable 
wholesale and commission representatives in terri- 
tories not now covered. Write 330 American Bank 
Rlidg.. Portland, Oregon. advertisement on 
page 5. 


REPRESENTATIVES 


See 





Employees 


StIw 


WANTED BY ESTABLISHED AND AGGRESSIVE 
Retail dealer in suburb of Chicago, man, preferably 
with car, to take charge of collections. This man 








L—PDLPALP I IS IOI 


must be energetic. aggressive, persevering, have 
practical accounting and legal knowledge. Position 
leads to credit and office manager. Apply, stating 


detail, and salary expected. 
care American Lumberman. 


experience in 
“a 08. 


age, 
Address 





EXECUTIVES—IF YOU CAN QUALIFY FOR 


Positions earning $3,600 or more. our personal and 
confidential service quickly locates suitable open- 
ings. NATIONAL EXECUTIVES ASS'N., 23 
Simons Bldg., Nashville, Tenn. 





WANTED—SALES MANAGER 


For short leaf mill. Salary $200 month, to be in- 
creased after satisfactory results are proven. State 


age; married or single. Send references past 19 
years; state fully experience. 
Address “G. 84," care American Lumberman. 
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| WANTED || WANTED FOR SALE 
Employment | Retail Lumber Yards Business Opportunities 
























































SUCCESSFUL RET. MGR.—20 YRS. EXP. WANT TO BUY A GOOD LUMBER YARD ONE BOX FACTORY COMPLETE, 
Active, dependable, good record, excellent collector, | I am in position to pay cash. Along with 3,000,000 to 4,000,000 ft. of lumber, 
business getter; prefer fair sized town in middle I. M. PORTERFIELD, 211 Polk Street, Bur- and 3,000,000 to 4,000,000 ft. of standing timber, 
West. lington, Ia. being offered for sale on a reasonable basis. 

Address “E. 58,"" care American Lumberman. | Address “G. 62,” care American Lumberman, 
WANTED TO BUY RETAIL LUMBER YARD FOR SALE 
SALES MANAGER In Illinois for cash. Low priced real estate. atere Gace medi Mande eins 
oF " E. Dod , MeL » a s. y ant 
oy Rn yy een cea _ pone = iy ) om gt gy Ly 8 Excellent 
= as Sales Manager or District Sales Man- WANTED TO BUY LUMBER YARD EAST JORDAN FLOORING COMPANY, East 
, “ ‘” In town of 1000 or more. Kansas preferred; would Jordan, Michigan 
Address “E. 96," care American Lumberman. couse, Wehenien 
LOGGING SUPT. OR LOG BUYER Address “G. 82,"" care American Lumberman. FOR SALE—WOODWORKING SHOP 
Age 42. 20 yrs. exp. Any size operation. Will go Well equipped and well located. 
anywhere. Not afraid of difficult job. Good ref. | F, M. LEPLA, Palatka, Fla. 
Address “G. 35,” care American Lumberman. ogs | 
SAWMILL FOR LEASE 
COST ACCOUNTANT AND BOOKKEEPER aun 





Want pelea party with cnet capital to take 

over one of the best small mills in southern Idaho, 

P CASH FOR WALNUT with the finest ponderosa pine to be had anywhere 

American walnut stumps, logs, burls, and crotches in the pine belt, at $3.00 per M. ft. Including 

POSITION WANTED IN ROCKY MT. STATES panes in truck or carload lots from all terri- use of mill, all buildings and camp equipment. 
m . Only s ll sum required on lease, 1 

By Lumberman, 20 years as executive. Adapted | WESTGATE WALNUT CO., 5115 Winthrop Ave hey ts aioe tae os — 


} 
9 yrs. experience, A No. 1 ref. Will go anywhere. | 
. 1 i} s sh d and sold. 
to Retail and Wholesale business; Mill-Work, Saw- | Chicago, Illinois Address "G8 yt 
| 
| 


M. VOSS, 1701 Valmont St., New Orleans, La. 





d oo “SG. 9&6,” 2 American Lumberman. 
Mill, Architecture, Plans and Designing: Estimat- samen pate ae tte 


ing and Construction. Competent and thorough. ¢ 
° > CLASSIFIED ADS PRODUCE RESULTS ' 
Timber and Timber Lands 


Address “G. 48,” care American Lumberman., 
That’s why people who want something 


or have anything to sell use the clear- 











MILLWORK ESTIMATOR—DRAFTSMAN 
10 yrs. Supt.—exp’d on mach.—eceabn’t. detailed 











° ing house section. Advertise in the 
poet or gaan Craeres _ mnagentee b’ld’g WANTED—SAWING OF ANY KIND CLASSIFIED ADVERTISING Depart- 
Address “G. 61," care American Lumberman. ave ated roller bearing mill. Can saw logs up =m = a oe 
WTD. POSITION AS YARD MANAGER Address ‘“G. 75,” care American Lumberman. in a paper that reaches the people 

. s | 





who would be interested in what you 
| want to sell. When you want to sell 
anything used in the lumber world 
and allied industries, advertise in the 


Of retail yard in Neb., S. D., Colo. or Tex. 8 yrs. 
exp. A-1 ref. Would consider position with any 


_ 
yholesale lumb ,, . U d M h 
Ww pe od "G. 2 aise” a Se ac inery 























care American Lumberman. | AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, IIl. 
SALESMAN, ESTIMATOR & MANAGER WANTED—ONE TROUT SET-WORKS, ' 
Young married man with 11 years Northern and Complete with cable. Must be in good repair and | 
aomnarn, euperianes in all phases of retail Lumber cheap A <7 COMPANY, G Ne. Fi ° 
an Building Material desires position; go any- RE LUMB raceville, a. R t | L Y d 
where. References furnished. le’ JAMES T. e al um er ar S 
RUSH, 607 Hampton St., Camden, S. WANTED—USED MACHINERY 
Band Saw, Rip Saw, Jointer, and Cut Off Saw IN FINE TOWN OF 2500 
SITUATION WANTED for use in small ee sare. Must be in good A Bargain. Want cost on stock, but will sacrifice 
Thoroughly experienced retail manager and sales | condition and cheap pr Give full details to 75% on real estate for quick sale. Operated by 
ee nawes. Good education, fine references, avin ME MOCRMAN ‘LUMBER CO., Panama | present owner over 45 years. Wish to retire 
age 42. City, Fla. ry ” 2 . 
Address “G. 81," care American Lumberman. Address “E. 92,’’ care American Lumberman. 











CASH FOR OLD LOG BAND SAWS AND GANGS 


OFFICE MANAGER OR ASSISTANT MANAGER $30 EXCELLENT OPPORTUNITY TO PURCHASE 





























to $40 per ton, delivered. : 
11 years’ experience. Can handle sales, shipping, MINER HOE WORKS, Meridian, Miss. Well established ge igi | ane — 
accounting, credits, collections, etc., also retail coeety, Seeneee th smal tows, 2 a. fi 
lumber systems. Married, 34 yrs. old. Capitol District, New York State. Nice profit 
Address “G. 79,” care American a er right thru depression. A-1 reason for selling. 
- —— nde BUYERS AND SELLERS Address “E. 99," care American Lumberman. 
COST ACCOUNTANT—ESTIMATOR ARE BROUGHT TOGETHER 
Expert C. B. A. Millwork Estimator. Well grounded FOR SALE 
cost accountant. Ten years’ experience in mill- By using the classified section of the One of the best Retail Lumber yards in Central 
work, American Lumberman. The classified ads Eastern Indiana. Established 40 years. Sell Build- 
Address “G. 80,” care American Lumberman. are read by both the buyers and sellers. ers’ Supplies, Lumber, Coal and Hardware. Good 
A — al to dispose of anything you reason for selling. Large territory. a 
, want to sell. Address ‘“‘G. 47," care American Lumberman, 
EXP’D LUMBERMAN WANTS POSITION Get what you want by advertising in the 
Accountant-auditer cr bookkeeper; also sales. Can best medium. You can profit by using the 
tobe entire charge busy lumber office. A-1 ref. classified sections. Z ° 
Address “G. 78,” care American Lumberman. AMERICAN LUMBERMAN b d D 
os & tethers ta Chae we | Lumber and Dimension 
PRACTICAL RETAIL LUMBERMAN 
Over 20 yrs. expr. in all branches; good salesman | 
and collector. Prefer Mich. or Wis., but will con- MT. SHASTA PINE MFG. CO. 
sider central west. WANTED—USED LUMBER LIFT Mt. Shasta. Calif 
Address “G. 90," care American Lumberman. : eo. - 


Will buy for cash good used lumber lift. Prefer Mfrs. Lumber, Mouldings, Frames, Screens & Cut ff 


rise of at least 15’3” Stock. Soft Ponderosa and Sugar Pine. 
LUMBERMEN—ATTENTION! ATLANTA OAK FLOORING CO., Atlanta, Ga. 
Are you looking for an experienced man? 


Have served in every post of the business—yard | ELECTRIC RIPSAW TO RIP UP TO 3” STOCK 























supt.—yard manager—office manager—accountant L 
=riales—estimator (complete take-off from plans— | New, Of goede a" TuMBER YARD, Miami, Fla. ogs 
sketches—pictures, etc.) complete price—Gooa | Price studi: 2 , , TD nrenmnan OOOO ON 
mixer personality—Will go on _ trial—Central 
States—Best references. . - WANTED TO BUY AMERICAN WALNUT FOR SALE 
FRED THOMAS, 5549 Adams St., Chicago, Ill. Shimer or similar shiplap heads. Also cut-off saw | The cream of production from all territories 
table and gudg Stumps, logs, burls, and crotches 


ADIRONDACK LUMBER CoO., Wells, N. Y. WESTGATE WALNUT CoO., 5115 Winthrop Ave 


Lumber and Dimension ST BEY Eeao: titinote 


High Speed Flooring Machine with top and bottom 
WANTED profiler and automatic feeder for making flooring 


High Class Y.P. shed stock in shorts—4 to 10’. 4” | 2n4 ceiling. Nothing over 6”, and machine can be Trucks and Tractors 
ass Y.P. she ‘ ‘ iin 


Flg. No. 2 to B&B 6” No. 2 D&M. Money talks narrow, but must be in first class condition. 











< 























Address “G. 83," care American Lumberman. © AGaress “GC. 06," cate Ameriena Sanpeermen. TRACTORS FOR SALE 
Caterpillar Holts, crawler type, size 6 ton or No. %, 
WANT TO BUY STOCKS BOUND COPIES OF THE MANUFACTURERS’ adaptable to the lumber business, slight usage 
of Northern and Southern soft woods, and hard- | Lumber Code may be obtained from the AMERI- ready to drive, price $350 each. Also one 10% 
woods, advise fully. CAN LUMBERMAN, 431 S. Dearborn St., Chicago, No. 66, like new, $750; location Fort Bragg, 
Address ‘“‘G. 77,"" care American Lumberman Ill, Price 10 cents. O. C. EVANS, Mt. Sterling, Ky. 
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